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GET READY FOR HAIL RISKS 


—_— = 


INCREASED ACTIVITY IS SEEN 





Advent of Connecticut Fire Into the 
Business Is Main Feature 
This Year 





There will be increased activity in 
the hail business this year because of 
the entrance of the Connecticut Fire 
into that line and the new Central Na- 
tional of Chicago will write some hail 
business. The Connecticut will operate 
its hail department in the Dakotas, 
Minnesota, Iowa, Nebraska, Kansas 
and Oklahoma. It will also write some 
hail business in Wisconsin and Illinois. 
The two latter states have been outside 
the hail belt as there did not seem 
to be any great demand for that kind 
of indemnity at the rate charged. How- 
ever, during recent years agents have 
felt hail insurance could be placed in 
Illinois and Wisconsin. The introduc- 
tion of hail insurance into selected por- 
tions of these states will no doubt be 
well received and will make the Con- 
necticut a larger factor in an agency. 

Agents to Issue Policies 

The hail companies have all consid- 
ered hail risks as subagency business 
so that the policies were only written 
on application. The Connecticut, how- 
ever, has worked out a system where- 
by agents will issue their own policies. 

The National of Hartford will ex- 
tend its operations this year outside of 
the Dakotas. It will write hail busi- 
ness also in Minnesota, Iowa and Ne- 
braska. 

The Northwestern F. & M. will elim- 
inate Oklahoma from its hail territory 
because it has sunk so much money in 
the state. 

St. Paul in Same Field 
_ The St. Paul F. & M. will continue 
in its old hail field. The Middlewest 

Fire of Valley City, N. D., operates 
only in its home state. 

This year will see a revision of hail 
rates in some localities where storms 
have been very prevalent and the com- 
panies have been playing a losing game. 
The minimum rate on hail is 4 percent 
and the maximum is 12 percent. The 
mutuals charge 3 percent. 

Hail Companies Have Advantage 

While the hail companies may not 
earn any profit in that line, yet they 

ecome very valuable to an agency. 
They can command a better position 
in an agency and also secure repre- 
sentation in high-grade offices, which 
otherwise might not have room for 
them. 

_ The desirability of a hail company 
is seen in the fact that the Northwest- 
ern F. & M., until recently a nonunion 
company, was able to keep many North 

akota agencies from unionizing. In 
dozens of cases it was the only non- 
union company represented. 





To Discuss Uniform Blanks 

A meeting of the joint conference 
committee of the companies and Na- 
tional Association of Local Agents has 
een called for April 9 in New York to 
discuss the subject of uniform blanks 
teferred to the committee at the last 
ant meeting of the agency associa- 





AETNA INSURANCE COMPANY 


In the early days{of firefinsurance,|the custom of all companies was toftreat a 
premium as if earned the instant it reached the Treasury, and reserves for re-in- 
surance were not then required 7 law. 

The officers of the Aetna realizing the importance of such protection long in ad- 
vance of legislative action, set aside a fund large enough to re-insure outstanding 
risks. This important innovation, originating with the Aetna, is now universally 
enforced by law. and is an important item in every company’s statement. 

The Aetna has always been a leader in originating ideas having for their pur- 
pose the greatest possible security for its policy holders. 

The substance of the above is taken from ‘“‘Insurance in Connecticut,’”’ a 
work published by D. H. Hurd & Company in Boston, jin 1897, and outlines the 
policy thatjhas always governed the Aetna. 


Western Branch, 159 La Salle St., Chicago, Ill. 
Thos. E. Gallagher, L. O. Kohtz, 
General Agent. Asst. General Agent 
J. S. Gadsen, General Agent, Marine Dept. 








THE CONTINENTAL’S NET SURPLUS ($10,316,- 
75048) EXCLUSIVELY PROTECTING AMERI- 
CAN POLICY-HOLDERS IS LARGER THAN 
THAT OF ANY OTHER COMPANY. 


TAKING NO CHANCES NOW. 


(Copy.) 
“Continental Insurance Company, 
New York City. 
“Gentlemen: 

For, we believe, the first time, we want to ask a little time on a 
“balance. Our December balance is quite large, and while the greater 
“part will be taken care of on February 1, as is our custom, owing to 
“the condition or our affairs by reason of the Ohio German failure, 
“want to request a little leniency on the e, or rather explain why 
“it will not all be taken care of on February 1st. This failure has been 
“a severe blow to us. We have before us a bill for $1,800, representing 
“business in that company I have been compelled to broker at one- 
“half commission, this in addition to the business placed in our own 
“companies, the total business in force in the Ohio German being some- 
“thing near $3,000. In order to meet the losses incurred through this 
“failure, I am compelled to borrow $1,000, the first time I have ever 
“been compelled to borrow money to take care of current business. 
“The financial loss, however, large as it will be, is not to me to be 
“compared to the worry over the effort to protect my patrons from 
“fire loss, the menace to business prestige, to be overcome only by per- 
“sonal effort long drawn out, and the general effect on my business. 
“It is hardly necessary for me to say, I believe, that I am now taking 
“‘no chances’ in the matter of companies. Yours truly, 


se+eteetss 


AN APPOINTMENT AS AGENT FOR THE CON- 
TINENTAL FIRE INSURANCE COMPANY IS 
A SURE CURE FOR ALL THE WORRIES, CARES 
AND DOUBTS THAT THREATEN AGENTS OF 
COMPANIES WITH LIMITED ASSETS; CON- 
STANTLY CHANGING UNDERWRITING IDEAS; 
—— OF UNCERTAIN PERMA- 




















D. W. C. SKILTON, President 
EDW. MILLIGAN, Vice President 


JOHN B. KNOX, Secretary 
THOMAS C. TEMPLE, Secretary 


Surplus to Polic-holders, $4,169,174.58. Total Losses paid, $63,645,039.49 
Cash Capital, Two Million Dollars 

Re-insurance Reserve, - $3,967,497.71 

Reserve for Outstan Losses, 450,440.38 

Reserve for all other C » = 247,169.23 

NET SURPLUS, - 2,169,174.68 


Total Assets, $8,834,271.90 


THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets - CINCINNATI, OHIO 
LOVEJOY & SPEAR, Managers Agencies in all cities and towns 








ADVANCE REPORT OF OHIO 


RESULTS OF YEAR ARE SHOWN 





Some of the Fire Insurance Features 
of the State Receive the Super- 
intendent’s Comment 





_ Superintendent Lemert of Ohio in 
issuing advance sheets of his annual 
fire report makes some comment 
worthy of note. Among other things 
he says: 

In the annual report of 1907 it was stated that 
the department was then making an investigation 
with a view of determining the average ex- 
iy ratio of the companies. The investigation 

as since been completed and shows an average 
expense ratio of 36.8 percent of the premium 
income. e statements of every company au- 
thorized to transact business in the state for the 
last ten years have been examined, and the 
following items eliminated from the total dis- 
bursements of each company in arriving at the 
exact amount disbursed for insurance expenses: 
Losses, Capes premiums returned, dividends, 
loss on sale or maturity of ledger assets, de- 
crease in book value of securities, premium 
and accrued interest paid on securities purchased 
and borrowed money repaid. 

Should Adopt Standard Policy 

This state has no established form of fire 

— The New York standard form, adopted 

y that state in 1886, is used by most of the 
companies operating in Ohio. Several states 
have established forms varying from that of 
New York, by modifications to meet changed 
conditions and the advancement made in the 
science of underwriting. The adoption of such 
a form by this state is a subject worthy of con- 
sideration by a special committee of the general 
assembly, the attorney-general and the superin- 
tendent of insurance. 

Surplus Line Law 

The department has experienced difficulty in 
enforcing the act of April 22, 1904, known as the 
“surplus line law.” The agents either do not 
comprehend its requirements or heedlessly dis- 
regard them. The law was intended to give 
relief only when insurance could not be ob- 
tained in authorized companies. Some agents 
appees. to have written policies under the guise 
of this law, when apparently the insurance 
could have been placed in authorized companies. 
Agents operating in such an illegal manner seri- 
ously interfere with the business of regularly 
licensed companies which comply with our laws 
and over which the department has supervision. 
Frequent warnings that such conduct was a 
violation of the law seems to have had but little 
effect on some agents and the department has 
been compelled to resort to extreme measures to 
suppress it. If this law is to remain unre- 
pealed, I suggest that it be supplemented by 
making it a misdemeanor punishable by fine and 
imprisonment for an agent to violate any pro- 
vision of said act. 

Minimum Capital Stock 

Section 8684, Revised Statutes, relating to in- 
surance companies other than life, prohibits the 
organization of any joint stock insurance com- 
pany, except a live stock company, in this 
state with a capital stock less than $100,000, 
which must be fully paid. Authorizing a com- 
pany to organize and « busi with 
only the capital stock results in an impairment 
as soon as any business is written. his has 
been avoided by many companies selling the 
stock at a premium, thus realizing a ous us at 
the time of the organization. It would seem 
that the law should be amended by requiring 
the stock to be sold at a premium of not less 
than 16 percent, thus furnishing a reasonable 
surplus with which to commence business. I 
can see no reason for permitting a live stock 
company to busi with but 25 

rcent of its capital pele. The nature of the 
ot aol is such that the capital should be fully 
paid, the same as that of any other company. 

Results of the Year 

Ohio stock companies show | 527,242; 
losses id $187,025; losses incurred $188,744; 
ratio of losses incurred to premiums 82.9 percen 
compared with 38 percent on the business o 
1907, 

Stock companies of other states had_premi- 
ums amounting to $8,744,041; losses paid were 
$3,625,007; and losses incurred $8,729,850; ratic 
of losses incurred to premiums 42.6 percent, 
compared with 42 percent in 1907. : 

nited States branches of foreign ies 
remiums were $2,304,292; losses paid $844,541; 
osses incurred $882,444; ratio of losses in- 
curred to premiums 36.1 percent, compared with 
89.1 percent in 1907. 
__Mutual companies of Ohio and other states 


(CONTINUED ON PAGE 18)” 
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WHERE COLUMBUS IS WEAK 


RICHARDS POINTS OUT NEEDS 





City Should Have Better Ordinances 
and Water Distributing System 
If It Wants Lower Rates 





Columbus, O., April 6—(Special Cor- 
respondence)—E. U. Richards, of the 
Ohio Inspection Bureau, whose report 
last May on the waterworks, physical 
hazard and fire department of Colum- 
bus, was one of the most complete and 
comprehensive of the kind ever issued 
for a city like this, is doing yeoman 
work in the effort to get Columbus 
raised from the 2% class to class 1%. 
He appeared before the council judi- 
ciary committee Friday night, at a 
meeting which also was attended by 
the finance and streets committees, 
called to consider the proposed dry 
cleaning ordinance, and told the coun- 
cilmen some things that opened their 
eyes. 

Where the City is Weak 


Although Columbus has one of the 
best waterworks plants in the United 
States, he said, local property owners 
cannot hope to receive the reduction in 
insurance rates that similar plants in 
other cities give, because of the failure 
of council to pass safety ordinances. 
The pumping stations can furnish all 
the water needed for first class fire pro- 
tection, but water mains are not strong 
or large enough to carry it. Many of 
the pipes laid forty years ago are still in 
use, and Mr. Richards says a com- 
plete overhauling of the mains is neces- 
sary to get lower insurance rates. 

olumbus is rated as a city of the 2% 
class. Local property owners pay be- 
tween $600,000 and $700,000 premiums 
annually for insurance. A reduction of 
13 percent on the insurance rate for 
all brick structures in the mercantile 
and factory districts, and an 8 percent 
reduction on frame buildings in the 
same districts could be obtained if the 
city were raised to the 1% class. Mr. 
Richards points out that this would re- 
sult in an annual saving of $65,000 in 
premiums. 

To get the lower rate, Mr. Richards 
made the following recommendations: 


Ordinances That Are Needed. 


An ordinance for regulating the manufacture, 
storage, sale and use of explosives and com- 
bustible materials in the city. 

An ordinance to provide more rigid enforce- 
ment of the building laws. 

An ordinance to provide for the placing in 
underground conduits of all exterior wires. 

\n ordMmance to cover the use of rubber 
tubing for gas, swinging gas connections, in- 
stallation of moving picture machines, and the 
burning of refuse and rubbish in the city limits. 

An ordinance to provide an increase in the 
sanitary police force, so as to supervise better 
the disposal of rubbish and refuse, and, sixth, 
to require representatives of gas companies to 
turn off the gas at all fires. 

Installation of an additional 20,000,000-gallon 
pumping engine to provide a pumping capacity 
100 percent greater than the total daily domestic 
consumption, plus the estimated fire consumpton. 

The replacement of all 4 and 6-inch mains in 
the congested district with 8-inch pipes connected 
with the 24-inch belt line main and all 4-inch 
pines in the residential district with 6-inch 
mains. 

Two new centrifugal booster pumps and re- 
location of hydrants at uniform distances of 
200 to 800 feet apart in the mercantile district 
and 300 to 500 feet apart in the residential dis- 
tricts. 

Improvements in Fire Department 

In the fire department four additional stations 
to be built. These, however, include the new 
wholesale district fire station, now practically 
completed, for the equipment of which the coun- 
cil last week appropriated $24,000. He urged 
that a course in physical culture be provided for 
a firemen. 

he supervision and care of fire hydrants to 
be under the direction of the public safety board, 
and members of the fire department to be given 
charts showing the location of the hydrants. 

_ The installation of fifty additional fire alarm 
signal boxes and the extension of the under- 
ground cable system with the view to eliminate 
the overhead system in the congested district. 

Better regulation for both interior and ex- 
terior electric wiring. 


Mains Are Small 
Mr. Richards told the councilmen the 
distributing system of the waterworks 
department consists of 224.88 miles of 
cast iron water mains, from 4 to 36 
inches in diameter, which is classified 
as follows: 126,272 feet of 4-inch; 709,- 


053 feet of 6-inch; 196,330 feet of 8-inch; 
2,294 feet of 10-inch; 61,668 feet of 
12-inch; 55,245 feet of 16-inch; 11,459 
feet of 20-inch; 26,620 feet of 24-inch; 
82 feet of 30-inch, and 122 feet of 36- 
inch. 
There should be a pressure of 75 
pounds to the square inch from the fire 
hydrants in the congested district, ac- 
cording to Mr. Richards. He declared 
a test from a 4-inch main at Broad and 
Sixth streets recently disclosed a hy- 
draulic pressure of only 10 pounds to 
the square inch; another at Broad street 
and Washington avenue, 17 pounds, 
while the highest pressure was secured 
from hydrants at Martin and Capital 
avenues, and at West Factory and But- 
tles avenues, where 44 pounds pressure 
was registered. 

Lauer Endorses Recom 

Fire Chief Lauer endorsed the rec- 
ommendations. He told members of 
the committee that after the dry clean- 
ing ordinance is passed he will appear 
before it frequently in favor of other 
safety measures. The chief said many 
business.men are building platforms 
over the shut-off boxes of the gas com- 
panies. He said in several High street 
stores it would be necessary in case of 
fire in them for the firemen to tear 
down platforms before the gas could 
be turned off. 

Mr. Richards said the city building 
code has recently been revised and 
some standards of construction raised, 
but they are still deficient as compared 
with the national building code. “These 
laws are not being rigidly enforced, 
either from lack of force or desire,” he 
said, “but it is plain that political influ- 
ence enters largely into the office.” 

The committee modified the dry 
cleaning ordinance making the distance 
from another building within which the 
business may not be conducted 30 feet, 
instead of 50, as originally drafted. The 
State Fire Marshal’s department and 
the Ohio Inspection Bureau agreed to 
the change. 


AUTO AGREEMENT IS FORMED 


Aatiana 











Chicago Managers Enter Into a Thirty 
Day Pact Pending Advices 
from Home Offices 





On Wednesday of this week the Chi- 
cago managers of companies writing 
automobile insurance met and entered 
into a thirty-day agreement pending the 
receipt of advices from home offices as 
to the sentiment of companies. The 
different London Lloyds groups are 
stiff competitors for automobile busi- 
ness in Chicago, and seem to think they 
are entitled to a differential. The min- 
imum rate on automobiles in Illinois is 
2 percent, while in other states it is 2% 
percent. Most of the stock companies 
desire a 2% percent minimum rate in 
Illinois also. 

Another meeting will be held May 6. 
Until that time, when it is expected a 
permanent agreement will be entered 
into, the following points will be ob- 
served: 

1. Minimum rate, 2 percent. 

2. Maximum brokerage, 10 percent. 

3. No appointment of new subagents. 

4. No cancelling and rewriting ex- 
cept for perfectly legitimate reasons. 





Indiana Meeting Postponed 

Indianapolis, Ind., April 7—(Special) 
—The meeting of the Indiana Life Un- 
derwriters Association, which had been 
announced for April 12, has been post- 
poned to the 19th. There will be prac- 
tically a reorganization of the associa- 
tion, with new officers. 





_D. H. Hartwell, Jr., has been appointed spe- 
cial agent for the National Union to cover the 
Nebraska field, effective April 1. Mr. Hartwell 
has been special agent for the Western Fire. 





It is stated that the New York Underwriters 
Agency intends to establish a separate depart- 
ment of its business to be known as marine and 
transportation department. Floating policies in 
customary form will be issued covering automo- 








Insurance 
Company 


The Western Reserve 
OF CLEVELAND, OHIO 
MARS E. WAGAR President ROBERT E. GOOCH, Secretary 


APRIL 1, 1909 


CASH ASSETS - - - $549,065.61 
REINS. RESERVE - - - 237,917.00 
SURPLUS TO POLICY HOLDERS 275,298.61 











Stands First among American Companies 
for Length of Service and Losses Paid 


Insurance Company of North America 
OF THE CITY OF PHILADELPHIA, PA. 


Losses Paid in 115 Years, $1}5,408,617.31 


Established in 1864 
J. F. Downie, Gen’l Agt., W. N. Jounson and B. L. West, Ass’t Gen’l Agts. 


Western Department, Erie, Pa. 











CONFLAGRATION PROOF 


Liverpool & London & Globe Insurance Co. 


LOSSES PAID“IN THE UNITED STATES 
ONE HUNDRED AND FIFTEEN MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER 


FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $13,212,749.70 
UNITED STATES NET SURPLUS, 4,973,879.20 
New York Office, 45 William St. Northwestern Department: 
J.M. DE CAMP, General Agent 205 La Salle Street - CHICAGO 


WILLIAM S. WARREN, Resident Secy, 
Ohio, Indiana, Kentucky, Tennessee, Arkansas, GEO. H. MOORE, Assistant Secy, 
West Virginia at Cincinnati. 


EO. 
HUGH R. LOUDON, Deputy Ass’t Secy. 














biles against fire and mari d i 
United States and Canada. a a 


MARSHALL S. DRIGGS, President. F. H. WAY, Sec’y 
——ORGANIZED 1853—— 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York 


F, H. DOUGLASS, Gen. Agt. 


Assets . 





sonatas incaisctaie +. $2,532,353.26 
Liabilities, except Capital «+++. 1,647,866.07 
Policyholders’ Surplus .......---......884,487.19 

F. M. GUND, Manager Western Department 


FREEPORT, ILL. 
BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago. 











OHIO FARMERS INSURANCE COMPANY 
LEROY, OHIO 


Fire, Lightning and Tornado Indemnity 


STATEMENT JANUARY 1, 1909 


Reserve for Reinsurance - - $1,487,930.64 
Reserve for Losses - - - ~ 49,554.79 
Reserve for Contingencies - ~ - 125,000.00 
Net Cash Surplus - - - 637,926.86 4 
Total Assets - . . $2,300,412.29 


JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 


Organized in 1848 
Losses Paid More Than $14,000,000.00 














FIRE 
TORNADO 





PHENIX comeanr 


OF BROOKLYN, N. Y. 





Western and Southern Department, 205 La Salle Street, CHICAGO 





J. H. LENEHAN, General Agent C. R. STREET, Ass’t General Agent 
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GIVES STRIKING ILLUSTRATION 





Burned Buildings Would Line Both 
Sides of Street from New York 
to Chicago 





The waste of our natural resources 
by fire was forcibly brought to the at- 
tention of underwriters and others by 
Charles Whiting Baker, of the Ameri- 
can Society of Mechanical Engineers, 
at the recent joint conference of the 
four national engineering societies, in 
New York City. It was shown that 
from statistics recently collected by the 
United States Geological Survey, the 
fire loss of the United States in 1907 
was $215,000,000, practically the same 
as shown by the figures of the National 
Board. This vast fire loss was caused by 
fires in 165,250 buildings, and the aver- 
age loss on buildings and contents in 
each fire was $1,667. In these fires 
1,450 persons were killed and 5,650 were 
injured. If all of the buildings in which 
fire occurred in 1907- were placed on 
both sides of a city street, the average 
frontage allotted to each building being 
65 feet, the street would extend from 
New York to Chicago. In every thou- 
sand feet along that street one person 
was injured, and every three-quarters 
of a mile someone suffered death from 
the flames. That this vast destruction 
is unnecessary is proved by the experi- 
ence of European countries. The an- 
nual fire loss of the United States repre- 
sents a per capita tax of $2.50 on every 
man, woman and child. The annual fire 
loss in Italy is only 12 cents per capita; 
in Austria, France and Switzerland 
about 30 cents and in Germany, 50 
cents. While that under certain condi- 
tions and for certain places wooden 
buildings are justified on the score of 
economy, notwithstanding the fire risk 
they involve, the growing scarcity and 
mcreasing cost of lumber will soon 
compel the adoption of stone, brick and 
concrete. Cities, particularly, must be 
tebuilt with fire-resisting structures, as 
nearly all the present buildings in 
American cities are a standing invita- 
tion to conflagration. 

Referring to the destruction wrought 
by forest fires, Mr. Baker said that ef- 
fective laws and effective organizations 
to prevent such fires are essential be- 

ore any effective work for forest pre- 
Setvation and restoration can be ac- 
complished. It would be foolish to in- 
vest great sums in lands bearing valu- 
able timber when a forest fire may at 
any time make the investment a total 
— The increasing value of timber 
ands, in fact, tends to cause their own- 


ets to cut the timber rathe i 
of aay md r than risk 





Harraden With New Brunswick 


Charles H. Harraden of Chicago has 
een appointed special agent of the 
uo” Brunswick Fire for Michigan, 
Weronsin and Illinois, under Rollo, 
pa & Co., general agents at Chi- 
PY G. Wallace has been special agent 
ld Seompany in the entire western 
repo ut its business has now reached 
point where it was advisable to put 
. ssother field man. In the division 
ne territory Mr. Wallace takes 
10, Indiana and Iowa. 
“tr. Harraden is one of th Il 
k e of the we 
waved nt men of the west, having 
ieee or years for the Rollo agency, 
- €nting the Girard, until he made 
rm €r connection two or three years 
the Seid s thoroughly familiar with 
ee € is to supervise, has many 
nc among the agents and will 
wick rong man for the New Bruns- 


ND 
= Ohio Department Figures 
Pe total receipts of the Ohio de- 
ge _ zone were $1,231,545, ex- 
feceipts e€ department $31,562. The 


tom the fire marshal’s office 
w ; 
vad $68,454, included in the total 
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FOUNDED A. D. 1710 


"UNITED STATES BRANCH] 


54 Pine Street, New York 
J. 5. Guile A. M. Thorburn 
MANAGER SECRETARY 





INSURANCE OFFICE 


©F London 


On April 7th, 1909 


The Sun Crossed the Line Into Its 
Two Hundredth Year 


of Active Business Existence 


The history of such an institution adds a dignity to the business of insurance 
which all the wealth involved in its prosecution cannot give. To represent the Sun 
isto represent insurance in its noblest development.—Xough Notes, Dec. 24, 1908. 





OLDEST INSURANCE COMPANY IN THE WORLD 


WESTERN DEPARTMENT 
171 La Salle Street, Chicage 
Hi. N._Keleey, P. T. Kelsey, 


MANAGER ASS'T MANAGER 


Sansome ¢ Sacramento Sits., San Francisco 


PACIFIC COAST DEPARTMENT. 


C. A. Henry & Ce., 


GENERAL AGENTS 











Hartford Makes Explanation 


Cofran & Dugan, western general 
agents of the Hartford, have gotten out 
a letter referring to the circular issued 
by the Illinois National, in which ap- 
pears a photograph of a receipted draft 
signed by Cofran & Dugan, showing 
that the Ilinois ‘National reinsured a 
policy of the Hartford. The Hartford 
has been a bitter opponent of the IIli- 
nois National. The inference drawn 
from the Illinois National circular was 
that while outwardly the Hartford was 
attacking the company, yet it was ac- 
cepting the Illinois National for rein- 
surance. Cofran & Dugan state that 
the Hartford accepted a $500 policy 
from the Illinois National through the 
manager of the Eastern Railway Syndi- 
cate. The manager of the syndicate 
found it difficult to secure sufficient re- 
insurance on a large elevator at Bos- 
ton. Having failed to get the proper 
amount of reinsurance he accepted a 
$500 policy in the Illinois National. 
This elevator burned and the Eastern 
Railway Syndicate made a claim against 
the Illinois National for the Hartford 
amounting to $405.91. The claim was 
turned over to Attorney R. W. Barger 
of Chicago to collect and he secured a 
draft from the Illinois National, which 
was receipted for by Cofran & Dugan. 

Cofran & Dugan declare that their 
office does not reinsure in the Illinois 
National and claim that this circular is 
being used against the Hartford in an 
unjust manner. 





Doten on Regular Staff 


H. B. Doten of Peoria, Ill., former 
special agent of the German of Indiana 
in Illinois, who recently was assigned 
to temporary work in Illinois by the 
Montgomery & Funkhouser General 
Agency of Chicago, has been made a 
regular member of its field staff. He 
will have charge of Missouri but will 
also assist in Illinois. 





Western Reserve Statement 
The Western Reserve Fire of Cleve- 
land, Ohio, has made a statement as of 
April 1 showing capital $225,000, assets 
$549,066, reserve $237,917, net surplus 
$50,299. 





Judgment in the case of the Sovereign Fire 
of Toronto vs. Hoover et al has been given 
in favor of the company. The Sovereign, 
which has recently extended its operations to 
the United States, brought suit against its ex- 
president and promoter of the company, as well 
as a number of its ex-directors, to recover 
about $50,000 which the former president had 
charged as commission on the sale of shares, 
etc. 





The Home of New York will operate in Cuba 
following the visit of Vice-President Correa to 
the island. 


AS VIEWED FROM CHICAGO 


SUCCESSFUL HANDLING OF STOCK 

The Underwriters Salvage Company 
of Chicago has made a record in han- 
dling the wholesale grocery stock of R. 
A. Bartley of Toledo, Ohio. The com- 
pany took the stock, bringing it to its 
headquarters in Chicago, and has had 
gross sales of $76,000, with expenses of 
$23,000. This is far better in results 
than the companies were offered in any 
other direction. The stuff was in bad 
shape and a large freight warehouse 
was secured in which the damaged 
stock was stored before it could be 
transported to Chicago. The salvage 
company has rented about 13,000 square 
feet of space in a building on Canal 
street, as it was unable to care for all 
the stocks in its own building. It now 
has all it can attend to and has had to 
turn down some stocks that it could 
have secured. 7 





ok * 
WESTERN UNION MEETING 
The annual meeting of the Western 
Union will be held at the Bellevue 
Stratford, Philadelphia, beginning 
Wednesday. The western members will 
leave for the most part next Monday. 
* * 


TIME FOR INSPECTIONS 

During the winter months personal 
inspection of risks is not kept up very 
closely, owing to bad weather, as a 
consequence of which, when the spring- 
time comes, the special agent generally 
has on hand a generous batch of in- 
spection tickets, which he hastens to 
dispose of and unload upon the head 
office. It is then found that much of 
the liability the company has been car- 
rying during the winter is not of the 
best, and many cancellations are called 
for. This sometimes causes dissatis- 
faction with agents who want to know 
why, if the business is not desirable, 
the cancellaton has not been asked for 
more promptly. 

* * * 

HOLLOWAY’S MUTUAL ABOUT READY 

C. K. Holloway, who was president 
of the now defunct Walla Walla, expects 
to get his mutual operating soon. His 
office is at 184 La Salle st, Chicago. 
The name of the company is the United 
Underwriters Mutual Association. The 
following are the directors: John }. 
Fisher of Quincy, IIl., president Excel- 
sior National Stove Manufacturing 
Company; Omar H. Wright of Belvi- 
dere, Ili, president Second National 
Bank; Gerald B. Franks of Peoria, 
Ill., president J. W. Franks & Son; B. 
S. Green of Bloomington, II1., president 





B. S. Green Company; Thos. E. Con- 
nor of Evanston, Ill., hardware mer- 





chant; Thos. Ferguson of Rockford, 
Ill., insurance; L. J. Yager of Wau- 
kegan, Ill., dry goods; James Meehan 
of Elgin, Ill., clothier; W. A. Olson of 
Galesburg, Ill., of S. H. Olson & Bro., 
groceries; E. C. Woodruff of Joliet, 
Ill., manager Joliet Pure Ice Company; 
Jacob Eye of Aurora, Ill., dry goods; 
Arthur Swannell of Kankakee, IIl., dry 
goods. 
ad * + 

GREENE ORGANIZING A MUTUAL 

C. W. Greene of Chicago, who was 
formerly in the field for the United 
American of Milwaukee, but more re- 
cently in the local business at Chicago, 
is organizing the Lakeside Mutual Fire, 
with home office in the Tacoma build- 
ing, Chicago. All premium deposits 
pending the completion of the organi- 
zation will be paid to and held by the 
National City Bank of Chicago. 

Mr. Greene is secretary; Anders 
Storgaard, a sash and door manufac- 
turer of Chicago, is president; S. H. 
Almberg, real estate and loans, vice 
president; R. K. Brock, printing, treas- 
urer. 

Mr. Greene expects to have his com- 
pany ready by Oct. 1. 

The executive committee consists of 
George Brenner, with Swift & Co.; W 
Collipp, with National Enameling & 
Stamping Company; Edward O. Dad, 
with the C., M. & St. P. Railroad. 

* * ” 

BECOMES ASSISTANT MANAGER 

George J. Dykhouse, chief clerk in 
the western department of the Sover- 
eign Fire of Toronto at Chicago, has 
been given the title of assistant man- 
ager. Mr. Dykhouse was formerly 
connected with the western department 
of the Northern of England, where he 
was associated with H. S. Wilson, now 
managing director of the Sovereign. 

* * * 
KANSAS CONFERENCE 

Managers who meet Superintendent 
Barnes of Kansas during his visit to 
Chicago were impressed with him. He 
does not belong to the fire eating brand 
of politicians. Superintendent Barnes 
believes in the new Kansas rate law. 
He takes the position that when the 
companies file their schedules they be- 
come the property of the state, 

Managers gained the impression that 
Superintendent Barnes will not take 
up each rate and investigate it where 
complaint is filed. The burden of proof 
will rest on the complainant. If the 
assured holds that his rate is too high 
he must prove the schedule has not 
been properly applied. 

This will bring the whole argument 
up to the schedules. If they are cor- 
rectly applied, nothing can be done as 
to rates unless the superintendent arbi- 
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trarily decreases a rate. That will 
cause discrimination at once. 

When the assured attempt to prove 
the schedule is wrong they will get 
into very deep water. They do not 
possess the data to prove very much 
of anything about the schedules. 

The main danger point anticipated 
by companies is the pressure that will 
probably be brought to bear by cities 
and towns in a lower class as to fire 
protection to get a higher class in 
order to secure a more favorable basis 
rate. Strong business and political in- 
fluence can be brought to bear in this 
direction on the claim that the water 
supply, fire department, etc., of the 
complaining city are as efficient as 
those of a city enjoying a more favor- 
able classification. 

Companies, however, will not borrow 
trouble. They intend to play fair and 
give the law a thorough test. 

* . * 
TO ORGANIZE CENTRAL CLUB 

A meeting of representatives of the 
different fire insurance clubs composed 
of clerks and insurance men in general 
in the different cities which are for the 
purpose of educating their members is 
called for April 23 in Philadelphia. 
This project was recommended in the 
annual address of Geo. E. Haas, when 
he retired as president of the Fire In- 
surance Club of Chicago. It seems 
that the Philadelphia club sent out 
queries to other clubs to obtain their 
views and hence the meeting is called 
with the idea of forming a central or- 
ganization of all these clubs for the 
interchange of information and mutual 
help in different directions. Represent- 
atives will be present from New York, 
Boston, Philadelphia, Cleveland, Cin- 
cinnati, Chicago, Indianapolis, St. Louis 
and Toronto. The Chicago delegate is 
L. A. Tanner of the local office of the 
Home, and E. Surentin of the general 
office of the Girard. 

« * * 

SHORT TERM LINES OFFERED. 

While at this season of the year it is 
not unusual to receive many short term 
lines on mercantile stocks, the compa- 
nies are also being offered a number of 
short term lines on buildings, agents 
giving as the reason, that the assured 
do not wish to pay out so much for in- 
surance. The stock lines are being car- 
ried for regular customers who have 
annual lines with the companies, but 
annual policies are wanted on the build- 
ings. : 
+ * . 

WATCHING THE SALOON HAZARD 

The antisaloon sentiment is spreading 
so rapidly over the middle west that 
some of the companies have about con- 
cluded to take no chances and stand 





from under, no matter whether the 
sentiment against the liquor traffic has 
been voiced in any particular locality or 
otherwise. The complexion is chang- 
ing so rapidly from “wet” to “dry” in 
many places that the companies fear 
that occasionally they may not have 
time to unload before the day of reckon- 
ing comes. In South Dakota, where 
there has been more or less antisaloon 
legislation from time to time, unusual 
vigor is indicated by the returns from 
the recent elections in townships and 
villages. Out of the forty-three towns 
that have so far reported, twenty-eight 
have gone “wet” and fifteen have gone 
“dry,” several of them for the first time 
in many years. The city elections this 
month will mean a hard fight in many 
places. 
* . © 
OBJECT TO THE PRACTICE 

Companies are endeavoring to put 
a quietus on the growing tendency of 
agents to embody in policies, princi- 
pally in connection with special haz- 
ards, the following clause, which is 
directly in conflict with the policy con- 
ditions: 

“Tt is understood that any error in 
description, situation or location of any 
building, or error in naming or de- 
scribing contents of any building or 
other property named in these sched- 
ules, shall not operate to the prejudice 
of the assured.” 

* * ~ 
SOME LOCAL EVENTS 


A. L. McCrae, the surplus line broker of 
Chicago, has moved his office to 1009 Y. M. 
a a 

Allan Wolf, who has been connected with 
Withowsiey & Affeld’s office for many years, has 
become a member of the firm of J. J. Coffey & 


0. 

The home office of the Federal Union Fire of 
Chicago will be moved to the Ft. Dearborn 
building in order to 9 it better accommoda- 
tions. The Chicago local agency of the Ger- 
mania Fire will take the present quarters of the 
Peagret Union. 

C. Lyman, chief clerk in the central de- 
sania of the Washington Fire at Chicago, 
as resigned to become one of the head ex- 
aminers in the western department of the Spring- 
field. H. G. Grant of the Calumet succeeds him 
with the Washington Fire. 





The Seaboard F. & M. of Galveston, Tex., had 
only $7,500 involved in the Ft. Worth and 
Dallas fire of last Saturday. 





F. E. Post of Milwaukee, special agent of the 
United American Fire, in Minnesota, Wisconsin 
and Illinois, has resigned. 


WANTED 


BROKERAGE. We have Facilities to 
issue IMMEDIATE BINDERS UP TO 
$20.000 on Acceptable Risks. 


W. M. UMBDENSTOCK @ CO. 


159 La Salle Street, Chicago 








R. P, CHEW, President 


Cash Capital 
$200,000 





R. W. ALEXANDER, Secretary 


Surplus to 
Policyholders 
$304,002.76 





LY SUARAN GIG; COMPAL 
GHARLES TOWN, WEST VIRGINIA. 


For agencies in West Virginia, Virginia, Maryland, Pennsylvania, New 
York and Ohio, Address Home Office. 


The Akron Mutual Fire Insurance Company 
AKRON, OHIO 

RELIABLE AGENTS WANTED i every town in Ohio where we are not 

satisfactorily represented. 


WE PAY both top price commissions to Agents — and our losses promptly. 
Net assets above all liabilities January Ist, 1909, $124,246.51. 


Ho we Office: Rooms 315-316 Hamilton Bldg. Akron, Ohio 


W. M. HILTABIDLE, General Manager C. E. MITCHELL, Secretary 




















FIDELITY | “"asders°" 
me | $2,452,202. 


INSURANCE CO. 
46 CEDAR ST., N. Y. 


$872,613. 


SURPLUS TO POLICY HOLDERS 


$2,579,669. 

















Marine and Transportation Insurance 


FIREMAN'S FUND INSURANCE CO. COLUMBIA ay co. 
of San Francisco, Cal. of Jersey City, N. J. 


MANNHEIM INSURANCE CO. THE UNION MARINE INSURANCE CO., Lead 
of Mannheim, Germany of Liverpool, England 


Insurance on Hulls and Cargoes on the Great Lakes. 
Ocean cargoes— Export Import. 


Automobiles under transportation forms. 


Tourist floaters, Traveling Salesmen's floaters, 
Transportation floaters on Merchandise. 


Currency and Securities by registered mail and express. 


Motor boat i insurance. 


ORR & WALL, General Agents, 2 & 4 Sherman St., Chicago, Ill. 





NATIONAL LUMBER compan 


Agents controlling special hazards wanted at points in Indiana, Illinois 
and Michigan where not represented. 


The Only Specialist Company Observing Agency Practices. 





Home Office: BUFFALO, N. Y. 


JOHN J. HENRY, Pres. GEORGE F. REEVE, Vice-Pres. CHARLES M. HENRY, St 
“THE OLDEST NEWARK COMPANY”? 


CHARTERED i8iI. 











NEWARK WN. J. 


Being desirous of increasing its western agency plant, invites correspondence 
from responsible agents. This company is nearly a century old, liberal in its under- 
writing policy, conservative in financial management. It would be a valuable 
addition to any union agency. Address 


CARROLL L. DeWITT, General Agent, 153 La Salle St., Chicago 


KEYSTONE UNDERWRITERS 


OF PITTSBURGH, PA. 
Underwritten by the following ee 
GERMAN FIRE INSURANCE CO. 
GERMAN AMERICAN INSURANCE CO. 
MONONGAHELA INSURANCE CO. 
UNION INSURANCE CO. 
All of Pittsburgh, Pa. 





CE. ccavceaae Slithn dhl toh ta, “ual a Dhara ea ihc de apehiekoicdas alee $ 700,000.00 
Ratehe bins ston iii ia she ela uae hakiy ahadaene Cees 2,107,872.81 
Surplus to Policyholders ee ae FS 1, 187,282.90 


HENRY WACHTER, Manager 
218 FOURTH AVENUE, PITTSBURGH 
Reliable Agents Wanted in Illinois and Ohio 


rneaTrTrTre <s<T7Te erm: UL PT: e's ee ee: 2 eee, 


April 8, 1909. 
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OHIO AND WEST VIRGINIA 


CLAIM REBATING IS REDUCED 








Some Cleveland Agents Think Reduc- 
tion in Commissions and Possibly 
in Rates Only Remedy 





Cleveland, Ohio, April 5.—(Special 
Correspondence)—The officers of the 
exchange state that they have succeed- 
ed in greatly reducing the amount of 
rebating in this city. They believe they 
will be able to stop it altogether, if it 
will only stay stopped. The practice is 
charged largely to brokers, and they 
can not quit it suddenly, without the 
loss of some business. This interferes 
with the plans of the governing com- 
mittee. 

Many agents reiterate the belief that 
nothing will effectually do away with 
rebating but a reduction of commis- 
sions and possibly rates, thus making 
it impossible for brokers to control 
business and bringing it directly into 
the offices. Agents will thus receive 15 
or 20 percent commission instead of 
an overriding commission of 5 percent. 


Briggs & Drake, who entered the 
business some months ago, with offices 
in the Chamber of Commerce building, 
are securing a very satisfactory fire 
business in connection with their bond- 
ing and personal accident business . 

Daniel Is Elected President 

W. C. Daniel, of the Northern of Eng- 
land, was elected president of the Ohio 
Field Club at the regular monthly meet- 
ing at Columbus Tuesday of this week, 
succeeding Loui A. Lent, resigned. 
Routine business was transacted. The 
Ohio League also held its regular 
monthly meeting, with an unusually 
good attendance. 





King to Assist Bonar 

Word has been received of the ap- 
pointment of F. J. King, well known 
fire underwriter of Bluefield, W. Va., 
formerly of Newport News, Va., to be 
Ohio special of the Insurance Company 
of North America. His headquarters 
probably will be at Mansfield, where 
State Agent Bonar lives. 





Creamer to Be President 
L. F. Creamer of the Teutonia of 
Dayton will become president of the 
Ohio League when President George 
Diebold retires, which he will as soon 
as his successor in the Ohio field for 
the National Union is appointed. 





Spring Makes Explanation 
Cincinnati, O., April 5. 

To the Editor:—In a recent issue you 
published an article relative to the 
agency and office of Chester R. Chad- 
wick & Co. This article created an im- 
Pression that Robert W. Spring was a 
member of the firm of Chadwick & Co., 
which is not true. 

I wish you would contradict this, and 
also that Mr. Chadwick is a local agent 
for the Northwestern Underwriters 
Agency. He has no connection with 
that company or the Pennsylvania Casu- 
alty. I am the general agent of both 
of these companies, and have moved 
my offices to Rooms 403-4 Lyric Thea- 
ter building. John Liggett recently be- 
ame district manager of the industrial 

“partment of the Pennsylvania Casu- 
aity and will make his head quarters 
with me. Ropert W. Sprinc. 





Say Criticism Is Unfounded 
wee leading insurance men of Ohio 
“od et THe Western UNDERWRITER has 
ad uperintendent Lemert an injustice 
room ying a criticism of the Ohio in- 
earth the poet for failure to un- 

4 e Ohio German irregularities. 

oo whole, it may be said that Judge 

is oft is administering the duties of 
jo Pg vigor and impartiality 
inde € is making a good superin- 
nt. He has had an unusual num- 





ber of difficult problems to contend with 
since taking office, and while in one or 
two of the earlier cases he probably 
made slight mistakes, he is rapidly ac- 
quiring a ready grasp of conditions and 
is prepared to deal intelligently with 
situations as they arise. A department 
like that of Ohio is as complicated as 
a great business and requires daily the 
exercise of fine discrimination and judg- 
ment. Judge Lemert is rapidly win- 
ning the esteem of the insurance men of 
the state. 





Contest Over Sprinklered Risk 

Representatives of the Western Sprin- 
klered Risk Association, the Western 
Factory Association and the junior 
New England mutuals have had quite 
a contest over the business of the Mo- 
saic Tile Company of Zanesville, Ohio, 
the past week. The rate is 18 cents, 
but the risk is a very desirable one in 
many ways and all the organizations 
were after it. The most undesirable 
feature is that gas pipes run above the 
plant instead of beiny placed under- 
ground. 





j Ohio Agency Appointments 
Allegheny—D. F. Brubacher, Ashland. 
Atlas—J. A. Gregory, Port Clinton. 
Boston—G. J. Kranz, Joseph Kranz and O. B. 

Snell, Toledo. 

Coml. Union, Eng.—W. E. Warren, Leetonia; 

R. R. Johnson, Salem. 

Dutchess—J. M. White, Petersburg. 
Empire ity—Strubel & ise, 


Lorain; 
Charles S. Hoskinson, Zanesville. 


German, Ind.—L. Cornet, Wellston; V. 
A. M. Morelli, Steubenville; W. G. Webb, 
Gnadenhutten. 


Germania—G. A. Dedrick, Waterville. 

Hanover—C, A. Prass, Brookville; 1. F. Hall, 
Bradford; Kiess & Cook, Bucyrus. 

Humboldt—William Ludwig, Delphos; C. I. 
Hageman, Piqua. 

Imperial hristian Schott, Massillon. 

L. & L. & G., Eng.—Jacob Armbruster, W. 
Przybyszewski, N. E. Bliss, H. S. Bloch, H . 
Adams and B,. J. Kniola, Cleveland. 

Metropolitan—T. H. Murphy, Toledo. 

B 


Keystone Underwriters—I. |. poate. Ge 
Clairsville; W. A. C. Kompart, Bellaire; W. A. 
Mizer, Coshocton; H. E Marsden, Lisbon; 


Samuel Hancock and W. C. Wallbanks, East 
Liverpool; F. E. Hoffee, Malvern; W. F. Mar- 
tin, ‘Toronto; J. - Powers, Steubenville; 
Stream & Rimer, Mt. Vernon; Frank L. Hud- 
son, Dayton; Frank Barber, Kent; L. D. 
Scranton, Alliance; E. B. Cooke and C. " 





Hossler, Canton; Haug and C. : 
Goettge, Canal Dover; Whittlesey Adams, 
Warren. 

OHIO NOTES 


Miller & Kurtz succeed James A. Miller at 
Bryan, Ohio. 

Jefferson, Ohio, expects a rate reduction as a 
result of a rerating following the installation 
of a new waterworks system. 


At New Philadelphia, Ohio, the Continental 
and Connecticut have transferred from the Chas, 
Mathias agency to Vinton & Vinton, who open 
an office in the Chapin block. 

An ordinance has been drawn for fire limits 
at Zanesville, Ohio, to include the territory be- 
tween the Muskingum river and a line running 
along North street to a point opposite Ninth 
street and thence to the river. 

The Franklin County League of a & 
Loan associations, at its quarterly meeting he.. 
last week in Columbus, Ohio, adopted resolutions 
urging the necessity of uniform method$ on the 
part of fire companies in determining property 
values. 

The Ohio Inspection Bureau last week issued 
advisory estimates on New Riegal, Secena county, 
Ohio, and Cameron, Marshall county, and Jack- 
sonburg, Wetzel county, W. Va. The first is 
in the fifth class, the second grades four and a 
half, and the third in the sixth class. 

At Youngstown, Ohio, a long form mortgage 
clause has been attached to policies covering the 
sprinklered plant of the Block Light Company, 
east side of Wick avenue. This being a special 
hazard, the companies are asking for substitution 
of the short form loss payable clause, generally 
used when covering such. 


The Ohio Canners Mutual Fire of Columbus, 
Ohio, which is being organized by F. H. Ells- 
worth, secretary of the Ohio Underwriters Mu- 
tual of Columbus, will probably go outside the 
canners’ industry for business as the field is re- 
stricted. The office of both companies has been 
removed to the Wheeler building. Mr. Ellsworth 
Wi manage the two together. 

The plant of the Falls Rivet & Machine Com- 
pany, Kent, Ohio, is*reported as written under 
an improner form. There are three separate 
divisions of the plant which call for specific in- 
surance in each section or the 90 percent coin- 
surance clause, but policies have been issued 
blanket with only the 80 percent clause and com- 
panies are asking for amendment. 

Ohio traction men appear to be much inter- 
ested in the projected insurance company to be 
formed by the traction interests. he classifi- 
cation of switchboards seems to be the crux 
of the situation. Traction men claim they should 
be regarded as preferred risks. In this connec- 
tion it is expected they will scan with con- 
siderable interest the Ohio Inspection Bureau’s 
forthcoming report on the Columbus Railway & 
Light Company’s properties. 





Mister Agent! 


It’s an easy matter to get business when you can show your customer a legiti- 
mate saving on his premium. The Cincinnati Mutual Fire Insurance Company has 
returned to its policy-holders over $7,000.00 in dividends. It furnishes the very best 
protection at the very lowest cost, and knows how to appreciate a good agent. We 
want a good, live agent in every town in Ohio. Write now. 


Louis H. Schweer, Secretary 
Suite 503-504-505 Fourth National Bank Bidg. Cincinnati, Ohio 


O O P EK ORGANIZED 1851 
C R NATIONAL 
Fire Insurance Co. 


INSURANCE COMPANY 




















of Dayton, O. a 
Of Cincinnati, Ohio 
DAVID B. CORWIN CHAS. W. SCHENK 
President Vice-President G.w . 
SAM.L. LA ROSE . W. POHLMAN, Jr. - = President 
Secretary EDW. A. WINTER - - Secretary 





PITTSBURG UNDERWRITERS 
IRVAN NECKERMAN, Manager. Commonwealth Bidg. PITTSBURG, PA. 


COMBINED STATE 
Allemannia, Fire Ins, Co., of Pittsburg. Pa. a 


ire Ens. Co. Capital, - - ° - —_ $1,3000,000.00 

ieea Franklin ina Go. of Allegheny. Pa. Net Surplus, = = = = .684.334.99 
Teutonia Fire Ins. Co., of Al y. Pa. Assets, - . - - 5,632.724.06 
National Ins. Co., of A . Pa. Surplus to policyholdera : - 2,924 ,334.93 


CARL H. SMITH, Special Agent, Ohio and Indiana, Dayton, Ohio. 


OHIO AGENTS, ATTENTION!| THE CINCINNATI 
The Dayton Mutaal UNDERWRITERS 
Fire Insurance Co. ComPosED oF 


: : : The Eureka F. & M. Insurance Co. 
ye in June, 1908, and Doing The Security Insurance Company 
a Successful Business, is Now Pre- OF CINCINNATI 

paring to Extend Its Agency Plant wns — 








Throughout Ohio. Agents Wishing Statement Jen. 8, 1600 

to Represent a Conservative Mutual | Reserve tor Reinsuratce 11...77.777.7-"mntate 

Company Address Nes barges 
B. C. COLEMAN, Secretary I isiccresescceshitaend $741,463.18 

17 East Third Street DAYTON, OHIO! P. A. ROTHIER, Prest. | ADAM BENUS, Sec’y 





ALLECHENY FIRE INSURANCE Co. 


1627 Beaver Ave., N. S., PITTSBURG, PA. 
CAPITAL, $200,000 SURPLUS TO POLICYHOLDERS, $226,000 


AGENTS WANTED S.2'rcscmimas ""°S* ° Sieveianavonio 


SEABOARD F. & M. INSURANCE CO. catveston,” tex. 


B. ADOUE, Pres. J. H. LANGBEHN, Sec’y C. C. BOWEN, Ass’t Sec’y 


RESOURCES DECEMBER 31, 1908 
ASSETS, $433,529.95 CASH CAPITAL, $250,000 [NET SURPLUS $69,545.21 
Pacific Coast Department: Merchants Exchange, San Francisco 








ADDRESS HOME OFFICE FOR AGENCY 
F. A. CHAPUIS, General Agent 


THE SPRINGFIELD UNDERWRITERS 
MUTUAL FIRE INSURANCE | ORGANIZED 1002 
ComMPANY .H. , PnesT. 


SPRINGFIELD, OHIO. ee 
AGENTS WANTED AT ALL DESIRABLE POINTS IN OHIO 
CORRESPONDENCE SOLICITED 

MERCHANTS AND a 1876 
MANUFACTURERS, | he Ohio Mutual 


INSURANCE COMPANY. Fire Insurance Company 


CINCINNATI. SALEM, OHIO 














CHARTERED 1838 PERPETUAL | Assets ° . $917,880.33 
CAPITAL -« e« « $150,000.00 | sh Surplus - - 107,709.33 
SURPLUS TO POLICY ~ pane | J. R. VERNON, Pres. J. AMBLER, Sec’y 

William H. Calvert, President | During te enteg hlatory the Company hae contiaw 

Winfield S. Hukill, Jr., Secretary to the Policyholders 





404 First National Bank Building Ohio Business Only Through Local Adencies 
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GAIN AND LOSS EXHIBIT OF FIRE INSURANCE COMPANIES FOR THE YEAR 1908 


Statemzat Is Given Showing Net Premtums Earned, Total Interest Earned, Including Increase or Decrease in Security 
Incurred, Total Losses and Expenses, Net Gain or Loss, Dividends to Stockholders, Increase or Decrease in 


Total Net {Premiums Earned—Compiled from Returns to the Missouri Insurance Department 

















Total 
Net Int. Earned 
Premiums Inc. or Dec. in 

Company— Earned. Mkt.Values. 
Raden & Memletc cc ccccccccecesscvscons $ 968,726 $ 173,314 
PEE b.c0ccceaceyedoecccseccccesteesns . 6,716,126 1,644,549 
EE ccc neeakhces ee veedereseanes - 247,496 33,417 
Agricultural 1.10... seceeeceeecseereeees 1,468,715 259,720 
RROMERUED cccccceccccecoccccceecs eoees 656,887 70,033 
Alliance ......- TTTTTTTTTTIT TTT TTT Tt 691,563 96,788 
American, NM. Jocccccccccccssvcccsveseve 3,233,533 527,514 
Amporionn Camteal .6.cccsccccccceccesece 2,228,989 525,132 
American National...........-ceeeeeeees 114,509 17,731 
American Druggists.........-++sceeeeeees 28,184 9,638 
Atlas, BAG. ccccccccccccsccccvesccccsvece 1,596,788 157,918 
PE, Billy. sancedsvctnccoesesescesesns 184,994 36,388 
OG DOOMRe cc drceccceececcccrceetsess 469,009 39,852 
Boston .....-+++. pebapedeees eur esneerecs 2,186,934 463,544 
WOM AMOTIORe ccccccccccecccvcscccees 1,090,353 54,864 
Buffalo Commercial.........esseeceeeees 333,465 30,247 
Buffalo German... .ccccccccccccccccvece 598,686 114,144 
Caledonian ..... ieedeuhbhnke 44asaeTOkes 1,354,243 188,893 
CORIMIEE ccccccccccccecccccccccccccceess 248,386 28,284 
COMGOR ccccccceccccccccccccccceccccceces 1,147,339 102,575 
City of New aE 301,710 140,314 
CRsONe, BEG. cccccccvcccccescccsoessese 468,542 49,557 

Colonial, N. VYocccccccccccccccccscccece 509,514 82 
Columbia, N. Ju.ccccccccccccseses esxoek ee 29,547 
Commarea, B. Yicesccccccvccccecsscese 257,521 32,632 
Commercial Union, Eng..........-++++++ 3,812,121 588,490 
Commonwealth, N. Y.......sececececees 423,087 252,092 
Commonwealth, WL. “ecdessvesdusssaved 183,730 33,480 
Concordia ...ceccceces spécdudepeascensm 893,607 58,240 
CEE ccccccwéunsescencoeeese «eeee 3,475,548 375,611 
Continental ...ccccccccccccccvesecccece - 6,394,608 2,740,667 
County, Pa. .ccccccccccccccscccccccccce 341,364 76,533 
Boheware, Pa. coccesacccosscs évuenvee -. 1,805,558 157,756 
| ga 2 eer rere 580,076 87,483 
BIS “cccccccccccccceccecsscceccesesoee 719,382 54,273 
a & M. peateenctestvessecsces Beee 79,230 
Eastern, N. Ceecccccccors eccccccese 301,772 18,795 
Equitable F. 4} Bese ae seseeee 860,400 96,771 
MNS, PEs. occcvcvcccescccvevecteeee - 681,254 58,651 
Farmers & Merchants hbpeeesaseenees eee 883,355 23,872 
Federal, N. Jeccccccccvcccccccccce ceocce Geapnen 174,302 
Wee, He Zesccecesescoce adneoe avaces 751,203 854,687 
Fire Association........+-+++ee++ evevens 8,963,494 438,384 
Firemans Fund .........+++++ senrnee-ate . 4,141,861 354,771 
DURE DIOS cecccdcccessccececesesece 953,134 178,246 
Georgia Home ........+++- cscsescoccessn GRD 23,127 
German Alliance ......cccccccscccccecs 564,601 148,308 
German American, N. Y.......+.-- canons 6,424,531 1,129,142 
German, Ill. cccccccccccccccccce Ssecene 572,504 30,390 
Gorman, Pe. .ccccescsces Er a | 36,479 
Germania, MN. Yeccccccccccccccccccsccce Speneee 686,987 
Girard F. & Maceccccccccce socvececsoss See 169,207 
Glens Falls..... sdaveeneneeneeneene eoee 1,738,282 302,381 
CE DEO, cccdccecescueancevenes coco §=6SRE RTE 73,060 
Hamburg-Bremen .......seeeceeeeeees «+ 1,641,751 182,397 

PIOMOVER cccccccocccccvcccocccesoceccss Bepkeysee 435,41 
Hartford ....... covcrecececoese eveseve . - 13,941,087 1,669,965 
Home, N. Y....- C0 ecedeseseescceoese «+ -10,031,794 8,187,287 

Houmboldt cc cccccccccccccccccscscsccccs 351,234 38,9 

Imperial ........ gsenveseceenes 94,141 23,577 
Individual Fire Underw., ™ saa AEE 92,543 20,508 
Ins. Co, of North Amer......... rnmaeece . 7,867,966 * 842,346 
Ins Co. State of Pa...cccccccccccccceee 612,249 59,477 
Tas. Co. Beate OF The ccccccceseccececees 615,295 37,770 
JelherGO ccccccccccccccccccscoccccesccs BOBT, 488 131,177 
L. & L. & Gi. Ba@eccccses covcccccccees Uamtpeee 1,028,214 
L. & L. éc., Ws Rvvseccocescsoccececns Seen 88,658 
London ..... eeeesbenws ee ee 2,192,165 255,764 
London & Lancashire buhetees ctecsccoece Oe 259,694 
BA Bs Be ccencecccadcetenctes cooe 277,242 24,839 
Lumbermens ......++.+. secccocecoccse §OUE,SIC 125,462 
DEORERE vecccccccccccvcscscoccscosces §6SRRRS 15,414 
PEGGREREOD. coccccsccccccces pnteveseee +--+ 898,337 51,542 
Mechanics & Traders. beannae éegceeeccescs ae 22,545 
Beerenmte BF. ] Mecccccovvcccsesesesss 263,280 56,031 
Metropolitan ............ 026e6sece TTT TT mee of | 19,727 
Michigan Commercial ....... de0eeedonss 805,732 155,189 
Michigan F. & M....... o0esseeua coccese | §6GREO 34,572 
Millers National..........seee0. 537,279 109,778 
Milwaukee ..... ° . -» $22,098 51,976 
Milwaukee Mechanics eeeee 1,409,468 181,752 
I i is sion wind niaewes 16.60803600060 - 609,864 50,115 
My ccnithizakasenseeds covcese | §=6TE, SRR 84,990 
DEE BUOWOUDs.000vaeccscncdesenseees 22,443 14,209 
Ds  Svethnvnanasiecnatendcenke 5,397,521 464,882 
National Lumber .......... err 216,499 37,351 
National Union ae ° 204,495 
DR: 0665-40 49,989 
New Brunswick. . 65,788 
New Hampshire “se 408,955 
CN sc nka een anee abpeceuceevessseces 910,339 
North British & Mer., Eng...........++. 4,636,975 678,504 
North British & Mer., N. Y........00005 342,810 173,064 
Peeneneee, TH. Yecccccess peaeneee chbene 612,127 112,303 
D CE sdecetaccsteceseoncuséwee 2,927,643 185,099 
| ~  sRS eesheeanpi ilacaeie 1,652,580 334,994 
Northwestern National .........-.seee% 1,807,793 333,956 
TROSWIEN CRIN cccccccccecccecsecececes 2,014,836 246,490 
St Re exceadcucadvesd bisccecens - $36,677 67,637 
MEE: Strebbneseeettecredetacenes-cenee 1,262,117 191,890 
DEE ainescneewece eecccccccccesvceoee 416,311 78,458 
DR sgutitepeveden dudakwadennecuwie 1,503,044 278,778 
DE Steséeeseecscaeceercqnekneseass 320,624 36,945 
DEL, ¢ccheuduenenndacnssausase . 3,098,546 519,233 
PE ¢¢40600600 .. 6,609,596 1,361,355 
Phoenix, Ct. .. 4,562,239 719,159 
Phoenix, Eng. oeosce -. 2,867,062 224,945 
Providence IES oc. dudbenmicnmeaeee 2,347,541 313,343 
PE CENUNEN dercdccccecccesercesee 892,915 116,452 
So eee eee «++. 4,171,248 702,180 
ED Heke he sdbeddsburveaeneeeeden $98,175 45,341 
CE 66 66 Sn oan ae eueebieedene eet es 790,665 94,494 
Reliance Marine ...... o06eededeeneeseoe 141,677 20,734 
SO ee ee 232,229 55,914 
Pe SND -ccvecoencseceadacesds 1,229,999 148,492 
OS eee rrr eesccece onkeunesedes 7,259,306 726,837 


Total. 


$1,142,040 
8,360,675 


221,382 


508,861 
2,650,478 
1,145,217 

363,712 

712,830 


1,543,136 


“417, 896 


1,463,314 
667,559 
773,657 
616,562 


320,567 
957,171 


639,905 


1,131,380 
703,266 


597,233 


1,824,148 
2,650,151 
15,611,052 
13,219,080 
390,173 


117,718 
113,051 
8,710,312 
571,727 
653,065 


1,158,629 


8,256,022 
284,559 
2,447,929 
2,508,074 
302,081 
389,778 


854,182 
449,879 
570,614 
319,311 
290,757 
960,921 
579,841 
647,056 
374,074 
1,591,220 


659,980 


2,261,326 
404,314 
1,454,008 
494,769 


1,009,367 


4,873,428 
443,516 


885,159 
162,412 
288,143 
1,378,491 
7,986,143 


Net Losses 


Incurred. 


$ 542,381 
3,715,728 
186,482 
726,144 
333,120 
380,813 
1,630,509 
1,431,868 
7,667 
11,405 
796,994 
108,149 


267,073 
1,358,991 
92,000 
213,965 
368,190 


735,123 
164,868 
657,570 
236,430 
271,033 
68,685 
95,216 
149,829 
1,975,912 
164,829 
113,407 
514,938 
1,897,617 
3,295,842 
174,863 


811,539 


313,781 


214,928 
528,825 


458,075 


520,113 


387,448 
312,060 
3,656,181 
370,577 
447,409 
1,512,939 
382,347 
912,742 
327,202 


1,016,756 


327,576 
327, 592 


741,764 
3,817,533 


119,689 


528,689 
188,312 
327,646 
156,860 
177,788 
583,061 
290,770 
445,579 
156,007 
654,465 
365,353 
259,751 


7,051 
2,873,214 


1,407, 958 


236,281 
770,959 


270,161 


507,102 


2,446,585 
311,613 


419,166 
135,852 
129,786 
717,178 
3,852,746 


- Total 
xpenses 
Incurred. 


$ 427,962 
2,432,475 


203,807 
828,025 
395,061 
130,619 
247,064 


517,263 
139,708 


166,060 


562,209 
226,917 
322,187 
232,172 


158,502 
376,449 


260,953 
160,802 
241,520 
345,109 
1,595,454 
1,551,661 
421,448 


307,109 


225, 193 


664,725 
1,006,634 
5,313,407 
4,015,977 

178,523 


67,499 
33,453 
2,882,543 
249,896 
336,432 


438,450 
2,586,866 
60,016 


114,265 


301,538 
182,280 
220,809 
126,238 
103,956 
407,170 
237,316 
154,415 
151,057 
674,222 


195,933 


810,040 


172,082 
477,315 


126,789 
571,780 
115,811 
1,161,576 
2,915,151 
1,845,562 
900,325 
932,607 
406,830 


1,576,861 
230,608 


377,344 


2, 727, 214 


Total 
Losses and 
Expenses. 


$ 970.343 


193,133 


470,881 
2,187,016 
1,087,061 

344,584 

615,254 


1,252,386 
3 5 


340,923 
1,373,749 


545,953 


373,429 
905,274 


719,037 


941,561 
694,557 


1,643,733 
552,395 


1,681,481 
2,348,091 
13,210,910 
9,439,470 
353,585 


121,629 
74,438 
7,669,412 
577,472 
664,023 


1,180,214 


6,404,398 
178,383 
2,095,734 
1,976,272 
289,470 
233,954 


830,226 


4 
1,328, 687 


561,286 
579,213 


2,217,998 
408,364 
1,248,275 
396,950 


913,932 


4,023,446 
542,221 


796,510 
175,930 
237,415 
1,288,848 
6,579,959 


---y or Loss af Year. Dividends to 


ain. oss. Stockholders. 
See = Bawccee Bercrava 
2, 212,472 cccceve 760,000 
6,428 20,000 
325,162 50,000 
85,575 30,000 
156,623 711,660 
803,431 150,046 
388,141 260,000 
12,112 ooeece 
326,214 *215,288 
28,249 9,837 
37,980 32,000 
463,462 180,000 
58,157 cocce 
19,128 ‘16, 000 
97,576 60,000 
290,750 *186,537 
150,968 40,000 
58,695 oscveoe 
52,012 16,000 
58,774 14,000 
61,015 14,000 
31,752 20,000 
1,197,202 *651,239 
287,851 50,000 
18,346 20,700 
ccvcce 24,000 
487,256 142,910 
3,421,369 e608,210 
76,973 32,0 
89,566 cooee 60,000 
112,265 ccccce 50,000 
eovecee 44,810 40,000 
70,609 eoccce 36, 000 
cence 52,862 12,000 
BL 897 eeeece 10,000 
6es06 79,132 eoccce 
eeece 23,485 coccece 
214, 622 ecocve 60,000 
817, 968 coccce 40,000 
515,821 coccce 300,000 
562,717 coccee 160,000 
189,819 ccecece 44,000 
8,709 prerer 30,000 
220,343 ccecce 48,000 
1,502,001 coscece 450,000 
eos 60,070 esvce 
PTTTTe 28,294 36,000 
680,181 eeccece 120,000 
158,470 netees 100,000 
396,881 cocccs 60,000 
44,839 ccccece 20,000 
142,666 eeccece *55,270 
302,060 eecces 100,000 
2,400,142 ecccee 600,000 
3,779,610 ccccee 600,000 
36,588 cecece 32,000 
enaees 3,911 12,000 
38,613 ecccce 10,167 
1,040,901 coecce 360,000 
Sesecee 5,74 eovcece 
cecces 10, 959 37,500 
evcces 21,584 20,000 
1,851,624 *1,171,605 
106,176 10,000 
352,195 *334,189 
531,803 *40,197 
12,611 20,000 
155,824 30,000 
23,956 eovece 
79,287 25,000 
22,159 eoccee 
36,214 eocese 
9,013 e2ceee 10,000 
cece 29,310 coccee 
51,755 ecccce 24,000 
47,062 evccee cocecece 
67,010 eeccce 20,000 
262,532 eoccces 80,000 
98,694 20,000 
84,668 80,000 
23,248 10,000 
794,798 120,000 
39,073 10,000 
eccose 30,000 
70,808 (taken 25,000 
43,887 eoccce 19,991 
360,703 ceocee 105,000 
934,366 coccece 150,000 
1,241,110 coecece *1,247,017 
252,890 eoscee 20,000 
74,628 covecce 17,500 
533,982 coccce *368,173 
160,619 ecccce 35,000 
338,062 ovnece 120,000 
43,329 eoccee seecee 
oneness 4,050 16,000 
205,733 ccecce o20s00 
97,820 eecces 24,000 
314,024 ecccce *155,591 
68,360 eeccee 10,000 
454,243 ovosece 150,000 
540,992 ecccce 300,000 
1,027,697 coccce 280,360 
334,035 coccce *199,560 
221,511 coccce 37,500 
95,436 ecccce *148,696 
849,982 100,000 
88,649 21,000 
13,518 *19,592 
50,678 30,000 
89,643 50,000 
1,406,183 *1,931,730 

















Inc. or Dec. in Surplus. 


Increase. 


a$ 172,988 
1,452, _ 


diz, 576 
104,213 


344, 346 
2,813,159 
44,973 


145, 819 


172,343 
1,052,000 


g166,881 
24,839 


87,396 
202,060 
1,800,142 
3,179,610 
1,909 


28,447 
680,901 


eeeeee 


h552,064 
6,1 

18,006 

491,605 


125,824 
k32,864 
54,287 
22,159 
36,214 


n28,010 
©112,532 


78,694 
46,668 
13,248 
674,798 
29,073 
45,808 
23,896 
p85,703 
7 366 


185,739 
205,733 

78,820 
583,360 
304,243 
240,992 
747,337 
134/475 
184/011 


749,982 


67,649 
20,678 
39,643 
525,546 


Decrease. 





25,303 


eeeeee 





79,132 
23,485 


eeeeee 


eeeeee 


21,291 
60,070 
64,294 





48, 459 
41,584 


63, 260 


98,705 


33,110 





Values, Total Net Income, Net Losses Incurred, Total Expenses 
Surplus and Ratios of Total Losses Incurred and Total Expenses to 


Loss Expense 


atio 


Ratio, 
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Total 
Net Int. Earned Total Total 
Premiums Inc. or Dec. 1n Net Losses Expenses Losses and Net Gain or Loss for Year. Dividendsto Inc. or Dec. in Surplus. Loss Expense 
1 Company— Earned. Mkt. Values. Total. Incurred. Incurred. Expenses. Gain. oss. Stockholders. Increase. Decrease. Ratio. atio. 
NED Sacesseccestesscivannnes 1,307,191 190,882 1,497,523 759,320 738,973 1,498,293 1 - — wesuee *142,680 se 143,450 58 56 
Oe BOE se escdecrescecesccsseseecensve 95,343 2,984 98,327 54,185 56,882 W066 ccc cee 12,739 6,000 18,730 ceevcec 56 59 
i ew 2 Ci scveskeseekesesssnnebs 4,014,503 404,436 4,418,938 2,706,897 156,167 4,268,569 150,370 .eeoee 50,000 100,870 = =—=—_ssanaee 67 38 
Seaboard F. & M... tet eseeeeeesesceens 131,525 28,895 160,420 72,178 83,873 156,052 4,300 +«« $= seccee |  seseccs 4,369 cases 44 53 
Scottish Union & National.............. 2,022,101 354,827 2,376,927 1,114,548 738,561 1,853,109 523,818 .eseee *22,642 BOLIW7G — nave 55 36 
d DME, The ccnvecnseeccescccosevicves 1,238,478 261,815 1,500,293 667,422 575,030 1,242,452 257,841 j= csecccc 60,000 197,841 == navees 53 i6 
, Shawnee «--++ee- Ceccccrcccsccccccccces 1,290,814 70,959 1,361,773 784,711 546,589 1,331,300 30,478 = cevcce 30,000 472 wees 60 42 
" DID 6.0. 6.00606.000600600000006006060 ,771 5,961 27,732 9,458 14,276 23,734 S006 coccce i cevvee $908 seccce 43 65 . 
Springfield sae rrr 4,794,995 883,168 5,678,163 2,530,281 1,954,740 4,485,021 1,193,142 == aaeeee 200,000 993,142 = saaeee 52 40 
: ee GRD 0.000000600)0200006s00008 1,745,518 334,292 2,079,810 1,114,725 726,910 1,841,636 238,175 = cewaee 24,000 214,175 = waweee 63 41 
; Stuyvesant 482,509 183,782 662,291 316,786 155,698 472,482 ae tél 21,000 172,809 = =—=—s sauaee 65 30 
: GO, BB. ceccccvcccccccccccescscesees - 571,909 63,186 635,095 366,925 223,938 590,863 44,232 = nee 60,000 =—=s nn aaee 5,768 64 38 
5 _ Eng 2,773.421 365,505 8,138,926 1,568,076 1,093,426 2,661,502 477,424 = nuwaee *295,556 181,868 = =—§ .seeee 56 39 
GEER cccccccccccesccccsccsccccccosesees 675,263 90,758 766,021 396,833 303,424 700, 257 GEveg 8 = ccscce 8 §=«§«=— e seven 65,764 = naanee 58 44 
) State, Eng. 104,750 39,111 143,861 33,833 42,068 75,900 67,961 sessee *9,134 58,827 = —=—_—s saves 32 40 
y DAE, BM svccccceccessctscsscesvees 836,093 27,591 863,684 521,628 319,115 840,743 23,041 cecccc 25,000 == naaees 2,059 62 38 
y DME, Ub. 6.00096 60508868 ereessenees's 376,105 43,251 419,356 199,384 170,554 369,938 49,418 wuseee 40,000 9,418 = secoes 53 45 i 
; Und. at American Lloyds...........0ss.e0. 291,060 31,173 322,233 80,195 ° 105,957 186,153 136,081 weeeee 77,764 58,316 == aaveee 27 36 
6 
SE DOOD Sos caccecvececsesscozcecoe 689,422 2,465 691,887 447,110 223,927 671,037 20,850 = =§ .eseee 24.347 = cevcos 3,498 64 32 
3 RO, EUs cerecesvsscececessvecesocse 637,088 72,679 709,766 417,227 301,685 (;' <) reer 9,145 = navees 35,855 = naaaee 65 47 
7 2 2S SERRA Shea 254,655 18,153 272,808 171,114 124,818 295,982  ...... 23,124 12,000 eaveee 35,124 67 49 
: DelteE BERS ccccccvccsccecesesesesece 312,290 36, 222 348,512 220,647 113,156 833,808 = .sseee 14,709 =—=«_—s nawaee 14,709 == nawuee 70 36 
Virginia State ....ccccccccccccccccccece 534,475 33,628 568,104 500,099 77,128 577,227 == wwe 9,123 12,000 == naveee 21,123 93 14 
1 
8 Washington .ccccccccccccccscccccsccccece 327,145 18,770 345,915 198,064 163,049 361,114 = naaeee 15,198 == naweee V40,878 = saveee 60 49 
6 WEE, GE, cccccesccsccscveccecessce 1,890,605 95,567 1,986,172 1,219,705 657,716 Ff: rrr 108,751 *72,326 WB1077T —_— nw aee 64 34 
8 TE, BU. Fo swcesenercceseccevesnoes 445,922 29,717 475,640 258,349 220,171 478,520 ..eeee 2,881 18,000 = naaaes 20,881 57 49 
8 PE EGOUD eccsevecscceceessecese 260,916 —20,128 240,788 158,015 142,352 _————— 8=§6$. aaa 59,579 16,000 = saauee 75,579 60 54 
1 Westchester .....ccccccscecsccccscccces 2,334,680 538,905 2,873,585 1,655,798 921,158 2,576,956 296,629 == nn eeee 90,000 206,629 ca aaes 70 39 
5 WEN GF so ccccccccccenccescs 1,447,736 336, 464 1,784,200 841,674 713,725 1,555,399 228,801 = .eeoee 50,000 178,801 = aaaveee 68 49 
10 
10 *, Remitted to home office. g. Glens Falls—$170,000 reserved for dividends. q. Northwestern National—$175,000 conflagration reserve set 
9 ;. Alliance—Interest paid stockholders. h. L. & L. .» Eng.—$127,955.37 decrease in surplus on ac- aside. 
12 ‘ Aachen & Munich—Item includes $1,291 net remittance from count of book value of ledger assets. r. Norwich Union—Item includes $42,410 receipts from home 
6 home office. k. Mannheim—Item includes $8,908 receipts from home office. office. 
19 b. British America—Received from home office $57,293. n. Milwaukee Fire—$19,000 reserved for taxes and contingencies. u. Union, Phila.—Item includes $45,000 borrowed money. 
12 c. Buffalo Commercial—Includes $2,500 contingent reserve. | o. Milwaukee Mechanics—$70,000 reserved for taxes and con- v. Washington—Includes $56,076 contributed to surplus by 
37 4, Buffalo German—$25,000 reserve for contingencies set aside. tingencies. stockholders. 
13 e. Continental—Item includes $125,000 reserve for taxes. p. New Hampshire—$170,000 set aside for building fund. 
42 
INCORPORATED 1849 L 11 I 
39 
rf ouisville Insurance GERMAN FIRE 
* 5 « 
‘3 i E S T E R N Compan Insurance Company 
43 Pp y iT? 169 LA SALLE ST., CHICAGO of og. W oe 
44 FIRE AND TORNADO INDEMN Wheeling, West Va. 
48 URA ANY GENERAL AGENT 
26 INS NCE COMP ORGANIZED IN 1867 
45 
10 of Pittsburgh In pusiness continuously under the same | DIXIE FIRE | Cash Capital $200,000.00 Net Surplus $237,557.58 
31 management since 1872, (For Illinois and Indiana) . 
44 WM. F. STIFEL, President 
. FIRE AND TORNADO Application from leading agencies solicited. NATIONAL LUMBER F. RIESTER, Secretary 
$1 (For Illinois) S. W. RICE, Supt. of Agencies 
37 
38 CAPITAL =~ -_ ss00o0000} Henry P. Magill & Co, | LUMBER UNDERWRITERS DANA E. LATIMER 
r: SURPLUS TO POLICY HOLDERS 406,162.75 General Agents (For the entire West) WILLIAMSON BLDG. CLEVELAND. OHIO 
4 - - = 
> a PAIDTODATE - - aamaanae 184 La Salle Street Chicago FALLS CITY FIRE _ eal dom fe 
3 (For the entire West) Ohio, Indiana and Michigan ; 
0 W. IRVING OSBORNE, President JAMES A. PATTEN, Vice-President OTTO E. GREELY, Secretar; 
45 
40 
41 SURPLUS INSURANCE AT TARIFF RATES 
71 
33 OF ILLINOIS 
36 
= 163 La Sallie Street, CHICAGO 





Cc. W. CREENE, 1659 LA SALLE STREET, CHICACO 





. it i ir r * . 7 
: Ind ana $ fate Fire tsi ance 0. Complete Expiration Index 
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“ ASSETS, DECEMBER 31st, 1908, $147,901.85 FOR LOCAL AGENTS 

. We desire correspondence with Agents who have excess lines on which the $2 r 5 

S ew of their own offices is exhausted. Bindings by telephone or telegraph. 

i pt and careful attention to all matters submitted. intiiak 6 dome. Que Benner Cabinet, 500 Expira tion Cards, 
28 American Central Life Building. Secy. 1 Set Monthly Guides, 1 Set Daily Guides, 

“1 INCORPORATED 1794 One Drawer Cabinet, 1 Set Yearly Guides 

" The Insurance Company of the 


Cash with order, if not satisfactory may be returned. 
4 ST ATE OF PENNS Y ] V AN IA By using one of our Card Index Systems listing each poncy on a card and 
47 


filing to ‘the date of expiration you do not have to waste time writing upexpirations 

















“ PHILADELPHIA registers and searching for renewal dates. Impossible to miss a renewal by using 
tem. 
41 J. HENRY SCATTERGOOD, Pres. M. JOS. NOWLAN, ist Vice-Pres. E. R. DANNELS, Sec a 
40 ML , 7 eH ” Pomsacepennns 7 Also manufacture a full line of Record Cards. Will be pleased to quote you 
t F. GRIM, General Agent, Sie, Kentucky and Southern Michigan, $8 North High | upon application. 
Illinois, Iowa, Missouri, a, Wisconsin, 
36 
oe rt fay Mi , 159 LaSalle 
¢ Jp MONTGOMERY & FUNKHOUSER, Gen, Agts. Misses iter thiea st acai: | BROOME MFG. CO., Peru, Ind. 
40 
f VIRGINIA STATEIGERMANIA|MANUAL OF INSPECTIONS 
By W. D. MATTHEWS 
4 SURANCE COMPANY NCE co (Chief Surveyen, Chicago Board of Underwriters.) 
36 OF RICHMOND FIRE INSURANC ° A Reference Book For the Use of Fire Insurance Men in General, 
37 Geo, NEW YORK PRICE, IN FLEXIBLE LEATHER, PER COPY, $3. 
a4 L. Christian, President (By mail, postage prepaid, $3.10.) 
= Robert Lecky, Jr., V. Pres. and Sec’y — The “Manual” has been carefully compiled for the particular use of: 
9 Assets : ORGANIZED 1859 Fire Protection Engineers, Contractors. Agents. 
rH Surplus to Policyh . oe. 001.78 ane Raters. Butters, Scticttore, 
0 c. 
. ‘o icy olders 285,146.38 Cash Capital, ‘ . $1,000,000 00 Special 4 Agents, a, Enein mn 
67 gents Wanted in Illinois and Indiana | Assets, - - = $5,874,016 00 Company Officers, Local Board Officials Technical Schools, 
41 g Net Surplus, - -  $1,509,44233| Brokers General Agente pear Giese 
4 HIPMAN & WAYNE Surplus for Bolicy Holders $2,509,442 33 And all others interested in Fire Hazards, Inspections and the Safe-guarding of 
Property. 
S : General Agents HEAD OEFICE: PUBLISHED BY 
9 La Salle Street CHICAGO| Cor. William and Cedar Streets THE INSURANCE FIELD, . P. 0. Box 617, Louisville, Ee 
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MICHIGAN AND INDIANA 


COMMITTEE HAS TWO BILLS 











Measures of Great Importance to Mich- 
igan Agents Are Presented by 
Their Representatives 


Detroit, Mich., April 5—(Special Cor- 
respondence)—Members of the legis- 
lative committee of the Michigan Asso- 
ciation of Fire Insurance Agents have 
been doing some work the past week. 
They spent two days in Lansing and 
have framed two bills which will be 
introduced and, if is hoped, passed. 
One is known as the bill to provide 
for the licensing and appointment of 
insurance agents, brokers and _ repre- 
sentatives and for the collection of li- 
cense fees, and for the disposition of 
funds received by the commissioner of 
insurance as said fees. The other is a 
bill for the prevention of fire waste and 
the creation of the office and appoint- 
ment of a state fire marshal, for the 
appointment of his assistants, to pre- 
scribe the duties, powers and authority 
of each, to fix the salaries for the same 
and to provide for salaries and neces- 
sary expenses, incident to the adminis- 
tration of the office and his department. 

The gentlemen interested in the fire 
waste in this country have, in some 
states, legislated in favor of an official 
whose duties are to make inspections 
and enquiries in case of fire as to the 
cause, with a view of diminishing the 
enormous loss of property by fire. .n 
Michigan, there is no known way to 
provide for the expense of maintaining 
a department of this kind. At this ses- 
sion of the legislature there have been 
two or three fire marshal bills pre- 
sented, but until the present one was 
drafted the bills were dropped for the 
reason no way was suggested whereby 
means were provided for the maintain- 
ing of the office. 

The bill which will be printed and 
presented as the efforts of the commit- 
tee on legislation of the state organiza- 
tion provides for all the protective 
measures of the other bills and goes 
farther, as the members feel that in or- 
der to make the bill of value there must 
be an educational feature. It provides 
for a kindergarten service; that is, that 
in the schools literature will be pub- 
lished and used treating on the fire 
waste of the country and the causes 
for fire. In kindergartens, the subject 
will be handled in a simple manner, 
say: The children will be advised of 
the danger of laying matches around 
and warned not to tread on one; the 
necessity of keeping houses clean; fire 
drills given from time to time. Other 
matters pertaining to the danger and 
loss from fire will be treated; in other 
words, the educational idea will be in- 
corporated. The committee proposes 
having the bills and their objects printed 
and sent to all agents in Michigan, 
advising them, if the bills are such as 





they would approve, to request their 
representatives to give them support. 
In order to provide money to support 
this department, the agents’ license act 
will come in. This bill will provide for 
the raising of money as follows: 


It shall not be lawful for any person, firm or 
corporation to engage in the business of  so- 
liciting, selling or writing fire insurance, either 
as agent or broker or in any representative ca- 
pacity, without first procuring a certificate of 
authority or license from the commissioner of in- 
surance of the state of Michigan, which said 
certificate of authority or license shall be fur- 
nished only upon payment of a license fee by 
such person, firm or corporation to said insurance 
commissioner, in accordance with the terms of 
section 2 of this act. Provided: That not to ex- 
ceed five . Soeene shall be allowed to operate as 
agents, solicitors, or representatives of any one 
insurance agency, and under one license, and 
said solicitors to be named in the application and 
license. Provided further: That when any in- 
surance agency desires to amend its license to 
cover persons other than those originally named 
therein, it may do so on application to the i insur- 
ance commissioner, stating the names of the per- 
sons whom it desires to have included in said 
agency license, and the commissioner of insur- 
ance, shall issue to such agency an amended 
license containing such name or names, not to 
exceed five in all, as hereinbefore provided, upon 
the payment by said licensed agency of a fee 
of five (5) percent of the original license fee. 

The licensed fees required of fire insurance 
agents, brokers and representatives by said insur- 
ance commissioner shall be made upon the fol- 
lowing basis: Agents, brokers or representatives 
residing in any city, town or village of 100,000 
inhabitants or more shall pay a license fee of 
$100; in cities, towns or villages of 75,000 to 
100,000 inhabitants, $75; in cities, towns or 
villages of 25,000 to 75,000 inhabitants, $50; in 
cities, towns or villages of 10,000 to 25,000 in- 
habitants, $25; in cities, towns or villages of 
2,000 to ‘10, 000 inhabitants, $10; in cities, towns 
or villages ‘of under 2,000 inhabitants, $5. Said 
license fees shall be payable annually on or be- 
fore Jan. 15 of each year. Any license applied 
for subsequent to March 15 in any year shall be 
proportioned and paid for on a pro rata basis. 
from the fifteenth day of the month in which 
the application shall be made. 


The drafts of these bills were looked 
over by several members of the senate 
and legislature and they thought they 
looked good and promised their sup- 
port. Commissioner Barry approved 
the bills in the main. The committee 
hopes to get them passed and if it does 
it will be the commencement of the 
means for making insurance a study 
and a check on the enormous fire loss 
of this country. 


Detroit is at it again. For a long 
time large fires have passed Detroit. 
The business makes an average, how- 
ever. If we wait long enough we will 
get all that is coming. When a city 
like Detroit goes alon~ for a year or 
two without large losses a good many 
companies forget what may happen. 
The agents forget easily. The past few 
months have seen the effect of no large 
fires in the congested district. Some 
firms have made their own rates and the 
companies have allowed them to do so. 
Of course, with the consent of their 
representatives. A loss of about $200,- 
000 will be the amount the companies 
will have to pay in connection with the 
Heyn, Binswanger fire. The merchants 
along Woodward avenue began to feel 
that this particular avenue was immune, 
hence the paying of anything like a 
promulgated rate was entirely out of 





order. The companies may brace up 





ORGANIZED 1881 


Michigan Fire and Marine 


Insurance 


OF DETROIT, MICH. 
STATEMENT JANUARY Ist, 1909 


Assets - - - ° - $1,191,292.03 
Capital - . - + - 400, 00 
Losses Paid + : . . 5,620,000.00 
ASSETS LIABILITIES 
Cash on hand and in bank $ 67,486.69 Capital Stock: .......6..0. $ 400,000.00 
State, County and Muni- Amount required to re- 
CWAl BONES, «2.00 scecee 440,119.00 insure all outstanding 
Mortgages on Real Estate 491,613.00 etree Waseeencnees 463,930.07 
PURE TIOURIO 0.6 cos cisco ens 89,399.35 Losses unadjusted and 
Interest due and accrued 10,700.97 errr 38,131.24 
Due from Ag’tsandothers 91,973.02 Net surplus... .......-.- 289,230.72 
$1,191,292.03 $1,191,292.03 
M, W. O’BRIEN F. H. WHITNEY E. J. BOOTH E, P. WEBB 
President Vice-President Secretary Ass’t Secretary 


Company 











Total Assets - 


F. A. Hooker, President 


B. L. Hewett, Ass’t Secretary 








Surplus to Policy Holders 





A. D. Baker, Secretary 
Ralph Rawlings, Ass’t Secretary 


FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


Michigan Commercial 


Insurance Company 
Lansing, Mich. 


° $1,335,923.18 
° 481,083.02 


Robert Henkel, Vice President 














Newton-Claypool Bldg. 


GEO. M. COBB & CO. 


General Agents for Indiana 


Globe & Rutgers Fire Ins. Co. 


of New York 


London Guarantee & Accident 
Co., Ltd. of London, Eng. 


INDIANAPOLIS, IND. 





MICHICAN OHIO 
ILLINOIS 


General Agts., 


COMPANIES REPRESENTED 


CONCORDIA FIRE INS. CO., Milwauk-e, Wis. 
NORTH RIVER FIRE INS. CO., New York City 
GERMAN FIRE INSURANCE CO.., Pittsburgh, Pa. 
JEFFERSON FIRE INS. CO., Philadelphia, Pa. 
NASSAU FIRE INSURANCE CO., Brooklyn, N. Y. 
DIXIE FIRE INSURANCE CO., Greensboro, N. C- 
BEN FRANELIN INSURANCE CO., Allegheny, Pa. 
QUEEN CITY INSURANCE CO., Sioux Falls, S. D. 


KENTUCKY 
MISSOURI 


BIERCE & SAGE 


WISCONSIN MINNESOTA 
INDIANA 


Detroit, Mich. 


SPECIAL AGENTS 
F. M. SAGE and F. A. MARSHALL, Detreit. 
J. T. KIRE WOOD, Garfield Building, Cleveland. 
GEO. B. SEDGWICE, 612 Pabet Bidg., Milwaukee 


P. B. HASKELL, 412 Lincoln Bank Bidg., Leuis- 
ville, Ky. 











‘We write a general class of business and desi representation Town, Village and City ts 
the above States. We have the largest N “abd the United Sta , and any agent rep- 
resenting one or more of our companies is entitled to faut i. of our Office. 

W. Steinmeyer, President C. P. Kellerman, Secretary C. B. Reiter, Assistant Secretary 
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Organized 1868 


Fire Insurance Companys, Pittsburgh, Pa 








Union Trust Bldg. 





oe 


Assets $1,317,518.02 Capital $200,000.00 Surplus $416,322.99 
WM. FEILER, General Agent THOS. H. SMITH, State Agent F. L. WEAVER, Special Agent 
Illinois, Missouri and Minnesota Ohio Indiana and Michigan 
at Chicago, Ills. at Dayton, Ohio at Detroit, Mich. 
Ohio Indiana Michigan Wisconsin Minnesota 


The James A. Jones Agency, Ine. 


GENERAL AGENT 


Granite State Fire Insurance Co. of Portsmouth, N. H. 
Capital Fire Insurance Company of Concord, N. H. 
New England Underwriters’ Agency of Concord, N. H. 


Union Companies writing a general business. 


AGENTS WANTED 


Detroit, Michigan 
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now and cut rates in the congested dis- 
trict declared out of order. 


The council of the city of Detroit 
passed a resolution some time ago not 
to insure any public property. The 
schools are not insured nor are any of 
the public buildings. It will pay $30,- 
000 to pay the loss on buildings burned 
at Belle Isle Park last week. Of course 
the companies are glad not to pay, but 
the agents who lost their lines when 
this law was passed felt they were 
badly treated and that the city officials 
had a particular grudge against them. 

Otp DETROITER. 





Indiana Agency Appointments 
Firemens, N. J.—L. F. Coleman, Warsaw; 


Wm. Willis, orn. 
Hatfield, Bedford. 


Glens Falls—F. 

Hamburg- ead M. Isenhower & Son, 
Franklin; A. 
ca 


Martinsville. 
Hanover—Samuel Featherngill, 
ewis, Shelby- 


B. Hildebrand, Nappanee; E 


ville; J. J. Birdsell, Waynetown; G. D. Taylor, 
Worthington; J. C. Props, Eaton; C. F. Gerber, 
Ligonier. 


russian Nat’l—D. E. Dixon, Linton. 
Humboldt—Mansfield & Thomas, Greensburg; 
Weilsburg & Felthouse, Elkhart; Sheehan 
Lyddick, Gary; E. E. Beck, Indiana Harbor; M. 
T. Hidden & Co., Terre Haute. 





Michigan Agency Appointments 
Amer. Natl., Ill.—F. W. Wendt, Alpena; E. 
C. Barnum, Battle Creek; D. E. McIntyre, 
Cadillac; Knowles & Converse, Boyne City; 
Shepherd, Cheboygan; C. L. LeBare, rand 
Rapids; Jn N. Mitchell, Hancock; Ed. E. Cross, 
Jackson; Wm. J. Graham, Manistee; A. B. 
ele Petoskey, L. K. Cleveland, Traverse 
itv. 

Ben Franklin—E. E. Cross, Jackson. 
Calumet—Michael Hoban, St. Ignace. 
Cooper—W. H. Sylvester, Berrien Springs. 
German, os Compte, Rochester; M. 
J. Emmett, Chelsea; F. B. Carr, Dundee; c= 
Patterson, Milan. 


Tefferson—Scofield & Cook, Kalkaska. 

Milwaukee—Wm. V. Dailey, Jackson. 

New Brunswick—F. J. Sherman, Calumet; W. 
G. Seegar, Escanaba; J. R. Clark, Hancock. 

Norwich Union—Chas. G. Goodrum, Gladwin. 

North River—M. C. Pettibone, Flint; Scofield 
& Cooke, Kalkaska. 

Orient—Geo. C. Watson, Capac. 

Pa. Fire—Paul rey. Calumet; Chas. 
Crawford, Caseville; B. Chase, Covert; E. B. 
"oy Dowagiac. 

ie Exch.—Isaac Kouw & Co., Holland; H. 
Wright, Three Rivers. 

ge Young, Charlevoix; Frank O. 
Wickham, Frankfort; Deuel & Backus, Harbor 
Springs. 

Rea La.—Row. Chafey & Spencer, Lansing; 

J. Yakes, Ludington. 

“eee Pa—B. F. 


Danzalski and Potter & 
Pashby, Detroit. 





Consider Revival of Rule 

The joint committee of the Indiana 
State Board and Indiana League has 
again under consideration the question 
whether both associations, union and 
nonunion, shall insist on the two-thirds 
coinsurance clause being made manda- 
tory on mercantile risks. The rule is 
an old one with both bodies, but it has 
been honored nearly as much by the 
breach as in the observance. The senti- 
ment is strongly now to make it man- 
datory on all companies represented by 
the two orpemiantons. 


Check Up Schoolhouse Rates 
_ There seems to be “something rotten 
in Denmark”—or rather in Indiana— 
Mm connection with school risks. Either 
the numerous stamping inspectors have 
een caught napping or the agents have 
een endeavoring to “slip one over” at 
incorrect incorrect rate. A joint committee of 


FIRE COMPANY WANTED 
IT SOUTH BEND, INDIANA 


wr baety having business connection that will attract 
= iderable desirable business. Can build up a fine 
oe for a good fire company. Non-board company 


erred. Address X-15,care of Western Underwriter 





the Indiana State Board and the In- 
diana League has recommended to com- 
panies that all rates offered upon 
schoolhouse risks be compared with the 
advisory or mandatory tariffs, and com- 
panies have further been advised to 
check up the rates on those risks re- 
cently accepted. From this recom- 
mendation it would seem that not all 
daily reports stamped “correct” by 
stamping inspectors are to be trusted, 
and the curious are speculating on the 
why and wherefore of the edict. 





Will Inspect Vincennes 
The first city selected for inspection 
by the Indiana Fire Prevention Asso- 
ciation is Vincennes. The members will 
be there April 27 and go over the busi- 
ness district. 





Becomes Special Agent of Royal 


H. C. Hutchinson, an examiner in 
the western department of the Royal, 
has been appointed special agent in In- 
diana to assist State Agent Boyd. 


INDIANA NOTES 


The Prussian National has transferred from 
ih Ham to J. P. Campbell & Son at Marion, 
nd. 


At Hagerstown, Ind., a cut rate is reported on 
the property of the Light Inspection Car Com- 
pany, on the west side Washington street. 

At Decatur, Ind., the Firemens has transferred 
from Hooper & Lenhart to the Graham Insurance 
Asacy, and at LaFayette from Burke-Blake to 

. C. Weibers. 


“The W. Brandt moving picture show, 
Harris street, Eaton, Ind., has been rated at 
2.45. building and contents. It is reported the 
moving picture machine is in a non-standard 
booth and that the electric wiring is poorly 
installed. 


Paul E. Turk, who has been electricai inspector 
for some time at the Fort Wayne branch of the 
Indiana Inspection Bureau, has been transferred 
to the Indianapolis, where he willl do the elec- 
trical and hydraulic inspecting. Mr. Purdy of 
— is his successor at the Fort Wayne of- 

ce. 

Farmers in the northern and eastern part 
of Wabash county, Ind., become alarmed at the 
frequency of fires in their section. They _be- 
lieve an incendiary is the cause and also believe 
it possible that it is the same party which has 
caused so many fires in Huntington county, 
adjoining. 

Some of the companies, particularly those that 
have not advertised their willingness to pay 
“cash without discount,” are objecting seriously 
to the form of policy covering the property of 
the Parkhurst Manufacturing Company, at Peru. 
Ind. The form has an adjustment clause in 
it which provides, “that any adjustment agreed 
to by a majority of the insurance comnanies cov- 
ering the property hereby insured shall be ac- 
cepted by this comnany and settled in accordance 
therewith.” An effort is being made to have 
this clause eliminated from the contract. 


MICHIGAN NOTES 


The C. M. Preston Agency gets the American 
National at Detroit. 


The Washington Fire goes to C. L. LeBare at 
Grand Rapids, Mich. 

Criticism has been made of the form of policy 
covering the property of the Fuser Buggy Com- 
pany, at Jackson, Mich. The building consists 
of three separate sections and policies have been 
issued blanket on stock with the 80 percent co- 
insurance clause, credit being allowed for the 
clause. Companies are insisting upon specific in- 
surance in each division or the 90 percent co- 
insurance clause with a 2 percent reduction for 
its use. 
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Plans of New Home 


The new home office building of the 
Security at New Haven, Ct., is designed 
in classic style with red brick walls and 
granite trimming. The size of the 
building will be; approximately, 50 by 
120 feet, and 50 feet high above the 
curb line. The base of the building will 
be six feet high, and this, with the door 
and window trims, the cornice and cop- 
ings, will all be of granite of a white 
color. The brick will be red brick laid 
Flemish bond with dark headers. There 
is a basement, main floor and mezza- 
nine floor. 


H. H. CLEAVELAND, Pres, 


F. C. DENKMANN, Vice-Pres. 


FIRE AND TORNADO INSURANCE 


American National Insurance Company 


ROCK ISLAND, ILLINOIS 


M, P. VORE, Sec’y 


Applications for agencies solicited from responsible agents 
in the desirable cities and towns where the company is 
mot represented in the States of Illinois, lowa, Missouri, 
Minnesota, Wisconsin, Michigan, Indiana and Ohio. 


Applications should be addressed to the 
Home Office at Rock Island, Illinois 





GQEo. ww. 
President 


HENRY M. ZWEIG, General agent for 
Texas; Dallas, Tex. 

E. M. HITCHCOCK, Special 
Minnesota and Wisconsin; 
apolis, Minn. 

CHAS. L. McCORMICK, Special Agent 
for Missouri; Chicago, ill. 


ent for 
inne- 


FIRE AND TORNADO 





LINCOLN, NEBRASKA. 
CHICAGO BRANCH, 159 La Salle St. 


Mo Ive Co 


MON TGOMERY-FUNKHOUSGER 


Viee-President 


CHAS. A.WEHMEYER, Special Agent 
for Michigan; Goshen, Ind. 

EVERETT T. TANNER, Special Agt. 
for Illinois; Paris, Ill. 

EDW. A. KEELER, Special Agent for 
Ohio and West Va. olumbus, Ohio. 








NEW YORK CHICAGO 


We are also atto’ 


Western Office: 159 La 





STARKWEATHER & SHEPLEY 


GENERAL AGENTS 
Rhode Island Fire Insurance Co. 
OF PROVIDENCE, RHODF ISLAND 
FIRE AND SPRINKLER LEAKAGE INSURANCE 
Sprinkler Leakage Rates Furnished on Application 


COOK COUNTY GENERAL AGENTS 
Sovereign Fire Assurance Co. 
OF CANADA 


SURPLUS LINES 
We have a binding contract with London L 
= Mexioo, including Autémobile b 


le lo Ga. 1879) of Pi 


La Me 
" Ass’ce ti ® fen. 1819) Du Phontx ( (Eat, 1 Ube of Paris. 
oe ee ty ) of Paris. Cyn jit. IS2 of Pra Le Betional Ga . 1820) of Paris. Stand- 
ard S _3 190 London Le Nord (Est. 1840) of Paris. 
All these a hy es maniy ca deta. CIF ee untey wait to or et or he para loeses. 


le St., Chicago. 


PROVIDENCE BOSTON 


Lloyds for Vanes States, Canada 


V. Burrows, Manager 














FIRE AND TORNADO INSURANCE 


Insurance (ompany 
State of Ullinnis 


OF ROCKFORD, ILLINOIS 








B. CREMER, President 


ASSETS OVER $1,000,000.00 


FOURTEENTH ANNUAL STATEMENT, JANUARY 1, 1909 
Cash Capital - . - « « « 
Reserve for Unexpired Risks ~ - - - 
Reserve for all other Liabilities - - - - 


Net Surplus - - - - ~ - . ° 
Total Admitted Assets - - : $1,027 549.69 


Surplus to Policyholders’ - $415,083.12 


Cc, F. HENRY, President GEORGE L. WILEY, Secretary 
A. W. WORTHINGTON, Ass’t See’y 


ESTABLISHED 1876 CHAS. CREMER, Secretary 


German Fire Insurance Company 


CAPITAL $200,000 








Of PEORIA, ILLINOIS 


nies Assets - $809,095.85 
icyholders? Surplus $275,051.71 








Paid in Baltimore - $102,000 
Paid in San Francisco $470,165 
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SPIRIT OF THE NORTHWEST 

SoME years ago a story was related of 
two miners in British Columbia who had 
developed a prospect hole into a mine 
worth $250,000, when they disagreed as 
to its management. Neither owned much 
but his share in the mine and therefore 
each was unable to buy out the other, so 
they agreed to shake dice for the whole 
thing. 

It is this willingness to take long 
chances, to risk everything for large pos- 
sible winnings, that has gone far to make 
the Northwest the great territory it is. 
It may be a gambling spirit, but it is what 
made the farmers brave the Indians, the 
cyclones, the blizzards and the grasshop- 
pers; sent prospectors up and down the 
Rocky Mountains, pushed the early trans- 
continental railroads to the Pacific, built 
the irrigation plants and developed the 
cities. 

It is this same spirit which has ani- 
mated the men behind the insurance com- 
panies of the Northwest. They under- 
took big things—in some cases almost 
hopeless tasks—and they have staid with 
them through thick and thin. It was this 
spirit which led to the reorganization of 
the assessment BANKERS Lire of St. Paul 
into the successful Minnesota Mutua 
Lire; that took the rotten, looted Nortu- 
WESTERN NATIONAL LiFe, rooted out the 
graft and incompetence and made a clean, 
well-managed company of it; that kept 
the NorTHWESTERN Fire & Marine and 
Queen City Fire afloat after the San 
Francisco fire had almost wrecked them. 

This is the spirit of the men who now 
are organizing companies in the great 
Northwest. It is taking chances to put 
money into new insurance companies in 
view of the competition of the strong old 
ones, but these men have the courage to 
take these chances; and, if an ill wind 
strikes their young institutions they wil 
put more money in to take the place of 
that which was lost. The successful busi- 
ness men of the Northwest not only have 
nerve to start big enterprises, but to stay 
with them after they are started. 











LARGER NEW BUSINESS 

Ir 1s significant that many life com- 
panies are reporting a much larger new 
business during the early weeks of 1909 
when compared with those of 1908. 

Agents obviously have gotten back to 
their old form or perhaps the newer men 
who have entered the ranks are now ex- 
perienced enough to achieve larger re- 
sults. 

Certain it seems that there are strong 
evidences of enthusiasm. Business is be- 
ing written more easily today than at any 
time since the upheaval. 

In comparing the Jan. 1, 1909, state- 
ments with those of Jan. 1, 1908, there 
is, as a general rule, a nice increase in 
new business. The Mutvat Lirt, for ex- 
ample, reports over $45,000,000 of new 
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business: during 1908 than was written in 
1907. That is overwhelming evidence that 
the tide is on. 





CASH PREMIUMS. 

Tue extension of long credit to insur- 
ance customers is the result of competi- 
tion. Assured have been educated to be- 
lieve that there is need be no haste in re- 
mitting premiums. The practice has de- 
veloped delinquent assured and also agents 
until it has become one of the evils of the 
business. 

The statement of the AETNA in send- 
ing out its automobile literature is signifi- 
cant in that it instructs agents to collect 
the premium with the application. 

The hail insurance business is conducted 
on an absolutely cash basis. No applica- 
tion is taken unless it is accompanied with 
the cash. This prevents much waste and 
trouble. 

It is time something is done to check 
the abuse of the credit system. The re- 
cent pronouncement of President Joun T. 
Stone, of the MaryLanp Casua tty, is the 
strongest document we have seen on the 
subject. Other commanding officers might 
well agitate the matter. 


VISITS TO THE FIELD. 

THE quiet contemplation of the fire in- 
surance business in the confines of an of- 
fice, the conference with special agents as 
they visit headquarters, the correspond- 
ence with the locals, is instructive. A study 
of conditions on the ground, the selling 
of actual things, the hearing of the views 
of agents, the contact with field forces at 
their meetings and dinners, is also of 
value. The angularities are toned down, 
the possible erroneous conclusions are 
modified, and suspicions are lifted by 
the managerial talent getting out on the 
firing line. 

Field men and agents appreciate the 
visits of the commanders. Those of the 
superior officers who occasionally attend 
field meetings and clasp hands with the 
men who are in the storm centers, create 
a feeling of friendship. Field sentiment 
amounts to something. It is worth culti- 
vating. A man tends to become narrow 
who gets no other outlook than that open 
to him from his office. 








JUST A SLIGHT OVERSIGHT 

ImprEsSED with the large profits earned 
by the liability companies and feeling a 
friendly interest in the injured employes, 
the Granp Rapips EmpLoyers Assocta- 
TION is considering making an effort to 
get more liberal settlements for men who 
meet with accidents. A local newspaper 
which imparts this information states that 
most of the Grand Rapids business is 
carried by the Sranparp, AETNA and 
TRAVELERS, that one of them earned 62 
per cent on its capital last year and that 
two new companies are being organized 
at Chicago to enter this profitable field. 

The gentlemen composing the Granp 
Rapips Empioyers ASssociaTION overlook 
the important fact that the three com- 
panies mentioned make their money on 
accident insurance. Perhaps the gen- 
tlemen have been reading prospectuses 
of new casualty companies. It looks 
that way. 





In measuring a man’s deeds by his talk, 
use inverse ratio. 





WHEN a man does try to be good but 
few people believe it. 





It’s easy to be a hero—on the stage. 





Personal Side of the 
Insurance Business 


Truman W. Eustis of Chicago. west- 
ern general agent of the Georgia Home, 
died at his home in Hinsdale, Ill, early 
Monday morning. Mr. Eustis was 
afflicted with cancer and has been a 
constant sufferer for nearly two years. 
During the summer of 1907 he under- 
went an operation and recovered suf- 
ficiently to permit him to return to his 
office and put in part time. He has 
not been at his office, however, since 
last July. He has conducted his busi- 
ness as well as he could from his home, 
although during the last few months 
but few matters have been brought to 
his attention in a business way. 

Mr. Eustis was born at Pt. Washing- 
ton, Wis., Oct. 25, 1857. After the 
death of his father the family moved 
to Chicago and Mr. Eustis entered the 
Chicago local agency of the Phenix as 
an office boy when he was 17 years old. 
He was transferred to the general 
agency department and advanced until 
he became daily report examiner. In 
1884 he was appointed special agent for 
a number of southern states. At the 
end of two years he became general ad- 
juster of the department and in 1891 
was appointed special supervisor and ad- 
juster for sixteen of the chief cities in 
the west and south. When Eugene 
Harbeck was appointed general agent 
in 1892 Mr. Eustis was appointed as- 
sistant general agent. Later on he was 
selected for the position of western 
manager of the Manchester. When that 
company was absorbed by the Atlas he 
served as joint manager for a while 
with J. M. Neuburger. He resigned this 
position and devoted some time to pri- 
vate pursuits until he became western 
general agent of the Georgia Home. 

In point of brain power and equip- 
ment, Mr. Eustis had but few equals in 
the business. He was a student of fire 
insurance from every standpoint. In 
many ways he was nothing less than 
brilliant. He had a wide acquaintance 
with field men and local agents. His 
knowledge of the business made him a 
splendid underwriter. He was never 
rugged in health and often a sufferer, 
his physical condition became a handi- 
cap in the prosecution of his business. 
Mr. Eustis at one time served as chair- 
man of the governing committee of the 
Western Union, and in that capacity 
performed arduous service. Had his 
health been given to him and had he 
continued to maintain a higher position 
in underwriting, he’ no doubt would 
have been one of the characters that 
left a great impress upon his business. 
Within his limitations Mr. Eustis ex- 
erted an influence that should not be 
underestimated. 

The Chicago Board of Underwriters 
held a memorial service Wednesday 
morning. In the afternoon his funeral 
was held, which was attended by a 
number of insurance men. 

Vice-President Blackmar of the Geor- 
gia Home represented the home office 
at the funeral. 





Chas. D. Norton, general agent of the 
Northwestern Mutual in Chicago, who 
becomes assistant secretary of the 
treasury, was tendered a farewell din- 
ner by his agency force last week. 
Wilbur Higgins presided, and the fare- 
well of the staff was voiced by T. L. 
Fansler. Several of the company of- 
ficials were present and talks were 
made by President Markham, Vice- 
President Skinner, George H. Noyes, 
general counsel; Dr. J. W. Fisher, med- 
ical director; Henry F. Norris, superin- 
tendent of agencies, and others. 

The western department of the Liver- 
pool & London & Globe has been 
pretty badly crippled within the last few 
months, as far as its field forces were 
concerned. Special Agent T. P. Her- 
bert of Minneapolis has been on the 
sick list since last fall, but is now re- 
covering in good shape and is able to 
perform some field duties. State Agent 
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Carver of Michigan is just back in the 
harness after undergoing an operation 
and has spent some time in the south 
recovering. State Agent Geo. G. 
Williams of Wisconsin is at Hot 
Springs, being forced to go there on 
account of a nervous breakdown, and 
State Agent W. E. Hitchcock of Omaha 
is in Louisiana, having suffered from 
the same malady. 

Insurance men are interested in the 
announcement that ex-Superintendent 
of Insurance Arthur I. Vorys of Ohio 
will not seek a political appointment 
under President Taft, whom he helped 
to elect, but that he has retired from 
politics and opened a law office in Co- 
lumbus, Ohio. People who know Mr. 
Vorys intimately know that his one 
ambition is and has been for several 
years to be governor of Ohio, and 
that he has not swerved from his in- 
tention to bring this about if possible. 
They regard his “retirement” from 
politics as but a temporary lull in the 
proceedings which have been gradu- 
ally shaping themselves in his favor, 
from which he will emerge as a full- 
fledged candidate against the Demo- 
crats and Governor Harmon, with the 
full strength of the state Republican 
organization and the national adminis- 
tration behind him. 

Mr. Vorys of Ohio is feeling very 
happy in his new connection as senior 
member of the Columbus law firm of 
Vorys, Sater, Seymour & Pease. This 
is one of the fine old law firms of Co- 
lumbus and bears a splendid reputation. 
The retiring member, John E. Sater, 
whose place is taken by Mr. Vorys, has 
recently become United States district 
judge. The offices occupy the entire 
second floor of 100 North Main street. 


In the World’s Work for April ap- 
pears an article, “What the Insurance 
Departments Do for the Assured,” by 
E. E. Rittenhouse, president of the 
Provident Savings Life and ex-com- 
missioner of Colorado. 


J. O. Myers, secretary of the Milwau- 
kee board of fire underwriters and one 
of the best known fire insurance men 
of Milwaukee, celebrated his seventieth 
birthday on April 1. Mr. Myers has 
been secretary of the local board for 
many years and has been engaged in 
the real estate and insurance business 
since 1866. As a token from the board 
of underwriters, the well known insur- 
ance man received a basket of carna- 
tions, as well as many other approprt- 
ate gifts from relatives and friends. 
Mr. Myers’ home is at Wauwatosa, 4 
suburb of Milwaukee, and here he quiet- 
ly spent the day. 


Gerald E. Hart, 39 Broadway, N. %, 
will soon issue his two books, “Early 
Annals of Insurance,” and “Burglary 
and Theft Insurance Textbook.” The 
first is a history of all kinds of insur- 
ance from their inception. The second 
is a practical working text and refer- 
ence book. Each is sold at $5 per 
co or both at $7.50. 

Mr. Hart is the author of other books 
of a historical nature. He originate 
in this country most of the burglary 
and theft forms now in use. 

Insurance men are laughing over @ 
joke on Sidney A. Foster, secretary © 
the Royal Union Mutual Life, who 
planned to give a banquet in honor = 
John A. McKellar upon that gentle 
man’s resignation as actuary for Towa 
to accept a similar position for I'linots- 
Mr. Foster invited in all leading isur- 
ance men of the state, engaged ror 
Chamberlain Hotel cafe and oe 
to give McKellar a farewell banque’. 
And then, the very day of the ——, 
and just a few hours before it % ‘ 
slated to come off, Mr. McKellar ¢¢ 
cided to remain in Des Moines as - 
president of the Des Moines Life. 
Foster immediately got busy and Ao 
ceeded in stopping all but a few a 
guests, who were told at the \ pe 
when they arrived that the farewel! 
casion was off. 
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IN LIFE INSURANCE CIRCLES 


HIT BY LAW OF LIMITATION 








New York Life Forced to Let Out 
1,000 Men to Decrease Its 
Production 





The New York Life is compelled to 
let out 1,000 of its part time men from 
whom it recruited many of its best 
producers, because the law as to limi- 
tation of new business has been held 
valid. It may have to retire from some 
of the foreign companies in order to 
keep within the strict confines as to 
new production. 

In a circular to the agents whose 
services will be dispensed with, the 
New York Life says: 

Section 96 of the insurance law of New 

York prohibits this company, under penalty of 
fine. and imprisonment of its officers, om 
issuing in any year new policies exceeding in 
the aggregate $150,0000,000. 
_ By force of this law the company now finds 
itself compelled further to destroy its business 
organization, and to this end to discharge a 
part of its comme? force because they are pro- 
ducing too much business. In selecting men for 
this sacrifice, the company has concluded to 
terminate the employment contracts of all its 
part-time employees, numbering about a _ thou- 
sand men, among them yourself. 

You are, therefore, hereby notified that for 
the reason above stated, your contract of em- 
ployment with this company is terminated, said 
termination to take effect May 31. 

In thus with great regret terminating your 
employment with this company, I desire to ex- 
tend to you on behalf of the company and its 
officers, sincere thanks for your loyalty and 
fidelity to the company, and for your efficient 
and satisfactory services. The company sincerely 
hopes the time will come when it may again 
resume with you the relation of employer and 
employee. So far as we can find, this is the 
first instance in the history of business when 
the law made legitimate prosperity a crime, and 
compelled an employer to discharge faithful and 
satisfactory employees whose business was profit- 
able to the entire body of policyholders, because 
their services were too efficient. 


* x » 

New York, April 8.—(Special.)—The 
action of the New York Life in dis- 
charging about a thousand of its agents 
is taken here as an indication of the 
practical abandonment by the company 
of hope of securing a repeal of the limi- 
tation law of this state, for which Pres- 
ident Darwin P. Kingsley has put up 
such a persistent fight. On no other 
theory does it appear possible to ac- 
count for this partial breaking down of 
one of the greatest agency plants the 
world has ever seen. To build up that 
plant required the labor, for a number 
of his best years, of George W. Perkins, 
then vice-president, a master of origani- 
zation second to none. It cost, too, a 
vast amount of policyholders’ money, 
but the company believed it was worth 
the cost. Now all the work done in 
Securing and training these thousand 
agents goes for naught so far as their 
future service to the New York Life is 
concerned. 

This last swing of the scimitar takes 
off the heads not only of the agents, 
but of eleven agency directors and for- 
ty-two employes in eleven branch of- 
fices, which will be closed. The extent 
of the reduction in the New York Life’s 
agency operations may be seen from 
the following figures: In 1905 it had 
220 branch offices and about 8,000 
agents. In 1908 it had 110 branch of- 
ces and 3,200 agents. After May 1 it 
will have only about eighty branch of- 
ces and 2,000 agents. 

“ he recent action of the company in 

‘scontinuing the writino of term insur- 
eg was due to the limitation law, as 

€ company decided that if it could 
a only $150,000,000 a year it might 
etter be business of a higher class than 
term insurance. 

Fh New York Life is now seriously 
oe withdrawing from Japan, 
ae ARE South America, Australia 
at rica, in which territories it has 

Out 42,000 policies and $85,000,000 in- 
Surance in force. 
specuints 1s room for most interesting 
this — as to what the effect of 
= etrenchment will be, both on the 

mpany and on the business generally. 
€ agents left will represent to a 


arge extent the cream of the great 








force the company had four years ago. 
Many of them are very large writers. 
Many more are so thoroughly drilled 
that they need but little supervision. 
Apparently the expense of directing 
this army can be reduced to a minimum 
as measured by the volume of business 
it will produce. Apparently the New 
York Life is placed in a very strong po- 
sition. Its agents will be of high aver- 
age capacity, it can produce a very large 
volume with less straining and expense 
than is necessary in most large compa- 
nies, it should be able to pay large 
dividends to policyholders and be one 
of the hardest competitors other com- 
panies have to meet in the field. This 
is looking at the best side of the sit- 
uation. On the other side, the company 
finds itself practically forced to give 
away to its competitors a thousand 
agents that it spent labor and money to 
secure and train into their present effi- 
ciency. 
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REVOLT IN MODERN WOODMEN 





Certain Members Protest Against Al- 
leged Extravagance and Want an 
Adequate Assessment Rate 





A revolt in the Modern Woodmen of 
America, a fraternal insurance organi- 
zation, is now on foot, according to 
Dr. E. E. Kalmerton, of Milwaukee. 
former editor of the official organ of 
the fraternity, who participated in a 
meeting of “insurgents” at Kewanee. 
Ill., on April 2 to protest against ex- 
travagance and formulate an appeal for 
adequate rates of assessment. 

Dr. Kalmerton said that the action 
taken by the last head camp meeting 
in Rockford, Ill., by which salaries of 
nearly all officers were increased 33 to 
100 percent, only added to the general 
condition of uncertainty of finances, and 
that the order cannot withstand the 
drain. 

The next head camp meeting will be 
held at Buffalo next summer, and Dr. 
Kalmerton predicts that a new order 
will be formed or a _ reorganization 
effected. He illustrates his point of ex- 
travagance thus: At Rockford, the 
delegates on the first day of the session 
increased their per diem from $5 to $10. 
There were 625 delegates. Then the 
old officers were reelected and a salary 
increase of from 33% to 100 percent 
voted all around. The head consul’s 
salary was raised from $5,000 to $10,000 
a year, and directors’ per diem from $15 
to $6,000 a year. The per capita tax to 
pay salaries was raised from $1 to $1.20 
to meet the increase. 

Dr. Kalmerton might add that this 
alleged extravagance is only a drop in 
the bucket compared to the evil of in- 
adequate rates, of which this fraternal 
is a shining example. 





McCullough Elected President 


At a meeting of directors of the Lib- 
eral Life of Anderson, Ind., Monday, 
Carroll K. McCullough, state senator, 
and secretary of the company, was 
elected president, to succeed the late 
John H. Terhune, who held the posi- 
tion from the organization of the com- 
pany until his death. Robert P. Grimes, 
who has been vice-president, was elect- 
ed secretary-treasurer and S. L. Van 
Petten was elected vice-president. 





Want Tax Reform 


Policyhelders of Wisconsin home 
companies are demanding that some ac- 
tion be taken by this session of the 
state legislature to lessen the tax bur- 
dens imposed by the present insurance 
laws of the state. It is the general 
opinion among life insurance men of 
the state that something will be done, 
but just what no one will predict. It 
is felt that a tax on the entire reserve 
would be unjust, but as far as the pres- 
ent tax, which is assessed against the 
income of Wisconsin companies, is con- 
cerned, it also is without logical justi- 
fication. While the home~ companies 
are advocating the premium tax, it is 
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believed to be next to impossible to 
convince the legislature that sufficient 
revenue would be raised from the in- 
surance companies under such a law. 
A tax on purely the investment feature 
of policies is not meeting with much 
favor from insurance men. 





State Officials Will Speak 

The Indiana Life Underwriters’ Asso- 
ciation will hold a luncheon April 12, in 
an effort to revive interest. Governor 
Marshal and Auditor Billheimer will be 
present and will lead a discussion of 
the new insurance laws passed by the 
recent legislature and now in force, 
particularly the anti-rebate law. 





UNION CENTRAL IS LICENSED 





Ohio Department Grants Regular Au- 
thority with Certain Stipulations 
Pending the Test Suit 





On April 1 Superintendent Lemert 
for Ohio relicensed the Union Central 
Life to do business in the state. This 
action was in line with Judge Lemert’s 
intimation several weeks ago that he 
contemplated no drastic action, nor 
anything that would embarrass the 
company in its legitimate business dur- 
ing the pendency of the state’s suit to 
cause the cancellation of the stock divi- 
dend in dispute between the state and 
the company, which now is in the cir- 
cuit court tat Cincinnati. The letter 
takes cognizance of the president’s 
notification to the department that he 
has secured and holds in trust the dis- 
puted stock and the dividend paid 
thereon and that no action will be 
taken on or with the same until the 
issue at bar is decided, as “Substantial 
compliance with the demands of the 
state.” License therefore is granted. 
The letter follows: 


Further replying to your letter of March 11, 
written at the direction of the board of directors 
of the Union Central Life in reply to the com- 
munication of Feb. 15, of the commissioners 
of insurance, Maryland, Virginia, Connecticut, 
Minnesota, Michigan and Ohio: 

I note that the company has secured posses- 
sion of the stock certificates issued by way of 
dividend and will hold them together with the 
amount of cash dividends paid on the stock last 
October pending the decision of the quo war- 
ranto suit; and hereby undertakes with you that 
in the meantime no further dividend shall be 
paid on the stock in question. 

This action on the part of the company is 
regarded by this department as a substantial 
compliance with the opinion expressed in the 
note appended by the undersigned to the com- 
munication to you on Feb. 15. 

Certificate of authority is herewith inclosed 
authorizing the Union Central Life to transact 
its appropriate business within the state of Ohio 
for the coming year, to which has been added 
the following note: 

“In June, 1908, the company declared a divi- 
dend of $400,000 to stockholders out of $779,788 
which it claims were profits derived from stock 
policies prior to Dec. 31, 1907, and issued 
treasury stock therefor, thereby, as it claims, 
increasing its paid up capital to $400,000. 
This department has controverted the existence 
of any profit whatever from said stock policies 
and is sustained in said contention by a recent 
examination made with the view to testing the 
accuracy of the company’s finding. The de- 
partment consequently insists the paid-up capital 
of the company is only $100,000 and the ‘general 
surplus on policyholders’ account’ is $2,514,- 
151.53.” 

Cash capital in the printed report will be 
starred and the following footnote carried: 

“the company claims that on and prior to 
Dec. 31, 1907, there had been derived a profit 
of $779,788 from its stock policies and in June, 
1908, declared a dividend of $400,000 to stock- 
holders and issued treasury stock therefor. The 
department has controverted the existence of such 
profit and questioned the legality of the trans- 
action by a suit instituted in the name of the 
state of Ohio on the relation of the attorney- 
general a the company in the circuit court 
of Hamilton county, which is pending. The 
company has secured possession of the stock 
certificates issued by way of dividend and has 
—— to hold them together with the amount 
of cash dividend paid on such stock last Octo- 
ber, and agrees that no further dividends will 
be paid on said stock pending the decision of 
the suit.” 


The suit brought at Cincinnati by the 
attorney-general will shortly be tried 
and all the points of the case will be 
thoroughly brought out. The outcome 
is very much in doubt, as the case 
presents a very tangled aspect. It is 
said that the attorney-general is basing 
his case somewhat upon the principle 
in law that trustees of trust funds who 
mix their own funds with the funds held 





in trust thereby forfeit their right to an 
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accounting. Until last year there was 
no separation of funds and if the prin- 
ciple holds good that no profit or loss 
can be shown on previous business the 
company will be obliged to withdraw its 
capital increase, as the profits since the 
separation of the funds began would 
not be as great as the amount of the 
stock dividend. 





Smith Not With Old Colony 


John H. Morse, president of the Old 
Colony Life of Chicago, is publishing 
an advertisement in Milwaukee news- 
papers that the contract of C. E. Smith 
for the sale of its stock has heretofore 
expired, and that Mr. Smith has no 
authority to represent the company as 
agent for the sale of stock or of insur- 
ance or in any other capacity what- 
ever. 

The Germania National Bank of Mil- 
waukee has procured a warrant for 
Smith’s arrest, alleging that he secured 
about $800 from the bank on _ bad 
checks. 

Smith was general agent of the Old 
Colony for several states, with head- 
quarters at Chicago. He became con- 
nected with the company by turning 
over to it, when it was organizing, the 
partly organized Acme Life, of which 
he was the promoter. 





Ruling on Special Contracts 

Superintendent Lemert of Ohio has 
ruled in the case of the Cleveland Life 
special contracts issued last year be- 
fore the standard policy provisions went 
into effect on Jan. 1, 1909, that policies 
issued after Jan. 1 cannot contribute $1 
per thousand on each annual premium 
to holders of special contracts, notwith- 
standing the clause in the special con- 
tract to that effect. Last year the com- 
pany wrote a great deal of business on 
the special contract form, providing that 
the special dividend should consist of 
$1 per thousand on the first 15 millions 
of business written. The ruling of the 
department is that the dollar on busi- 
ness written under special contract may 
be returned, but that contributions may 
not be made to the fund from the poli- 
cies written after Jan. 1, as that would 
constitute a discrimination under the 
anti-rebate law. Another interesting 
feature of the case is that the depart- 
ment is charging the company with a 
special reserve of $1 per thousand on 
all special contracts. 





To Increase Longevity 

Dr. Burnside Foster, editor of the 
Medical Journal of St. Paul, in an ad- 
dress before the Association of Life In- 
surance Presidents, advocated a medical 
examination of policyholders once every 
eight years, in order to catch disease in 
its incipient forms. He feels that by 
taking a stitch in time life will be pro- 
longed. 

Several of the company medical di- 
rectors, while in sympathy with any 
movement to prolong life, fear Dr. Fos- 
ter’s ptoposed plan would be imprac- 
ticable on account of the expense. 





Election in Great American 

The election of directors of the Great 
American Life of St. Louis last week 
resulted in the choice of the following 
directors: Samuel Quinn, former presi- 
dent of the company; Henry Miller, 
general manager of the Wabash Rail- 
road Company; P. J. Doerr, cashier of 
the Lafayette Bank; John B. Christen- 
sen, capitalist; George P. Murrin, cap- 
italist; August Schlafly, capitalist; 
Massy Wilson, Montgomery, Ala.; W 
H. O’Brien, lawyer and chief counsel 
for the company; J. W. Perry, vice- 
president of the National Bank of Com- 
merce. 

W. Sherwood Doyle, who succeeded 
Samuel Quinn as president, claims his 
administration has seven of the nine 
directors and the “administration” 
forces will control the policy of the 
company. Samuel Quinn claims the 
election is a victory for the “stockhold- 
ers” ticket. He says his party has five 
of the nine directors and that Mr. 
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Doyle, not having been elected a di- 
rector, is ineligible to election as presi- 
dent. 

The election of a president and other 
officers by the new board, which is the 
next important step in the fight over 
the control of the company between 
the Quinn and anti-Quinn forces, may 
not take place for several weeks or 
months. 

Home Life Not to Be Disturbed 

Attorney-General Denman of Ohio 
has given an opinion to Superintendent 
Lemert in which he advises against the 
revoking of the license of the Home 
Life because attorneys of the company, 
who were ignorant of the Ohio law 
and without consulting the manage- 
ment, had asked for a change of venue 
in a case brought against the company 
by former Lieutenant-Governor Asa 
W. Jones, involving the settlement of a 
claim, 

The law provides that if a foreign 
company tries to have a case against it 
transferred from the state to federal 
courts its license may be_ revoked. 
While the litigation was on the com- 
pany secured a new general counsel 
and he engaged a Younstown firm to 
take charge of the case. None of the 
attorneys knew of the existence of the 
law in question and when the officials 
of the company were advised of what 
had been done they ordered the appli- 
cation for the change withdrawn at 
once, which was done. 

The company has been doing busi- 
ness in Ohio for forty years and never 
before was charged with violating any 
law. In consideration of these extenu- 
ating circumstances the attorney-gen- 
eral feels that the company’s license 
should not be disturbed. 








Not to Be Merged 

The report that gained currency last 
week that W. E. A. Wheeler, former 
manager of the Scranton Life, and then 
president of the Standard Mutual of 
Pittsburg, was working on a deal to 
merge the two companies with the 
Quaker City Life of Philadelphia, is 
denied by all concerned. 

The Quaker City has been changed 
into the Peoples National Life, Mr. 
Wheeler being president and Dr. H. W. 
Beauchamp, formerly with the Stand- 
ard, vice-president. 


Scranton, Pa—To the Editor: The 
statement which appeared in the public 
press earlier in the week to the effect 
that the Scranton Life had entered 
upon negotiations for a merger with 
the Quaker City Life of Philadelphia 
and the Standard Mutual Life of Pitts- 
burgh was utterly without foundation. 
President McAnulty of the Scranton 
Life makes the following statement: 

“I wish to deny emphatically that any 
merger proposal has been made to the 
company, and in view of the company’s 
signal success during the past year, 
nothing of the kind would for a mo- 
ment be entertained. The story does 
not contain an atom of truth as re- 
gards the Scranton Life.” 





Provident Savings Figures 

The assets of the Provident Savings 
Life are $9,979,535. The surplus com- 
puted on a 4% percent basis is $443,243. 
The business in force is $70,308,529. 

The income for 1908 was $3,310,163; 
total disbursements, $2.902,282. The re- 
serve, acording to the 4% table, is $9,- 
054,863. 





Limit Law Held Constitutional 

That section of the new insurance 
law of New York which limits to $150,- 
000,000 the amount of business which 
a company may write in one year has 
been declared constitutional by Justice 
O’Gorman in the New York state su- 
preme court. The decision was given 
in the case of Charles H. Bush, an 
agent of the New York Life, who 
brought suit to recover from that com- 
pany his commission upon a policy of 
$25,000 which the company rejected in 
December last. The reason given for 





the rejection was that the company had 
already accepted enough business to 
make up the $150,000,000 limit. 


Bill Has Passed the House 

The lower house of the Missouri leg- 
islature has passed the bill introduced 
by Representative Cross, which re- 
quires all life insurance companies and 
associations of all kinds to attach to the 
policy a copy of the application. The 
bill also prohibits a company or asso- 
ciation from setting forth as a defense 
any misstatement in the application, 
after the policy or benefit certificate 
has been accepted and issued, except to 
prove fraud, in which case it will be 
a question for the jury to decide. The 
life companies are generally opposed to 
this bill, and, as it affects fraternal as- 
sociations vitally, they doubtless will 
join in opposition to the bills’ passage 
through the senate. 








Business Best in Years 

Without exception, Des Moines life 
insurance companies are writine a much 
larger volume of business than for the 
corresponding season last year. W. C. 
Israel, of the Merchants Life, declares 
that the business thus far this year ex- 
ceeds that in the corresponding time 
for thirty years. The Bankers Life, 
Equitable of Iowa, Central Life and 
other Des Moines life companies be- 
lieve that the increased business is due 
to a general understanding among the 
people of the value of life insurance 
which is becoming more widely realized 
every month. 

The Equitable of Iowa has set a mark 
of $8,000,000 for this year. More than 
the $2,000,000 allotted for the first 
quarter was written. The Bankers 
Life has written $12,740,000 thus far 
this year. 





Union Life’s Progress 

The Union Life of Chicago, being 
organized by Dr. E. C. Spinney, who 
is its president, has about $160,000 
subscribed capital and surplus. This 
is now being paid in. The $100,000 
capital will be deposited with the insur- 
ance department of Illinois. 

The Union Life will write only non- 
participating policies. Instead of the 
usual endowment, such contracts will 
be on the savings endowment plan 
whereby the pure endowment will be 
paid in addition to the face of the 
policy in case of death, this extra 
amount being taken care of by a 
slightly higher rate. 





Louisiana National Loses License 

Commissioner McGivney of Louisiana 
has revoked the license of the Louisi- 
ana National Life of New Orleans to 
do business in Louisiana, because it 
persisted in issuing policies carrying a 
coupon to represent a guaranteed divi- 
dend, which Mr. McGivney holds is in 
violation of the insurance laws. Louis 
P. Rice, president of the company, says 
the matter will be given a test in the 
courts. The company, organized two 
and a half years ago, has written $3,- 
500,000. 





LIFE NOTES 


The Iowa Life of Waterloo has been admitted 
to do business in Kansas. 

The Equitable of Iowa wrote $2,000,000 the 
first three months of the year. 

The Jefferson Standard Life of Raleigh, N. 
C., has reinsured the Southern Life of Fayette- 
ville, dl 

Ex-Congressman C. C. Gilhams of Waterloo, 
Ind., has been appointed general agent of the 
Equitable Life. 

C. M. Duus of Sioux City has become gen- 
eral agent in northwestern Iowa for the National 
Life of Vermont. 

The Michigan State Life will launch its $100,- 
000 club at an agency meeting to be held at the 
home office April 15. 

The Iowa house committee on insurance chloro- 
formed the bill for standard provisions and pro- 
hibitions in life insurance policies. 

W. G. Detwiler has resigned as principal of 
the Cooper school at Sioux City and has become 
general manager of the Iowa Life in that city. 

E. E. Redman, general agent of the Equitable 
Life of Iowa, at Columbus, Ohio, has purchased 
a farm of 800 acres near Portsmouth, Ohio, 
and will engage in raising sheep. 

E. G. McCormack, state manager for the 
Reliance Life, with headquarters in Louisville, 





has been made supervisor of agencies for Ken- 
tucky, Tennessee, southern Indiana and southern 
Illinois. 

The bill in the Wisconsin legislature prohibit- 
ing the insurance of children under the age of 10 
years has been recommended for indefinite post- 
ponement by the committee on banks and insur- 
ance. 

The examined business of the Illinois Life 
during the first three months of the year 
amounted to $3,695,500. As compared with the 
same period of last year, 1909 shows $1,077,500 
increase. 

Frank A. and Sterling Beaumont, formerly 
of Dallas, Tex., have opened offices of the 
southwestern department of the Home Life at 
Little Rock, Ark. The department embraces 
Texas, Oklahoma and Arkansas. 

Samuel McDonald has become associated 
with Eugene Fretz, general agent of the North- 
western Mutual Life in North Dakota, as assist- 
ant general agent in charge of the southern part 
of the state, with headquarters at Fargo. 

The Mutual Life in Chicago closed the first 
quarter with $1,214,000 paid for and over 
$200,000,000 written. This is a three times 
better record than last year. Manager Carlile 
expects to show $3,000,000 new business by 
June 30. 

H. E. A. Olson, the new manager of the 
Scandia Life at Rockford, Ill., has moved the 
company’s office from Svea hall to the Lund- 
berg block. Charles Lundgren, a member of 
the Rockford board of education, has gone with 
the Scandia in that city. 

Hamilton Cooke of St. Louis, inspector of the 
New York Life, is in Mexico, where he will 
ciose the offices of the company at Monterey 
and Chihuahua, in accordance with a _ recent 
policy of the company to discontinue foreign 
oimces on this continent. 

The Northern Assurance Company of Michi- 
gan has taken over the entire general agency 
of Chas. W. York, of the Columbian National 
Life. Mr. York was general agent for western 
and northern Michigan, with headquarters at 
Grand Rapids, and had a large general agency. 

As to new business in South Dakota for 1908, 
the ranking companies are Northwestern Mu- 
tual $1,363,500, United States Annuity & Life 
$975,880, Mutual Life, $696,640, New York 
Life $528,059, Mutual Benefit $519,945, Bankers 
Reserve $513,750, Bankers Life of Nebraska 
$502,000. 

The New England Mutual Life was elected 
a member of the Association of Life Insurance 
Presidents at the latter’s regular bimonthly 
meeting April 2. This is the second company 
admitted to membership this year, the North 
American Life of Toronto having joined in 
February. 

The Kansas City Life reports that its issued 
and _ paid-for business during the first quarter 
of 1909 was $2,562,000. Applications received 
at the home office during this time amounted to 
$2,784,000. The company reports highly satis- 
factory results from its South Dakota agency 
under the management of J. E. Williams of 
Mitchell, S. D. 

John H. Terhune, late mayor of Anderson, 
Ind., carried $27,500 in life insurance—$5,000 
in the Liberal Life, of which he was president; 
$5,000 in the American Central, $5,000 in the 
National Union (fraternal), $5,000 in the 
Knights Templar of Cincinnati, $3,000 in the 
Royal Arcanum (fraternal), $3,000 in the 
Phoenix Mutual, and $1,500 in Ben-Hur (fra- 
ternal). 

Myron Orton Williams, Spomerty located in 
Milwaukee in the employ of the Northwestern 
Mutual Life and for the past two years located 
with the St. Louis offices of the company, will 
soon return to Milwaukee, where he will again 
be connected with the Fuller agency of the com- 
pany. Mrs. Williams is the daughter of Henry 

Norris, superintendent of agencies of the 
Northwestern. 

The Kosciusko, Ind.. circuit court, in the 
suit of Elkhart County Trust Company, receiver 
for the American utual Life of Elkhart, 
against the Samuel Barney estate, decides that 
Richard C, Barney, former manager of the com- 
pany, was responsible for the transfer of prop- 
erty, alleged to be part of the assets of the 
defunct company but converted into resources 
of the estate. 

The D. R. Midyette Company of Richmond, 
Va,. southern managers of the Fidelity Mutual 
Life, reports that its new paid business for the 
first quarter of 1909 is 48 percent in excess of 
that of the corresponding quarter of 1908, and 
is ahead of any first quarter for the past five 
years. April 6 was the twenty-fifth anniversary 
of the establishment of the southern department 
of the Fidelity. 


The Bankers Life of Des Moines is negotiating 
with the Masonic lodge of that city and will 
probably erect a handsome new _ seven-story 
structure upon lots owned by the company. The 
insurance company has $300,000 to expend on 
the structure and has only awaited its erection 
because of failure to secure sufficient advance 
leases. The projected contract with the Masonic 
lodge will go far towards solving the difficulty. 


Members of the Improved Order of Heptasophs 
are much aroused over the proposed change in 
the by-laws of the order which will provide that 
all members who joined the organization prior to 
1901 will be compelled to pay an increase in as- 
sessment in order to make up a deficiency of 
more than $600,000 in the reserve fund. It is 
said that if the proposed plan is adopted at the 
coming June convention many members will quit 
the order. 


fhe supreme court of Ohio has reversed the 
superior court of Cincinnati, which had granted 
the petition of E. G. Penn of Cincinnati for 
the annulling of his $10,000 policy in the Aetna 
Life and return to him of about $500 paid in 
remiums. On the ground that Penn had _ vio- 
ated a policy condition, the company refused 
to accept one premium until it had investi- 
gated. It later offered to accept it, but Penn 
refused to pay and brought suit. 





AMONG CASUALTY AGENTS 


TO REGULATE SURETY RATES 











Sammis Bill in Iowa Senate Is Not 
Likely to Pass at This Session, 
However 





The senate committee of the Iowa 
legislature has been earnestly consider- 
ing the Sammis bill, Senate 291, relat- 
ing to surety companies, presenting 
some features of interest. 

The bill provides that surety compa- 
nies shall adopt a uniform schedule of 
premium on all bonds required by law 
in Iowa. This uniform schedule shall 
be filed with the auditor of state. The 
bill would then penalize the writing of 
bonds at any rate other than those fixed 
in the schedule, rate cutting, rebates or 
other methods of discrimination be- 
tween customers for the same class of 
bonds. 

It provides for supervision by the 
state auditor and, in case of complaint 
of any rate in the schedule, provides 
that a hearing shall be had to deter- 
mine the reasonableness of the rate, 
and in conformity with the decision the 
state auditor might make the rate would 
be changed if found too high or too 
low, or otherwise unreasonable. 

The party who furnishes a bond of 
the class coming under the provisions 
of this bill is never interested in the se- 
curity or safety of the surety. There 
is always a third party in_ bonds re- 
quired by law who is interested in the 
safety of the bond and its suretyship, 
but, having no chance to exercise a 
choice in its selection. In the case of 
public official bonds, the nublic, deal- 
ing with the officer bonded, must rely 
upon the suretyship of the bond of the 
officer, but has nothing to say about 
the selection of the surety. A guard- 
ian, executor or administrator handles 
the funds belonging to a ward or an 
estate, caring nothing about the safety 
of the surety on his bond. The party 
who is entitled to sacred security is 
powerless to exercise any authority 
concerning it. : 

In all these cases the party furnish- 
ing the bond is interested solely in its 
cost and to get the bond at the lowest 
possible price is the controlling element 
in selecting the surety company. The 
purpose of the bill and the thought in 
the minds of its promoters is to do 
away with the temptation incident to 
unsettled rates, so that the party fur- 
nishing the bond, and who is not inter- 
ested in the safety of the suretyship, 
will not be tempted by the opportunity 
to secure cut rates, but will select his 
company on its merits without this ele- 
ment of personal interest. It is con- 
tended that this will result in the secur- 
ing of bonds required by law on the 
basis of safety of the companies rather 
than the cost of the bond. . 

Unfortunately by a misconception of 
the attorney who drew the bill as to 
the present status of the law in Iowa, 
he embodied the principles of the so- 
called Harding bill in the measure. The 
discussion incident thereto caused $0 
much belay that the bill will probably 
not go out of the committee this ses- 
sion. 





February Embezzlements 


Press notices and dispatches, as col- 
lated by the fidelity department of the 
Fidelity and Casualty Co. of New York, 
indicate, for the month of February, 
1909, the following defalcations: 


Banks and trust companies......---++- 36? 
Beneficial associations ......++--++++++* 53, 
Public service .....cccccscscccsss ° , 
General business .........--+ 

COG TD scccsices peces 
Transportation companies . 
Miscellaneous 





Sprague on the Firing — - 
J. M. Sprague, who has had the Cin- 
cinnati. general’ agency of the Title 
Guaranty & Surety since Jan. 1, has 
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in the past three months written more 
business than the company had pre- 
viously written in its entire experi- 
ence in Cincinnati. Mr. Sprague built 
up a large business tor the American 
Bonding several years ago, and when 
the Bankers Surety started, commenced 
at the beginning again and built up 
that company’s largest agency. Now 
he says it will not be long before he 
will achieve similar results for the Title. 


AMONG THE CASUALTY AGENTS 








Local News of Chicago General 
Agencies—Effect of Companies 
Taking on Plate Glass 





The Ocean is already receiving a fine 
volume of plate glass business from its 
Illinois agents outside of Chicago. In 
a number of strong agencies the Ocean 
was the leading casualty company, no 
other being represented except for 
plate glass. Since the corporation 
began writing this line General Agent 
Joseph E. Callender sent a representa- 
tive down the state to round up these 
agencies for plate glass business. The 
result is that a number of them have 
resigned the company they were writ- 
ing that line in. Mr. Callender has 
not yet secured a man to handle the 
plate glass department, which was an- 
but expects to do so soon. 

On the same plan, but on a smaller 
scale thus far, Marsh & McLennan of 
Chicago, general agents of the Aetna 
Life for liability business and of the 
Aetna Accident & Liability, are put- 
ting the last named companies into 
agencies for plate glass and burglary 
business, where the Aetna Life is the 
chief factor in the casualty department. 
Since taking the general agency of the 
Aetna Accident & Liability, the gen- 
eral agents have had so many matters 
to attend to in the city that they have 
not yet had time to plant the company 
very fully down the state. 

The Frankfort has not yet opened its 
plate glass department, which was an- 
nounced several months ago as about 
to be opened soon. The Frankfort 
has a leading place as a casualty com- 
pany in a number of good offices down 
the state, and when it begins to write 
plate glass it probably will dislodge the 
agencies of some other companies. 

While general agents of casualty 
companies have been trying to hold 
down brokerage commissions in the 
city to reasonable figures and have 
made several abortive efforts to organ- 
ze compacts with this as one of the 
chief aims, they are confronted with 
additional trouble down the state. One 
manager, who had “discovered” a local 
agent and taught him all he knew 
about the casualty business, recently 
Teceived a complaint about the com- 
Missions he was paying him. This 
agent was getting 20 percent for lia- 
bility insurance. He reported that a 
special agent of another company had 
visited him and offered him the follow- 
ing scale of commissions: Liability, 20 
Percent; burglary, 35 percent; personal 
accident, 35 percent; plate glass, 45 
Percent. It is presumed that this spe- 
cial represented one of the companies 
which is putting in small general 
agencies and was offering the agent a 
general agent’s contract. 


While liability conditions in some 
cities have improved to a certain ex- 
tent it is stated that there is much rate- 
cutting at the present time in Chicago 
ya few companies, especially on con- 
tract business. A few of the old stand- 
rhe like the Aetna Life, Fidelity & 
asualty and Employers Liability, 
aryland Casualty and London Guar- 
antee have held up to the 15 percent 
Commission agreement in Chicago as 
> ale they could. It is now stated 
= Say Employers Liability has gotten 
brok € 20 percent commission basis for 
ine ers, thinking it will swing busi- 
vin to it at the rates it maintains and 
be Profit even on the extra 5 percent 
Okerage because it will insist on one 





rate. The Travelers has been on a 20 
percent brokerage basis in Chicago for 
some time, as have the other companies 
not mentioned. As a general rule com- 
panies having a salaried manager have 
paid 20 percent, while most of the gen- 
eral agency offices have endeavored to 
hold to 15 percent. 





Brigham with Great Western 

E. D. Brigham, for several years 
state labor commissioner of Iowa, has 
entered the employ of the Great West- 
ern Accident of Des Moines as indus- 
trial manager. Mr. Brigham has a new 
plan of industrial insurance which em- 
bodies the furnishing of insurance to 
laborers against sickness and accident 
at a rate which eliminates the old time 
necessity of borrowing money from a 
“loan shark.” Mr. Brigham is prob- 
ably the best known union labor man in 
the state. 





IN CHICAGO SURETY OFFICES 





Companies Come Out Whole on Den- 
ver Library—To Have List of 
Recognized Chicago Brokers 





The Chicago offices of the Bankers 
Surety and the Empire State Surety 
are congratulating themselves on get- 
ting out without loss on the Denver 
Carnegie Library, which they were 
obliged to complete. This contract for 
$250,000 was secured by Henry 
Schlueter of Chicago about two years 
ago, and his bond for $84,000 was 
executed by the two surety companies, 
each going on for half. In November, 
1907, after doing about $90,000 worth 
of work, Schlueter failed. George K. 
Thomas, manager of the Bankers, took 
charge of the reletting of the contract 
and by letting it to a Chicago firm 
saved about $45,000 as against letting 
it to Denver contractors. The build- 
ing is now completed and accepted by 
the trustees, except some minor details, 
which cannot be completed until after 
the trustees have done certain work, 
and to cover which they still hold 
$3,700, which will be ample to pay for 
the work. 


A movement is now on foot to have 
the Chicago Surety Underwriters Asso- 
ciation make up a list of authorized 
brokers, from whom members will re- 
ceive business and to whom they will 
pay commissions. The object is to stop 
the indiscriminate paying of commis- 
sions to persons who are not entitled 
to them, such as attorneys’ clerks and 
others who turn in an occasional appli- 
cation but do not make a business of 
soliciting insurance or bonds. 


It is expected that the Massachusetts 
Bonding will soon have a special agent 
making his headquarters at the Chicago 
general agency of Moore, Case, Lyman 
& Hubbard and traveling over several 
states. Mr. Roberts, formerly with 
the Bankers Surety, at the home office, 
will probably fill this position. He is 
at present in the west for the Massa- 
chusetts Bonding. 


The Title Guaranty & Surety prob- 
ably will have a special agent located 
at Chicago and traveling Illinois and 
southern Wisconsin shortly. Manager 
Badgerow at Chicago is now on the 
lookout for a man to take this position. 

Most of the Chicago surety offices 
report a splendid business so far this 
year. In one case the premium income 
is more than twice that of the first 
quarter last year, and this increase is 
not due to executing any unusually 
large bonds. 

John McGillen & Co., general agents 
of the United Surety, are felicitating 
themselves on the fact that W. J. New- 
man finished his contract for wreck- 
ing the old Chicago city hall and put- 
ting down the caissons for the new 
one almost a month ahead of time. 
The United Surety executed New- 
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man’s bond. As Mr. Newman was not 
very well known as a contractor, hav- 
ing done most of his work as a sub- 
contractor, and as his contract with the 
city called for a heavy penalty for 
every day he might overrun his time 
limit, there was some questioning by 
other surety men of the wisdom of 
executing his bond. 





INTEREST IN THE NEW SCHEME 





Travelers New Schedule of Automo- 
bile Rating Upsets Calculations 
of Other Companies 





The announcement that the Travel- 
ers changed its plan for automobile 
rating came as a surprise to the other 
companies. A few weeks ago there 
was a meeting of some of the liability 
companies writing automobile business 
held in New York, but the Travelers 
was not represented and declined to be 
bound to the agreement. The Ameri- 
can Fidelity also was not there and 
would not go into the agreement. The 
other companies agreed to maintain 
rates, rules and practices from April 1. 

This announcement of the Travelers 
probably will disarrange the plans of 
the other companies. The rates agreed 
upon from April 1 were about the same 
as the Travelers has been using. While 
the Travelers still takes into considera- 
tion the horse power of a machine, yet 
it departs from the rule of making that 
the entire basis. It has gotten out a 
book in which every make of machine 
is scheduled, showing its make, year, 
model and horse power, and then a 
special rating is given to each machine 
of the same kind. The basis rate for 
the lowest horse power machine is 
$32.50. 

The Travelers seems to act on the 
belief that the higher horse power ma- 
chine is usually more expensive and 
better constructed. It has all the safety 
appliances, and when a man purchases 
a machine of that character he is care- 
ful in regard to it and secures an ex- 
pert chauffeur. The company evidently 

gures that there is no more danger 
from such a machine, and probably not 
as much, as there is from a lower horse 
power machine which does not have 
all the safety appliances and is not so 
well constructed nor so skillfully op- 
erated. The higher horse power ma- 
chine of standard make, therefore, re- 
ceives better rating from the Travelers 
than heretofore. 

It is acknowledged that the Travel- 
ers has done a large business in the 
automobile line and has originated 
many of the features of the automobile 
policy. Its data as to automobiles is 
perhaps more extensive than any other 
company, and evidently it intends to 
hold its place among the automobile 
liability companies. The new scheme 
of rating of the Travelers will perhaps 
cause an entire change as to the plans, 
rates and rules adopted by the com- 
panies that recently entered into an 
agreement. 


One of the papers in explaining the 
new rates adopted by the other com- 
panies to go into effect April 1 says: 

The old rate for pleasure vehicles was $35 for 
any gasoline or steam car up to 12 horsepower, 
$1 increase for each additional horsepower 
up to 20 horsepower, and an increase of $2 for 
each additional horsepower thereafter. Under 
the new schedule the rate will be the same as 
heretofore up to 20 horsepower cars; an increase 








of $2 for each additional horsepower up to 38 
horsepower cars will be charged and an increase 
of $1 per additional horsepower thereafter. 

Property damage under the old schedule was 
charged as follows: For first $1,000 coverage on 
cars up to 12 horsepower, $10 premium and an 
additional premium of 25 cents for each addi- 
tional horsepower up to 20 horsepower, with 40 
cents additional for each increase in horsepower 
thereafter. For each additional $100 in the 
amount of coverage up to $2,000 an added 
charge of 3 percént of the premium for the 
first $1,000 was made and for each $100 addi- 
tional coverage thereafter an added charge of 
1% percent of the premium for the first $1,000 
was made. The new rates are as follows: For 
the first $1,000 coverage of property damage 
the charge will be 25 percent of the premium 
for personal injury liability, subject to the fol- 
lowing minimum premiums: Electric cars, $8; 
gasoline and steam cars, $10. For each addi- 
tional $1,000 of coverage the new rate will be 
10 percent of the premium charged for personal 
injury liability insurance. 

Rates for commercial vehicles have been con- 
siderably advanced. Retail delivery cars which 
under the old schedule paid $100 to cover the 
personal injury liability are now advanced to 
$150, and on all other commercial cars not used 
for retail deliveries the old rate of $75 has 
been advanced to $100. The property damage 
feature as regards commercial cars remains un- 
changed. 





Cincinnati Surety Men Dine 

The Surety Underwriters Association 
of Cincinnati held its first banquet at 
the Gibson House, April 5. W. S. 
Diggs, manager of the American Surety 
and president of the association, acted 
as toastmaster. !The association has 
been of much value in improving surety 
conditions in Cincinnati and is on a 
very prosperous basis. While no pen- 
alties are imposed for infractions of 
the agreement as to good practices, 
charges are investigated carefully and 
given an impartial hearing so that the 
facts may be established. Publicity even 
within the association acts as a de- 
terrent influence to violations and the 
spirit of fair play is being developed 
so strongly that cases of rebating, etc., 
are becoming rare. 





Dowell Bros. Concern 


Dowell Bros. of Springfield, Ill., who 
conduct a live stock insurance propo- 
sition on a partnership basis, seem to be 
meeting with many protests from 
claimants. This concern is not 
licensed in Illinois and as it is not 
incorporated the Illinois department 
has no jurisdiction. 

Dowell Bros. claim to hail from 
Texas, but the Texas department does 
not give them a clean bill of health. 

Frank Milton of Belle River, IIl., 
near Mt. Vernon, has just brought suit 
against Dowell Bros. for $2,000 to re- 
cover for the death of two blooded 
stallions, a trotting horse and an im- 
ported draft stallion. 





American Bonding Pays Loss 


The American Bonding Company 
has paid to the city of Cleveland, Ohio, 
$12,800, with interest, which represents 
the defalcation of Louis Devineau, who 
was secretary of the sinking fund com- 
mission. The newspapers in Cleveland 
have indulged in a lot of talk regarding 
the delay of the company in settling 
this loss, which finally caused a suit to 
be filed for collection. As a matter of 
fact, the company did not refuse to pay 
the loss, but the time since notification 
has been spent in checking up the rec- 
ords of the office to learn whether the 
company was liable. There were more 
curious angles to the case. 

The first unofficial notice was sent to 
C. R. Laurenson, general agent at 
Cleveland, on Feb. 20. The official no- 
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tice was filed some time afterward. The 
draft in payment of the loss was for- 
warded as soon as the proof was com- 
pleted. It is probable that Devineau 
will be hunted down by the company. 

Devineau is a Frenchman and was 
taken to Cleveland as a tutor in Mayor 
Tom L. Johnson’s family. When his 
work in that line was completed he 
was given the city job. He got inter- 
ested in some patents and spent money 
in developing them. He left Cleveland 
in January and sent in his resignation 
from Belgium. 





New Rate Likely 
The rates on bonds for contractors 
for shoring up buildings will be taken 
before the committee of company rep- 





resentatives for consideration at an 
early meeting. This question has been 
brought to the attention of one of the 
prominent companies, which was 
promptly struck with the inadequacy 
of the present rates. Bonds for shor- 
ing-up contracts are peculiar in that 
they constitute one of the few classes 
of contract bonds where the bond is 
generally larger than the contract. It 
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is not uncommon to require a bond for 
as much as six or eight times the 
amount of the contract, the bond being 
more to protect the owner of the new 
building from suits for damages to the 
shored-up building through settling 
and cracking. A contract for shoring 
up was let at $3,000 and a bond for 
$10,000 was required. A rate of $15 
was quoted for the bond, being the 
usual tariff of one-half of 1 percent on 
the amount of the contract. These 
bonds are regarded as hazardous. This 
quotation came to the notice of one of 
the big companies, and it held that the 
rate should not have been less than 1 
per cent on the amount of the bond. 
It will take the question before the 
companies’ committee. 





Issues Big Liability Policy 

The New Amsterdam Casualty has 
issued a liability policy to the Motion 
Picture Patents Company, which op- 
erates electric theaters throughout the 
country, 5,000 in all. It insures both 
the public and employes, due for any 
sort of injury where the assured is lia- 
ble. It is stated the main desire of the 
assured is to protect itself in case of 
claims due to injuries sustained in a 
panic. To each show $10,000 of the 
coverage is alloted. The face of the 
policy is $5,000,000. 


Results in Ohio 

New companies licensed in Ohio last 
year were the Columbus Casualty, 
Farmers & Citizens Live Stock of 
Lima, O., German Commercial Acci- 
dent, Massachusetts Bonding, Ridgeley 
Protective, General Accident of Scot- 
land. 

Those that retired were the American 
Bank, General Accident of Philadel- 
phia and Metropolitan Surety. 








Executive Committee to Meet 


The executive committee of the De- 
troit Conference will meet at the Man- 
hattan hotel, New York, April 19-20. 
The committee on laws and legislation 
of the insurance commissioners’ con- 
vention will meet there at the same 
time. 





Extends Time of Filing Claim 


In Iowa the Sullivan bill became a 
law. It reads as follows: 


No stipulation or condition in any policy or 
contract of insurance or beneficiary certificate is- 
sued by any company or association mentioned or 
referred to in this chapter limiting the time to a 
period of less than one year after knowledge of 
the beneficiary within which notice or proofs of 
death or the occurrence of other contingency 
insured against must be given, shall be valid. In 
case of accident or health insurance it shall be 
valid for any company or association to limit by 
contract the time when proofs of death, cause of 
disability or other contingency insured against 
shall be given, but in no case shall the same be 
limited to a period of less than 30 days after the 
knowledge by the beneficiary within which such 
notice or proofs must be given. 





Will Develop Commercial Lines 

O. R. Farrar, general manager of the 
Columbus Casualty of Columbus, Ohio, 
Teports business on the increase. Mr. 
Farrar, before going to Columbus to 
organize the Columbus Casualty, lo- 
cated in Pittsburg, where he was con- 
nected with the Reliance Life. The 
company is just now specializing on 
dollar-a-month business, but will short- 
ly develop the regular accident branch 
also. It will confine its business to 
Ohio. One of the most successful 
agencies is that recently established in 


incinnati, which is doing a large busi- 
Ness. 





Swamped with Legislation 
Executives of casualty companies 
ave been literally swamped the past 
peuple of months with the proposed 
€gislation in various states, to which 
they had to give attention. One United 
tates manager is reported to have 
Siven whole days merely to the read- 
ing of bills which came to him through 
4 reporting agency. A vast amount of 
with peomdence has been conducted 
: local representatives of companies 
out legislation. This accounts in part 
Or the delay in inaugurating new de- 
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partments and getting out new policies 


which had been announced. 


CASUALTY NOTES 


The German Commercial Accident has _ re- 
ceived its license to transact business in Ken- 
tucky. 

Managers of fifteen surety companies doing 
business in New York City have formed a local 
surety underwriters’ association. 

The American Bonding has appointed J. M. 
Boyle, an attorney, as its agent at Danville, Ill., 
and W. E. Coombe as its agent at Decatur, III. 

Michael Harrington, for years a conductor on 
the Rock Island railway, has been made railroad 
agent in the central Iowa district for the 
Standard Accident. 

The Iowa bill providing for a $50,000 special 
deposit for surety companies, has been put into 
the hands of a subcommittee, where it is thought 
it will be put to sleep. 


Byron A. Morgan of Milwaukee, manager of 
the Pacific Mutual Life accident and _ health 
departments for Wisconsin, is now as the 
company’s headquarters at Los Angeles, Cal. 

Joseph E. Sinn, manager of the surety depart- 
ment of the Title Guaranty & Surety, was im 
Chicago last week on his way home from a 
trip among some of the agencies further west. 

The Missouri department has licensed the 
Woodmens Casualty Company of Indianapolis, 
Ind., with principal office at Springfield, Ill. 
The company will transact health and accident 
business. 

Cla:ence Hatch, special agent for the credit 
insurance department of the Ocean in Atlanta, 
Ga., has resigned that position to accept the 
general agency for the same branch of the com- 
pany for Michigan, with headquarters in Detroit. 

J._R. Molony, for two years connected with 
the Employers Liability in St. Paul and Minne- 
apolis, has gone to Hartford to take up work 
in the home office of the liability department 
of the Aetna Life. His position is practically 
that of supervisor of general agencies, 


CASUALTY APPOINTMENTS 
West Virginia 

Cas. Co. of Amer.—G. E. Drummond, Buck- 
hannon. 

Citizens Trust & Guar.—J. S. McWhorter, 
Lewisburg. 

Continental Cas.—L. D. March, Huntington; 
A. W. Howard, St. Albans; G. A. H. Mitchell, 
Martinsburg. 

Fid. & Cas.—S. B. Thompson and Thos, A. 
Hartley, Spencer; R, T. Carmichael, Charleston. 

North Amer. Acci—D. F. Hallobough, Man- 
nington. 

Penna. Cas.—C. R. Hall, Fairmont. 

U. S. Health & Acci.—W. D. Johnson, Walton; 
Sam Cannon, Salem; J. B. Robinson, Folsom. 

Ohio 

Citizens Trust & Guaranty—N. T. Julian, 
Columbus; Kerr & Kerr, Gallipolis. 

Employers Liability—The Sears Insurance 
Agency Vonpeny, incinnati; W. E. Evans, 
Chillicothe; F. - Du Bois, Franklin. 

ederal Cas.—Allie Pierce, Fostoria; T. H. 
Gibbons, Jr., Zanesville; George R. Newkirk, 
Alliance. 

Federal Union Surety—B. C. Kingdon, Con- 
neaut; M. F. Merriman, Gallipolis; L. C. Kirch. 
ner, Upper Sandusky. 

Frankfort—J. M. Seymour, Ashtabula; T. W. 
Leahy & Co., Canton. 

Fi ~~. &. Deposit—P. K. Swessenguth, 








Cadiz; cott Clark’s Insurance Agency, 
Chillicothe. 
Fid. & Cas.—W. T. Harrison, Middletown; 


{; D. Van Culin, St. Paris; C. H. Duncan, 
rbana; J. W. Greenfield, Blanchester; J. H 
Loebker, Cincinnati; H. - Meeker, Franklin. 
Great Eastern Cas.—Sylvester Metzger, Del- 
phos; A. L. Davis, Middleport; H. O. Wood, 
Canton; C. A. Hanner, Canal Dover. 
General Acci.—J. C. Rhodenbaugh, Barberton. 
German Coml. Acci—L. M. Kumler, Mt. 
Sterling. 
Ind. & Ohio Live Stock—Nance & Russell, 
Ironton; Strubel & Wise, Lorain; Dover Real 
Estate & Insurance Company, Canal Dover; 
DeVore, Ripley; R. M. Francis, Adena; 


Harry D. King, Bryan. 

Maryland Casualty, Md.—Watrous & Shaw, 
Ashtabula; Frank R. Blakeslee & Co., Cleve- 
land; The ames & Manchester Com any, 
Cleveland; John aes Agency, Canton; erty 
Means, Geneva; . Cass, Hamilton; Hu 


Briggs, W. M. Butts Dunbar, Carson, 
D. Toohen & Co., W. H. Kirke, H. oppel, De 
Forest L. Selver, Cleveland; Goodlow Barnett, 


Edward L. Rayan, 
Spring, Cincinnati; R. 
J. _D. Eldrick, Frankfort. 
Metropolitan Cas.—William McRoberts, Dela- 
ware; R. H. Gardner and D. i O’Grad , Co- 
lumbus; C. C. Bateman, Washington C. 3 
J. W.. Stinchcomb, Kenton. See 
National Surety—Oscar Miller, Killbrick; J. 
J. Schwartz, Miamisburg; R. C. Kah, Sidney. 
North American Acci.—H. O. Mootz, Holgate; 
L. H. Callahan, Cincinnati; H. B. Rice, New- 
comerstown; E. Colegrove, Cleveland. 
National Cas.—Charles_L. Resch, Columbus. 
Travelers Indemnity—Purmort Brothers, Van 
Wert; Miller & Beare, Sandusky. 

U. S. Cas—S. J. Massingham, Ashtabula. 

Michigan 

Casualty Co. of A., N. Y.—Wetmore & Breen, 
Cadillac; R. C. Dart, Mason. 

Federal Cas.—J. Q. Adams, Gay; John Mc- 
Calmon, Laurium. 

Federal Union Surety—E. W. Stone, Allegan. 
Lloyds Pl. Gl.—H. N. Stack, Chesaning. 
Metropolitan Cas.—M. C. Pettibone, Flint. 
— Bonding—Jas. McKenna, Sault Ste. 
Marie. 

National Cas.—J. C. Forester, Detroit. 
National Surety—Ormesby & Hazard, Boyne 
City; Max B. Allen, Battle Creek; R. W. Rowe, 
amden; Wm. A, ne, Marshall. 


Joseph Sill and_ Robert 
. Ogden, Chillicothe; 
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MILWAUKEE BOARD BANQUET 











Distinguished Speakers Entertain Local 
Men—Walter Schroeder Is Metro- 
politan Manager of Continental 





The annual winter entertainment of 
the Milwaukee Board this year took the 
form of a banquet which was held at 
the St. Charles Hotel last Friday even- 
ing. About ninety members were pres- 
ent and partook of the hospitality the 
committee had provided. 

H. F. Washburn was toastmaster and 
introduced the distinguished speakers, 
who were listened to with great inter- 
est. C. H. Barry, western manager of 
the Pennsylvania, read a paper on rate 
discrimination and explained the justice 
and business necessity of a uniform 
rate, but also pointed the difficulties 
which prevented ideal results. 

Young E. Allison, editor of the In- 
surance Field, talked to the agents in 
his inimitable way “over, around, about 
and beyond the subject ‘Organization,’ ” 
to use his own expression. He showed 
what organization had done for the 
agents in his home city, Louisville, and 
urged his hearers to improve conditions 
by supporting local, state and national 
associations of agents. 

J. M. Sexton, deputy fire marshal, was 
the third speaker, and told of the work 
of the fire marshal’s department. He 
expressed the opinion that the correc- 
tion of dangerous conditions in risks 
was even more important than the con- 
viction of incendiaries, and urged Mil- 
waukee agents to bring to the attention 
of his department any conditions that 
seemed to endanger life or property. 
Thirty-one persons have been convicted 
of arson since August, 1907, when the 
department was organized. 

The singing of the Merchants & 
Manufacturers’ Association octette was 
particularly good and made one of the 
hits of the evening. 


The Milwaukee Coke & Gas Company 
has taken out over $1,000,000 tornado 
insurance, covering all its buildings, 
superstructures and the contents of 
some of the buildings. The policies 
have specific items for each building 
and carry the 50 percent reduced rate 
clause. About one-fourth of the line 
covers on rents. Some companies are 
writing large lines. 


The action of the Continental in ap- 
pointing Walter Schroeder sole agent 
in Milwaukee, with the title of metro- 
politan manager, has created more 
comment among the local agents than 
anything that has occurred in some 
time. Greene Bros. & Hansen were the 
first agents and had represented the 
company for seventeen years, making it 
their leading company with a premium 
income of about $18,000. Theo Muel- 
ler’s agency on the South Side was also 
taken up. 

Walter Schroeder has represented the 
Continental for four years and last year 
gave it about $8,000 in premiums. He 
expects to appoint some sub-agents. 





To Hold Quarterly Meeting 
The Illinois Field Club will hold its 
quarterly meeting at Bloomington, III. 
April 20. At this time the time and 


place of the annual meeting will be de- 
cided. 





Reduces Tax Rate 


The Cleary bill, reducing the tax of 
fire and marine insurance companies 
from 4 percent to 2 percent of the 
amount of gross premiums, less certain 
reductions, has been passed by the Wis- 
consin legislature and fire insurance 
men of the state believe that they have 
won a signal victory. Much credit is 
due the Milwaukee board for efforts put 
forth in support of the measure. It 
has long been the consensus of opinion 





that the tax rate in Wisconsin was far 
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too high as compared with that of other 
states and the passage of the Cleary 
measure marks the culmination of many 
years of work by Wisconsin insurance 
men to bring about a reduction. 





Must Distribute Its Surplus 

An issue has arisen over the surplus 
of the Germantown Farmers’ Mutual of 
South Germantown, Wis. Under Sec. 
1942-1, a mutual must distribute its sur- 
plus in excess of 2 percent within sixty 
days after the annual meeting, provided 
such surplus exceeds 3 percent of the 
amount of the outstanding risks. 

The surplus of the company is $234,- 
822 and it has $2,480,606 at risk. The 
company claims it is exempt from the 
law as it charges a fixed premium. 

Attorney General Gilbert holds that 
it is a mutual and must distribute its 
surplus as required by law. 


INTRODUCE REGULATION BILL 








Measure Before the Illinois Legislature 
Patterned After Kansas Law— 
Other Insurance Measures 





Some interesting fire insurance bills 
have been introduced in Illinois, the 
main one being House Bill 417 intro- 
duced by Representative McGuire. It 
is patterned something after the Kansas 
rate regulation bill, requiring compa- 
nies to file their schedules with the in- 
surance department and permitting the 
insurance superintendent after a hear 
ing to either increase or decrease rates 
if he believes they are not reasonable. 
The bill also prohibits rate cutting, re- 
bating or any form of discrimination 
which favors one assured of the same 
class over another. 

House Bill 457 requires companies to 
allow prorata cancellation whether re- 
quested by the company or the assured. 

House Bill 471 prohibits companies 
from other states doing any class of 
business that is not permitted to state 
companies. 

House Bill 413 requires fire and cas- 
ualty companies to give a $40,000 surety 
bond to protect policyholders of Illi- 
nois. 


MARION’ CITIZENS’ 





DEFENSE 





Statement from Mayor Mitchell and 
Others as to Conditions in 
That City. 





Marion, Ill, March 31—To the 
Editor: In your issue of March 26 we 
notice a rather conspicuous writeup of 
the fact that certain companies are 
cancelling out of Marion on account 
of an unusual number of fires in one 
of the wards of our city. On behalf of 
our citizens ,and especially of the busi- 
ness men of Marion, we desire to show 
you the conditions as they exist. 

Marion is the county seat of the 
banner coal producing county of the 
state. We are surrounded by forty coal 
mines whose development has been 
rapid. Within but a few years Marion 
has grown from a small country vil- 
lage to a city of some 10,000 people. 
As is usually the case in such com- 
munities, a large number of cheapl 
constructed dwellings have been built 
in certain parts of the city and there is, 
no doubt, more or less physical hazard 
connected with such property. 

But as to moral hazard, we do not 
believe there is any more of that in 
Marion than in any other similar town 
in the state. Marion is a substantial 
business town. We have efficient sew- 
erage and waterworks system, with 
high pressure for fire protection. Our 
public square and main streets for 
many blocks are paved with the best 
brick paving, and the street paving is 
to be increased as much as the com- 
ing summer season will allow. 

We have not lost by fire a single 
valuable business house or dwelling in 
six or eight years. Our losses have, 
without exception, been confined to the 
cheaper dwellings. If these have been 
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overinsured it has, no doubt, been due 
to carelessness or bad judgment of 
local agents, who sometimes allow 
their enthusiasm and competition to 
lead them into mistakes against their 
companies’ interests. 

But this should not justify a reflec- 
tion upon the moral hazard at large of 
our people. There are many who be- 
lieve the statement in your issue of 
the 26th will give a false and unfair 
impression of our city, and knowing 
the spirit of fairness that has charac- 
terized the management of your publi- 
cation, we desire you to give the same 
publicity to this reply. 

J. C. MitcHett, Mayor. 

SHANNON HOLLanp, president 
National Bank. 

L. C. CAMPBELL, assistant cashier First 
National Bank. 

E. E. Denison, attorney. 

Ep M. SpiLier, attorney. 

E. B. Jackson, cashier Marion State & 
Savings Bank. 

H. M. Parks, president Citizens Trust 
& Banking Company. 

Wma. HENprRICKSON, assistant cashier 
Citizens Trust & Bankjng Company. 

R. A. Parks, cashier Citizens Trust & 
Banking Company. 

T. J. Bink ey, real estate and insur- 
ance. 


First 


New Deal at Staunton 

At Staunton, Ill, Hackman & Hard- 
ing have formed a combination that 
will cut some figure in the insurance 
business. They will conduct a strictly 
union agency and have already secured 
the Phenix, Home, German Alliance 
and Niagara. These companies were for- 
merly in the big mixed agency of 
Fischer & Woodward, which has con- 
trolled the insurance business in Staun- 
ton for years. 





Herdegen’s Department 

The Phoenix of Hartford has a fine 
system for handling its Wisconsin busi- 
ness. It gets a premium income of 
about $150,000 a year from the state, 
half of which comes from Milwaukee 
city and county. State Agent Herde- 
gen maintains what is practically a de- 
partment office at Milwaukee. All daily 
reports come to him and the lines are 
accepted and mapped or they are 
turned down finally without the delay 
of reference to the western department 
at Cincinnati. 

The Phoenix gets more business out 
of Milwaukee in proportion to popula- 
tion that out of any other city in the 
country. There is a constant friendly 
rivalry between State Agent Herdegen, 
who handles Milwaukee city and 
county, and Special Agent M. A. 
Freedy, who handles the rest of the 
state, as to which shall show the larger 
volume of premiums. 


Wisconsin Agency Appointments 

State of Ill.—Michael English, Arcadia; L. C. 
Larson Clintonville. 

Law Union & Crown—C. F. Klein, La Crosse; 
E. N. Bokers, Rice Lake; A. L. Roadhouse, 
Beloit; Burger & Cronk, Eau Claire; W. R. Phil- 
lips, Evansville; C. E. Emmerling, Watertown. 

Mich. Coml.—J. T. Lindley, Abbotsford; T. 
H. Wylie, Owen. 

Mich, F. & M.—H. A. Wood, ut, felt 


National, Ct.—Paul Schlagenhauf, Jefferson. 
N. W. Natl —J. H. Spengler; F. T. Zettler, 
Milwaukee; F. W. Snyder, Footville; N. M. 


Haupt, Kaukauna. 
Allemannia—Frank M. Starkweather, Madison. 
American Nat’l—E. S. Rice, Fort Atkinson; ] 
M. Harper, Peshtigo; William J Lowry, Stough- 
ton; C. H. Stevens, Tomah. 


Boston—P. Swenson, Menomonie; B. I. 
Bliss, Rice Lake. 

Com’! Union, N. Y.—S. S. Miller, Rhine- 
lander. 
Com’l Union, Eng.—W. B. Wetherell, J. L. 


Kellogg and J. R. McDowell, Milwaukee. 
Continental—Alex Caldwell, Pewaukee. 
County, Pa.—George Brugger, Fond du Lac. 
Fidelity—J. E, Jackson, Techuster, 

German of Ind.—R. A, Wilson, Charles Carl- 
son, Kenosha; C. A. Schaefer, Milwaukee; J. E 
Shafer and H. M. Moore, Stanley; J. E. 
Graham, Union Grove. 

Girard—Bogk & Pfleger, Milwaukee. 

State of [Il—E. R. Benson, Prairie du Chien. 

Mercantile—R. S. Reeves & R. S. Reeves, Jr., 
Ladysmith. 


Mich. Com’l—Lloyd Nesbit, Barron; G. R. 
Howitt, Hudson; T. J. Thompson, Osseo. 
Michigan F. & M.—Nicholas  Lehrback, 


Arcadia. 
Milw. Mech.—William A. Stowell, Gays Mills. 
New Hampshire—Christian & Julian R. Lar- 

son, Lake G 


seneva. 


Peoples Nat’l—C. L. Handt, Fond du Lac; C. 





A. Hipp, Appleton; William, Guttmann, Mani- 

towoc; Bruns & Guenther, Sheboygan; P. N. 
Swenson, Menomonie; Culver Bros., Eau Claire; 
F. H. Snyder, Janesville; J. Henderson, 

Whitewater; J. . Gemmill, Racine; Henry 

ore. Edgerton; E. K. Ansorge, Green Bay; 
. J. and E. E. Barber, Oshkosh. 

. S. Lloyds—The Burke Agency, La Crosse: 
Green Bay Insurance Agency, Green Bay; Don 
Van Wart, Beloit; Christie Crawford, Berlin; 
vy. C,. Leitsch, Columbus. 

Svea F, & L.—Elmer E. Stowe, Fond du Lac. 
Westchester—F, R. Hughes & Co, Chippewa 
Falls; Norman L. Swanson, Baldwin. 


PREMIUM RETURNS FOR TAXES 








Amounts on Which Wisconsin Agents 
in Various Towns Have Paid the 
Two Percent Tax 





The following are the fire premiums 
on property within the corporate lim- 
its of their cities, on which agents at a 
number of points in Wisconsin have 
paid the 2 percent tax. 

SPART. 







I. oe Wis dheieeeeseneedseeesese $ 969 
PO Wes NN OE Gee cccccccedsessees 7,080 
i Wis, a ce scaeeeceersesacseece 96 
DOME EE CE oc ckececescencreeeses 994 
BEOCSY FB. PEMNOGecccccccccevcecccecsee 362 
BOO Be cco cctcvcesevosrccccceces 2,447 
W. W. Collins (La Crosse) mutuals.... 488 
O. H. Doxrud mutuals................ 126 
BEAVER DAM 
ee ES ET ere reer $ 1,160 
ye ED GROMID oc cccssctccncees 2,631 
"= “SES rere 160 
OT err eT errr Tere 225 
SE Die MR ccntceecccseesceeee 745 
BMasmem & Masham. ...ccccccccccccoce 675 
eb MR 6 4:46 00080c0sd6 cere cnadess 2,375 
DOOR Te PRs ccc cccccccscseveeceses 192 
ce & ae rer 1,101 
NE TMs ccc ccteccesesceesscees 2,534 
BE WE echt edcanseeeceresestene 83 
i i cites eh eeneewbeneel 6,010 
DEE Se BRO s6.0.0-.c00.008 cec0veeseoeeses 78 
Bs PRUE Ke eebteserieccsccivcsrveccces 45 
BURLINGTON 
iy TE BOs scccvcesesscsessed $ 6,633 
CAC rica bewkee uk bes cieieeee ne 2,905 
Se Be SN pcr crenccdenececsoneas 1,309 
OO: ee ere errr e 96 
i  cckeacecewh deb skecunsends 951 
Or 755 
iE ccecck eee eee deeinknades 620 
Pe Be OEE s coseresrecccesecsesioes 617 
i i NC ROSvask se Wenceosees eee 554 
DENS BONES eccvccecsvccscessceces 178 
FOE DEES séccecevccsoccceccecsece 151 
Pe Pi cbtdevevveceetescans 125 
Hardware Dealers .wutual.............+. 82 
OOGET cc cccccccccccccceccccccces 77 
Ret Be NS 0.050 6.0004.40044090540060080 66 
August Rebban & Co., Milwaukee........ 54 
Bn COUNEND TEM cc sccccccszccesscese 52 
Ce, Bis Bn 60. 00:5094400664 0000000060008 31 
W. A. Christian Ins. Agency............ 26 
GREEN BAY 
ie St, SO 6t6u6bbbdeudedieeea canes $ 5,143 
CD SU ,asetéeedaceoneeseeseses 3,510 
Pe Me ie: Ma Cbheent econ csoueeeacee 895 
R. T. Burdon........ endanenedesneseees 3,864 
Farmers Exchange Bank................ 73 
Fisk Insurance Agency........ccceccsee 5,699 
Green Bay Ins. Bs co cewessotecees 10,898 
a Ps dee dees cicvevessesscrees 
Mohr Ins. Agency........ 
Sophia C. Pamperin..... 71 
Jules Parmentier Company 627 
Emanuel Rondou .......... 3,654 
Security Loan & Ins, Agency. 33,547 
John Shepeck......ccscccece 8,005 
Pete? J. VOR Desc vccccccccscccccecs 4,342 
GRAND RAPIDS 
in Sin caetedeesaoenssesanenesxed $ 1,140 
CBs ST PON a cv cccccccsces 3,966 
i, My NN 66 0.605600406006000000000066 3,048 
Earle Pease........ nT ner 3,448 
IE ae TNR oi 0 4'0-44000:160460006600008 18,587 
Mutuals ...... $05 50600006000000508060:0 725 
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ILLINOIS NOTES 


F. M. Nobles gets the Boston and Wilford 
Kinney the Glens Falls at Aurora, IIl. 


The Whip le-Wylie Agency at Plainfield, Il., 
has dissolved and is succeeded by Wylie Bros. 


E. L. Gaffney, local agent at Dixon, IIl., has 
moved from the Rickard building to the Lebo- 
wich building. 

At Aurora, IIl., the Milwaukee Fire has trans- 
ferred from F. Nobles & Son to J. 
ocharsburg & Co. 


Complaint is made that agents at Momence, 
Ill., have written linotypes for the Journal 
Printing Company at $1.65, while the correct 
rate is $2.11. 


At Shelbyville, Iil., H. I. Hamlin, Jr., son of 
ex-Attorney-General Hamlin, has started in the 
insurance business, buying out the Knecht 
agency. He takes the Phenix, Firemans Fund 
and German Alliance. 


A permit to keep gasolene “in quantities nec- 
essary to the business’ has been attached to 
policies on the stock of D. D. Snyder & Co., 238- 
242 West Main street, Danville, Ill. Companies 
are asking for proper restriction in quantity. 

Improper practices are reported from Pana, 
Ill, An amended form has been submitted by 
agents on the property of the Progressive Mer- 
cantile Manufacturing Company, the 80 percent 
coinsurance clause being omitted and patterns 
are covered under the machinery item without 
any limit on them. Again, the property of the 
Penwell Coal Mining Company is_ written 
blanket without coinsurance on various buildings 
and their contents. Correct forms are being 
called for. 





WISCONSIN NOTES 


The Agricultural has transferred from Clarence 
B. Edwards to Arthur C. Hoehne at Nashfield, 

is. 

The German of Indiana has transferred from 
Gustav Buckheit to Joseph and John A. Wright 
at Watertown, Wis. 


At Sparta, Wis., the American, State of IIli- 
nois and Michigan Commercial have transferred 
from Wright & Roberts to Roy A. Converse. 

At La Farge, Wis., Tate & Calkins have 
cleared their agency, the State of Illinois and 
Milwaukee Mechanics going to Laudis L Lathrop. 

The Mondovi Mutual Fire is being organized 
at Mondovi, Wis. The territory is to include 
i—_ Pepin, Trempealeau and Dunn coun- 
ties, Wis. 


Owing to ill health, A. J. Svacina, local agent 
at Manitowoc, Wis., has taken into his agency 
— Rank, who will have charge of the 
usiness. 

The committee on banks and insurance of the 
Wisconsin legislature has reported for passage 
the bill permitting liquor dealers to form mu- 
tual insurance companies. 

The total amount of insurance taxes collected 
in Milwaukee during 1908 was $38,278.98. The 
wtilwaukee fire department last week received its 
annortionment of this amount, two thirds, or 
$25,519.32. 

A committee of farmers, residents of Mill- 
town, Polk county Wis., has issued a call for 
a general meeting on April 9, at which time it 
is expected that a mutual cyclone insurance com- 
pany will be organized. 

E. A. Ketcham, examiner in the Wisconsin 
insurance department, has returned from the 
south, where he examined the Sun of New 
Orleans and the German of Wheeling, which 
companies have applied for admission into Wis- 
consin. It is expected that licenses will be 
granted to both. 

The Wisconsin commissioner of insurance has 
given the two local village mutual fire insurance 
companies of Bloomington, is., a fine recom- 


1 3; mendaton in placing on file for the guidance of 


other mutuals, sample record, claim, registry 
and other sheets used by the Bloomington com- 
panes. At the annual meetings, these compa- 
nies voted to submit their books to the commis- 


| sioner in their entirety to show members just 


where they stand, and the request for sample 
sheets followed. 





H. C. Henley, chief inspector of the St. 
Louis Fire Prevention Bureau has been ad- 
vised of his appointment on the committee of 
consulting engineers of the National Board. 














Capital Stock - 
Liabilities - 


Net Surplus - 


Philemon L. Hoadley, Pres’t. 








FIRE & TORNADO INSURANCE 


American of Newark 


Chartered in 1846 


Special Reserve Fund 


Total Assets 





CHAS. E. SHELDON, 
Manager Western Department 
Rockford, Ill. 


$ 750,000.00 
4,743,032.63 
300,000.00 
1,954,999.45 


$7,748,032.08 





C. Weston Bailey, Sec’y. 


























THE WEST AND NORTHWEST 


IOWA MOVEMENT COMMENTS 








President Delmege of the Century Ad. 
vises a Campaign of Educa- 
tion for Two Years 


President Delmege of the Century 
Fire of Des Moines in a circular to 
agents on the Iowa legislative move- 
ment, says: 

“The Century management became 
active in the effort to repeal some of 
the obnoxious fire insurance laws of 
Iowa—laws that place a premium on 
dishonesty, laws that operate to the 
financial benefit of the few and to the 
financial injury of the great majority 
of the insurers over the state, laws that 
permit discrimination as between in- 
surers of a like class of property, laws 
that are inequitable, unfair and unjust, 
laws that every advocate of the ‘square 
deal’ ought to and does desire to see 
repealed. 

“While it is true that the committee 
on fire insurance in the house of the 
Iowa legislature now about to adjourn, 
was so organized that it seemed im- 
possible to secure an impartial con- 
sideration of the evils of the existing 
laws affecting the fire insurance indus- 
try in this state, or the consideration 
of suggestions as to the repeal or 
amendment of existing laws, or the en- 
actment of new laws that would correct 
the abuses of the business growing out 
of existing laws, the writer has suffi- 
cient confidence in the intelligence of 
the Iowa voter and has faith sufficient- 
ly strong to believe that right will tri- 
umph over wrong, and since it is eter- 
nally wrong for the law to say to the 
manager of a fire company that he 
cannot confer with the manager 
of another company relative to 
matters vital to the successful con- 
duct of the industry, without making a 
felon of himself, I have no doubt but 
that the Iowa voter will have acquired 
a sufficient understanding of the mat- 
ter during the next two years to see 
to it, that the men chosen to sit in the 
next Iowa legislature will have studied 
the interests of the small property 
owner sufficiently to vote the criminal- 
making and discriminating rate-making 
Blanchard law into oblivion. To bring 
about this education of the people is a 
part of your work and mine during the 
next two years.” 





Goes to Mountain Field 

The National Union Fire of Pitts- 
burg has appointed F. T. Clark special 
agent for Colorado and Utah, with 
headquarters at Denver. He is wel 
acquainted with the mountain field, and 
has been an examiner in the home 
office of the Northwestern Fire & Ma- 
rine the past two years. 





Will Increase Its Capital 
The State of Omaha is arranging to 
increase its capital $100,000, thus giving 
it $200,000 capital stock. The new issue 
will be sold at $150 a share thus 
enabling the company to add $50,000 
to surplus. 





Enacts Fire Commissioner Law 

Nebraska has enacted a law provid- 
ing for a. fire commissioner, with the 
duties similar to those of fire marshals 
in other states. The governor 1s ¢X 
officio fire commissioner, but the ac- 
tive work of the department will be 
done by two deputy commissioners. 
The department will be sustained by 
the income from a tax of one-quarter 
of 1 percent on all fire insurance pre 
miums collected in the state except by 
farmers’ mutuals. i 

The law empowers the commissione 
to appoint as inspectors, with fu 


powers of deputies, any persons known 
by him to be competent and skilled in 
inspection work, to serve without com 
pensation. It provides for investigation 
and reports on fires by certain city 20 
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village officials and by county sheriffs 
in territory outside of cities and vil- 
lages. 





CATE ELECTED LOYAL GANDER 





Annual Meeting and Banquet of the 
Missouri-Kansas Pond of 
Blue Goose 





The third annual meeting of the Mis- 
souri-Kansas Blue Goose was held in 
Kansas City, Mo., Tuesday, the follow- 
ing officers being elected: 

Most Loyal Gander—S. E. Cate, North British 
& Mercantile. 


Supervisor of the Flock—Raynolds Barnum, 
Agricultural. 
Wielder of Goose Quill—F. C. Secor, Sun of 


ndon. 

Keeper of Golden Goose Egg—A. H. Grupe, 
Simpson & Grove’s Agency. Kansas City. 

Custodian of Goslings—J. K. Lesch, Home. 

Guardian of Nest—G. R. Hombs, Iowa State. 
W & N W—Add Cate Elected Gander—No 2 


The following new members were 
initiated: H. T. Cartlidge, Shawnee; 
R. B. Warren, independent adjuster; F. 
T. M. Wenie, Williamsburg City; W. M. 
Bressler, Phoenix of Hartford; E. J. 
Weinfurth, Dubuque F. & M. 

In the evening was the banquet, the 
following toasts being assigned: 

“Rambles”—Raynolds Barnum, Agricultural. 

“Unwritten History’—John H. Walsh, Home. 

“Nothings’—A. B. Diggins, Firemans Fund. 


“Some Bad Eggs”—E. L. Snider, Fyke & 
Snyder, Attorneys. 

— Selections—C. B. Williams, Glens 
alls. 

“More History”’—A. A. Maloney, Continental. 
P Young Guard’”—Leslie C. Gray, Spring- 
eld. 

“Our Patron Saint”’—C. W. Good, Northwest- 
ern National. 





Minnesota Agency Appointments 


Aetna—W. E. Schmidt, Amboy; L. H. Hal- 
ger, Elmore. 

Alliance, Pa.—Foot & Knauft, St. Paul; T. 
A. Jamieson & Huss ‘Company, Minneapolis; 
C. J. Hedwall Company, Minneapolis. 

merican—T. C. Cashman, Blooming Prairie; 
‘ -< pute, Eyota; H. and Val J. Rothschild, 

. Paul. 

Amer, Central.—Olivia J. Tegner, St. Peter. 

American Natl.—Griffin & Kelly, Rochester. 

Boston—F, E. Franklin, Alexandria; Edward 
Ameson, Benson; R. G. Stevens, Wheaton. 

Calumet—Ole Rigg, Glenwood. 

Citizens—C. L. Hansen, Thief River Falls. 

City of N. Y.—C. D. Bentley, St. Paul. 

Columbia, N. J.—W. A. Lang, St. Paul. 

Continental—Lucy B. O’Meara, St. Paul; G. 
D. Taylor, Almora; Chas, Cram, St. Paul; J. 
C. Miller, Bertha; Olivia J. Tegner, St. Peter. 

County, Pa—W. H. Skemp, Cloquet; E. E. 
Eegeno, Staples; D. B. Backe, hief River 

s. 

Delaware, Pa.—M. M. Wachenheimer and F. 
G. Warner, St. Paul. 

Des Moines—W. B. Taber, Winnebago. 

Farmers & Merch—D. L. Fulton, Crookston; 
0. H. Clark, Winona. 

Fidelity—H. B. ome, Torah. 

German, Ill.—J. M. ithrow, Moorhead, 

German, Pa.—C. Blickfeldt and Main & Mc- 
Clellan, Minneapolis. 

Germania, N. Y.—L. H. Watkins, Carlton. 

Globe Mut., S. D.—B. F. Remington, Min- 
neapolis, 

D arburg-Bremen—J. A. Allen, Milaca; J. W. 
reper, Minneapolis; B. B. Weed, St. Paul; 
: E. Davis, Glenwood; M. A. Hendrickson, 
osston, 

Hanover—F, W. Sickler, Marshall. 

Hartford—G, F. Westcott, Hayfield; C, P. Os- 
burn, Cloquet. 

Hawkeye—E. E. Erickson, Milaca. 

i ime—E. C. Boeck, Aitkin; F. J. Wickie, 
aeck: . P. Anderson, Karlstad; V: A. Greer 
widdle iver; Frank Grell, Pierz; H. E 
Myhre, Newfolden; O. A. Olin, Lafayette; E. 
C. Farmer, Madelia, 

we of Ill—Henderson & McCuaig, Minne- 


— of Pa.—Bierce-Brachlow Company, Wi- 


mS & L.& G., N. Y.—M. S. Griffiths, Crook- 
oig® L. & G., 2 McCall, E. A. Ritt, 
' M. Johnson and R. G. Strickland, St. Paul. 
% n. & Lan.—W. A. <A 0 St. Paul. 
Meeeanics & Traders—J. C. Crever, St. Cloud. 
Br. ich, Coml.—Chas. Degen, Chaska; J. A. 
Tasie, Monticello; W F Duffy, Shakopee; A. 


- Zeiher, Dumont; J. $ d . 
M. Bullis, fae mr E, Sokol, Montgomery; 


Milw. Mech.—W M . ‘ 
Soderling-Nelson m J) euwissen, Cologne ; 
ergman, Plato : Company, Minneapolis; 


g W. S. Gilliam_and E. P. 
avis, St. Paul; F. N. Prelwitz, Buffalo Lake; 
-.S. Eichmiller, Hector. 
H — Ct.—F. E. Ninneman, Lonsdale; 
P AP cu ilson, Ihlen; Peter Bergh, Dawson; 
ake mistianson, Hills; C. H. Haugstad, Dil- 
; C, A, Bird, Ellsworth; J. H. Catlin, Cot- 
oo C. A. Zieske, Westbrook; A. J. Rice, 
c 4" C. C. Peterson, Chandler; A. L. 
Station: ati Ig. Vonder Haar, St. Michaels 
Dakin We F. Buckbesh, Fountain; Knute F 
Noch Elbow Lake; F. M. Brophy. 
=. ee: Y.—L. H. Wilson, Olivia; Peter 
» Renville. 
; oryeras Eng.—O'Connor & Strader, Marble. 
W.R He we toe d: hy ag i agit = + 
’ tgan; Gett mith, th; 
Adolph Sucker, Lewisville; %: Gullord, Yona: 





i. A. Sivertson, Westbrook; P. J. Byrne, Kil- 
ennv; Erick Ellingson, Ellendale; ar Cum- 
misky, Lismore; . L. McCray, Mazeppa; 
Phiwbs & Klein, Bemidji. 

Pennsylvania—W. P. Cobb, Lake Crystal; J. 
P. Smith, Granite Falls; J. C. Brainerd, Bloom- 
a“, Prairie; Conklin & Zonne, Minneapolis. _ 

eoples Natl.—E. J. O’Brien and S. G. Harris, 
Minneapolis. 

Phoenix, Ct.—N. S. Moen, Bricelyn; A. Fro- 
berg, Burr; A. A. Isaacson, Hazel Run; L. M. 
Lerwick, Hendricks; A. M. Matz, Ivanhoe; C. 

Hjermstad, Red Wing; H. R. Melrose, 
White Earth; A. H. Lowe, Wood Lake; William 
Pennar, Ashby; Iven Johnson, Beltrami; N. A. 
Ronning, Boyd; A. _ Laniel, rooks; C. D. 
Schwab, Clear Lake; C. P. Hole, Erskine; L. I. 
Grina, Felton; C. D. Michlason, Finlayson; J. 
S. Davis, Glencoe; N. P. Gores, Hampton; H. 
M. Logan, Royalton: R. T. Stuart, Sacred 
Heart; J. fF Ray, Springfield; O. H. Taralseth, 
Warreb; M. R verett, Waterville; Peter 
Praxel, Willow River. 

Phoenix, Eng.—G. H. Towler and Mrs. F. H. 
Barnes, Minneapolis. 

Prov. Wash.—A. W. Sanford, Sherburn; J. 
T. Wilkinson, Appleton; N. F. Kranz, Hastings; 
W. F. Brundage, Sherburne. 

Queen—H. F. Droege, Hamburg; A. D. Coun- 
tryman, Appleton. 

Reliance—M. E. Kirsch, Crookston; Hender- 
son & McCuait, Minneapolis; Gorham-Braden 
Company, Minneapolis; -A. G. Gallasch, Red 
Wing; A. D. Doane, St. Cloud; M. M. Wach- 
emheimer and F. G. Warner, St. Paul. 

Roch. German—A. D. Doane, St. Cloud; M. 
M. Wachenheimer and F. G. Warner, St. Paul. 

St. Louis—C. E. Erickson, Milaca. 

Scottish U. & N.—W. T. Hanzal, New 
Prague; L. M. Ash, Delano; C. L. Hansen, 
Thief River Falls. 

Security, Ct.—E. V. Moore, Eagle Bend; H. 
F. Williams, M. J. Lamberton, E. N. Walsen, 
Minneapolis. 

Shawnee—C. L. Walker, Moorhead. 

Sovereign—Weed, Parker & Co., St. Paul; 
C. B. Shove, Minneapolis; W. M. Prindle, 
Duluth; Mitchell Bros., Austin. 

Spring Garden—W. J. Rademacher, Le Sueur 
Center; Lowry Realty Company, Minneapolis; 
Conroy & McLennan, Minneapolis; B. M. Gal- 
lagher, Waseca. 

nion, Pa.—H. E. Melvin, Winona. 





IOWA NOTES 


. W._Skipton has opened an agency at 
Atlantic, Iowa. 

A. C. Loudon of Creston, Iowa, elected alder- 
man at the city election last week, has refused 
the honor because to accent it would be to force 
his resignation as chief of the fire department. 

The Des Moines fire department had a lively 
fight with a fire in the machine shops of William 
Viggers which is located within a few yards of 
the city gas plant toward which the wind was 
bowing. But the flames were finally subdued 
ith but comparatively little damage. 


MINNESOTA NOTES 


Foot & Knauft of St. Paul have secured the 
Alliance of Philadelphia and also the New Jersey 
Plate Glass for plate glass and burglary. 

O. D. Ackerman of Wells, Minn., secretary 
of the Foster Farmers Mutual, has taken an 
agency of the St. Paul F. & M. for several 
towns, largely for tornado business. 

The Newark Fire, which withdrew from St. 
Paul two years ago on account of bad local 
conditions, has reentered the city and appointed 
saony' A H. Fletcher sole agent. Mr. Fletcher 
has the Royal and Hanover also. 

Byron K. Cowles, Jr., of Minneapolis, special 
agent of the Hamburg-Bremen in the northwest, 
was in Chicago Tuesday to meet his wife and 
several members of his family who have been in 
Europe for the past five months, 


Another prominent agency change is reported 
from Winona, Minn. he well known Dixon & 
Kemp agency has been dissolved, A. C. Kem 
retiring, and the business has been merged wit 
the recently organized Winona Insurance Agency, 
formerly the Posz & Smith agency. Thirty-five 
union companies are now in this office, making 
it one of the largest plants in the state. 


GENERAL WESTERN NOTES 

Leo Weiler, who has been with the agency of 
S. W. Cox & Co., at Jefferson City, Mo., has 
taken charge of the insurance department of the 








INCORPORATED 1833 


British America Assurance Co. 


HEAD OFFICE - TORONTO, CANADA 


United States Branch, 1st January, 1909 


OR iin .6t ccec bnvndnsessbe4ees deseranses e+ veces $1,473,470.08 
Rs 4:5-0o deneseanennne sib wade aenbeneeie bud 902,747.45 
Surplus ...ccccccccccccccsescccsccccccsccossccccce 570,722.63 


HON. GEORGE A. COX, President W.R. BROCK, Vice-President W.B. MEIKLE, Gen’l Manager 


FIRE ASSOCIATION OF PHILADELPHIA 


ORGANIZED 1817 











\ Assets January ist, 1909, - = = « 

pay ”A WNetSurplus, - - - - $2,019,851.48 

; Surplus to Policy Holders, - 2,769,851.48 

‘ Western and Pacific Coast Department: 

159 LA SALLE ST., - - CHICAGO, ILL. 
BUSH & ROBERTSON, Managers. 


Capital $1,000,000 


HAN OWV ER 


FIRE INSURANCE COMPANY OF NEW YORK 
FIFTY-SEVENTH ANNUAL STATEMENT, JAN. 1, 1909 
Assets, $4,395,625.89 Liabilities $2,332,581.88 Net Surplus $1,063,044.01 


Western Department, 184 La Salle St., Chicago 
C. W. HIGLEY, General Agent F. A. HUBBARD, Assistant General Agent 


$8,097,410.61 


= r 
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A CENTURY_OLD IN 1909 


The North British and Mercantile Ins. Co. 


Losses Paid, over $157,000,000.00 


WESTERN DEPT., 159 La Salle St., CHICAGO, ILL. 
W. J LITTLEJOHN, Manager; GEO H. BELL, Asst. Manager 
ENTERED UNITED STATES IN 1866. 


GEORGIA HOM 


OF COLUMBUS, GA., (Chartered 1859.) 








INSURANCE 
COMPANY 


Cash Capital............. snbvusnnes seweseesanssuecabed $ 300,000 
Assets, January 3, 1909......-..00000- Kesshdednenewetere 1,193,803 
Surplus to Policy-Holders...........+.+0+00+ BSausbveenie 492,437 


Western Department, 159 La Salle St., Chicago 
T. W. EUSTIS, General Agent 


ROYAL EXCHANGE ASSURANCE 


OF LONDON, ENGLAND 
Incorporated A. D. 1720 





United States Branch, 92 William St., New York 


UBERTO C. CROSBY, 
General Manager 


RICHARD D. HARVEY 
Assistant General Manager 








QU EEN 


INS. CO. OF AMERICA 


NEW YORK 





WESTERN DEPARTMENT 


CHICAGO 
P. D. McGREGOR, . osm 
A.R. MONROE, - - 





Assistant Manager 


Statement January |, (909 





TOTAL ASSETS - - - - - $7,811,798.85 
Unearned Premiums -— - $3,585,615.93 
Unpaid Losses - = = 361,973.08 
Other Liabilities - - - 142,907.96 
Capital Stock - - = = 1,000,000.00 
Manager NET SURPLUS - =~ = 2,721,301.88 





$7,811,798.85 $7,811,798.85 


SURPLUS TO POLICY-HOLDERS, $3,721,301.88 
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Central Missouri Trust Company, succeeding 
Joseph H. Green, who retires from business. 

William W. Whaley, a well known insurance 
man of Springfield, Mo., died a few days ago, 
aged 71. 

Workman & Co. have purchased the gales 
agency at Oklahoma City, Okla., one of the 
oldest and largest there. 

A general reduction in rates has been made 
at Boise, Idaho, amounting to 20 or 25 percent 
on ag wer 3 and about 15 percent on brick mer- 
cantile buildings. 


The Pioneer Fire has been organized at 
Seattle, Wash., with $200,000 capital, all sub- 
scribed. John D. Atkinson is president and 


J. H. Bridgeford secretary and manager. 

The receiver of the Duncan-Ford Investment 
Company, at Kansas City, will dispose of the 
expirations of that agency in Kansas City, Mo. 
A. W. Duncan & Co. who succeeded to the old 
firm sold the expirations to the new agency of 
H. tennis & Co., but the receiver won out 
and will dispose of the expirations himself. 





FIREBUG CONFESSES CRIMES 





John Shehan of Crawfordsville, Ind., 
Has Been on the Rampage 
Since Last December 





John Shehan, the firebug, at Craw- 
fordsville, Ind., who has confessed to 
setting several fires in that vicinity, 
seems to have been connected with 
many losses. His operations began 
Dec. 22, when he fired the feed barn 
of Milt McKee on Washington street, 
Crawfordsville. 

A full list of fires that have occurred 
since Shehan began operations is: 


Milton McKee’s feed barn, Dec. 22, 1908. _ 

A. H, Hornbaker, Willis Sharpe, H. T. Fry 
and John Hatter, four barns on West Pike 
street, on Jan. 26 of this year. 

Harr . Stout, the Big Four elevator, par- 
tially destroyed on Feb. 1. The same night an 
attempt was made to burn the elevator of 
Price & Bruce by the bug, but he failed. 

The livery barn of Robert Davis was burned 
Saturday night, Feb. 6, and along wth it eleven 
head of horses were either burned or suffocated. 
The loss was a heavy one. 

The Crawfordsville Casket Company, fire in 
lumber yard, no damage, on Feb. 7. 

John alter’s new livery barn on East Pike 
street, small damage, on Feb. 27. 

Harry Stout, James Insley, first fire on Satur- 
day night, Feb. 27; H. M. Clark and W. W. 

atson, second fire; Joe E. Fisher, third fire; 
and Mark Hays, fourth fire, on the same night. 

fine team of horses belonging to Harry Stout 
was burned to death. The same night an 
attempt, which failed, was made to burn the 
barn of John and Herman Kostanzer. 

Saturday night, March 20, Mayor Ed Voris, 
T. D. Brown and Mrs. Sarah Cowan, first fire, 
and Commodore Lookabill, suburbs, second fire. 
The barns of Mayor Voris and Commodore 
Lookabill were totally destroyed. A horse, a 
cow, a calf and forty chickens were burned to 
death in the barn owned by Commodore Looka- 
i 


Tuesday night, March 23, the barn of Frank 
Maxwell was totally destroyed. 

On Wednesday night, March 24, the big barn 
of Fred Doherty was destroyed and the large 
combination barn owned by James Wedding, 
Robert Larsh and Mrs. Mollie Snyder was a 
most totally destroyed. A horse owned by 
i Charles V. Hodgkins was burned to 
eath, 


ADVANCE REPORT OF OHIO 


(CONTINUED FROM PAGE 1) 

show premiums and assessments amounting to 
$1,909,972, compared with $1,960,399 in 1907; 
losses paid $1,011,662, compared with $903,336 
in 1907; losses incurred $984,393, compared 
with $933,243 in 1907; ratio of losses mceurred 
to premiums and assessments 51.5 percent, com- 
pared with 47.6 in 1907. 

Fire risks in force Dec. 31, 1908, compared 
with the figures of 1907 show Ohio stock com- 
panies lost $8,206,047; companies of other states 
gained $110,568,028; United States branches 
gained $20,512,585; Ohio mutual companies 
gained $8,324,852, mutual companies of other 
states show a decrease of $99,907. 


Admissions and Eetirement 

Fire companies admitted to Ohio last 
year were the California, Citizens of 
West Virginia, Commercial of Texas, 
Commonwealth of Iowa, Empire City 
Fire, Federal Union of Chicago, Ger- 
man Union, Indianapolis Fire, State of 
Illinois, New England Fire, Union of 
Pittsburg, Akron Mutual, Dayton Mu- 
tual, Aachen & Munich. 

Those that ceased doing business for 
various causes were the Commercial 
of Texas, Cosmopolitan, Delaware of 
Dover, Hamilton Fire, Indianapolis 
Fire, New England Fire, Northwest- 
ern F. & M., Ohio German, Southern 
of Louisiana, United Firemens, Walla 
Walla Fire, Factory Mutual of Cleve- 
land, Mill Owners’ Mutual of Chicago, 
Protection Mutual of Chicago. 

This left 202 stock and general mu- 
tuals in the state Dec. 31. 





NEWS OF FIRE PROTECTION 


NONEXPLOSIVE DEVICE USED 











System of the Cans and Tanks to Pre- 
vent Danger from Gasoline and 
Other Products 





The Universal Safety Tank & Can 
Company, 72 North May street, Chi- 
cago, is putting out a new device in 
the way of an automobile safety tube to 
prevent explosion from gasoline. It 
promises to be a feature that all com- 
panies writing automobiles will recom- 
mend. The same concern manufactures 
nonexplosive tanks for gasoline stoves, 
engines, launches, etc., as well as cans 
for mercantile storage and household 
use. These cans and tanks have been 
subjected to severe tests and have the 
approval of the Underwriters Labora- 
tories. 

In case a can or tank is subject to 
great heat the cap opens and allows it 
to burn as a torch does. 

The principle governing the nonex- 
plosive feature is well known. The 
can at its opening is fitted with a brass 
tube, projecting within, through which 
the liquid flows and the gas under ex- 
cessive pressure can escape. The tube 
is provided with openings covered with 
brass wire cloth of close mesh, which 
does not hinder the flow of the liquid, 
but through which fire and flame can- 
not pass. Should the vapor or con- 
tents of the can become ignited, the 
tube prevents the spread of the flame 
within, confining it to the opening, 
thereby making explosion impossible. 
The opening of the can is provided 
with an automatic valve, which makes it 
air tight, preventing evaporation of the 
liquid. Should the can be exposed to 
extreme heat, generating excessive gas 
pressure, the valve opens, permitting 
the gas to escape, and closes with re- 
duced pressure. All parts of the ap- 
paratus are made of brass to prevent 
corrosion and coloring of the liquid, 
and are rivited together to secure 
safety. 





Will Meet April 16 
The Iowa State Fire Prevention So- 
ciety holds its quarterly session at the 
Savery hotel, Des Moines, April 16. Sev- 
eral prominent outside insurance men 
have been invited to talk. 


Will Be Rockwood Sprinkler Company 

The Worcester Fire Extinguisher 
Company of Worcester, Mass., and 
New York city, manufacturers of the 
Rockwood approved sprinkler head and 
valve, and contractors for sprinkler 
equipments in the northeast section of 
the United States; the Automatic 
Sprinkler Construction Company of 
Chicago, Atlanta and Minneapolis, con- 
trolling the installation of Rockwood 
devices through the major portion of 
the United States and western Canada, 
and its Pacific coast representatives, 
the Mill Owners’ Sprinkler Company of 
Seattle, Wash., will hereafter operate 
under the common name, Rockwood 
Sprinkler Company. George I. Rock- 
wood of Worcester, H. M. Pulsifer of 
Chicago and F. J. Martin of Seattle will 
head their respective local corporations. 





Devices and Materials 


The following are Chicago addresses 
of the main fire protection equipment 
companies for which agents have need 
from time to time, these concerns man- 
ufacturing approved devices: 

Iron Fire Doors anp Iron Fire SHutTers 

The S. H. Harris Company, 29-81 Pearce 
street. 

The Variety Manufacturing Company, 108-22 
North Sacramento avenue. 

Berry Iron Works Company, 90 Ohio street. 

Schrieber Iron Works, 156 West Ohio street. 

Vierling, McDowell & Co., Twenty-third street 
and Stewart avenue. 

H. Schmidt Cornice & Sheet Metal Works, 344 
South Clark street. 

Garden City Iron Works, 963 South Ashland 
avenue. 

Dauchy Iron Works, 84 Illinois street. 

Rotiine Iron RS AND SHUTTERS 





OBENCHAIN & BOYER 


LOGANSPORT, IND. 
Manufacturers Fire Apparatus 


Insurance Agents, write us and learn how you can protect your 
customer and save money for your companies. 











Agents, Attention! 


Interest your clients in Fire Retarding Devices such as Standard 
Fire Doors, Elevator and Stairway Trap Doors, Fire Shutters, etc., etc. 
Rates will be reduced and property improved. 


For full information write 


THE RICHMOND SAFETY GATE COMPANY 
RICHMOND, 


Manufacturers of 
ELEVATOR SAFETY GATESand FIRE DOOR EQUIPMENT 


INDIANA 











You know the rest. 





Minneapolis 














**A BIRD IN THE HAND” 


Well, one Waggoner Sanatory,Fire Bucket is worth 
a whole lot of barrels and pails that are not kept in 
proper condition, and you know that few of them are. 
It’s a good thing, keep pushing it. 


Northern Fire Apparatus Co. 


Chicago Pittsburg 


AGENTS WANTED 





other fire retarding devices. 


AGENTS, ATTENTION! 


Help reduce the fire waste. 


By showing the assured how he can improve his risk, thereby getting 
reduction in rate. Our line is fire doors, fire shutters, fire escapes and 
Have the assured write us. 


C. G. Folsom Manufacturing Co. 
South Bend, Ind. 


HOW? 





Variety Manufacturing Company, 108-22 North 

Sacramento avenue. 
Dodge & Co., 108 La Salle street. 
Automatic Hatcu Doors 

Underwriters’ Hatch Door Company, 62 North 
Jefferson street. 

Richmond Safety Gate Company, 1428 Mar- 
quette building. 

Chas. E. Simpson, 531 West Lake street. 

AvuTOMATIC SPRINKLERS 

Rockwood Sprinkler Company, 206 La Salle 
street. 

General Fire 
Jackson boulevard. , 

Manufacturers Automatic Sprinkler Company, 
153 La Salle street. 

Kellogg-Mackay-Cameron 
West Eighteenth street. 

Niagara Fire Extinguisher Company, 226 La 
Salle street. 

Southard & McCarthy, 134 Monroe street. 


FIRE PROTECTION NOTES 


The annual meeting of the National Fire Pro- 
tection Association will be held in New York 
May 24-26. 


The Eastern Wisconsin Railway & Light Com- 
pany has installed small hand extinguishers in 
all of its cars. 


Barton, N. D., has been rerated. Town has 
a volunteer fire department of twenty-four men 
and two 60-gallon chemicals. 


The Underwriters Hatch Door Company, man- 
ufacturer of approved fire doors, will move into 
its new building at 83 and 85 Walnut street, 
Chicago, May 1. 

Gary, Ind., has purchased an automobile hose 
wagon from the Webb Automobile Fire Apparatus 


Company, of Vincennes, Ind., for $3,600. This 


Extinguisher Company, 169 


Company, 19-33 


is the first horseless fire fighting vehicle in the 
state. 
T. M. Goodloe, president of the Fire Protec- 


tion Company of Indianapolis, delivered an ad- 





Kinnear Manufacturing Company, 206 La Salle 
street. 





dress before tthe Indiana State Association of 
Laundrymen at its annual meeting at Muncie last 





week. Mr. Goodloe’s subject was “The_ Fire 
Hazard of the Laundry and Its Effects on Insur- 
ance Rates.” 

The insurance committee of the Richmond 
Commercial Club favors the improvement 0 
the fire department and changes in the water- 
works system as a means of getting lower fire 
insurance rates, 

An ordinance determining the fire limits of 
the city of Lima, Ohio, regulating the com 
struction of buildings an prohibiting the erec- 
tion of wooden buildings therein, has been 
passed by the Lima city council. 

The Zanesville, Ohio, city council has passed 
an ordinance authorizing the issuance of bonds 
to the amount of $6,000 for the construction 0 
two fire stations. One of these stations will 
new while the other will be rebuilt. 

New estimates have been furnished od 
Seelyville, Ind. The town has no waterwork>, 
but has a volunteer fire department and one 
Obenchain & Boyer chemical engine with 7 
— tanks and 75 feet of 1-inch hose 
each. 

At Lake Geneva, Wis., a complete fire —_ 
ment has been organized in high school, a wn 
tem of alarms established, and students aclects 
b» the fire commissioner, John_ Brown, seen be 
to their duties and stations. Fire drills wil 
held frequently. ; 

A new tariff is out for Sebeka, Minn, Th 
town has a volunteer fire department of fi io 
men, one Waterous gasoline engine, one aioe 
cart and 500 feet of 2%-inch hose. The or 
supply is from a large reservoir under eng 
house and three cisterns, considered ample. tis 

The General Inspection Bureau of Minnes ring 
has reported on the plant of the Red. Jog 
Linseed Company, at Red Wing, Minn. 5 coal 
small linseed oil mill of good brick fireproot #) 
fair brick ordinary joisted construction, bon 
posures light, not all subject to gne fire, 
loss likely to exceed 60 percent 0 value; _ 
ous features well cared for and general = ret 
cleanliness good for the class. It has bee vid 
ommended that wire glass windows be proviy + 
for openings exposed by the boiler house; 
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additional water barrels and chemical extinguish-| through the depression, although agents | the business proves a failure. The plant rominent Chicago Agents 
Ey of floor pa each lle sometimes felt that they should com-|is shut down, the business is wound up Ls 90 


that gasolene be removed to a more isolated 
location. 

The city council of Columbus, Ind., has 
adopted an amendment to the fire ordinance, 
making it thoroughly up to date. The council 
has granted the petition of the volunteer fire de- 

rtment increasing the ber of bers of 
the organization from fourteen to eighteen. The 
town has a regular paid department of seven 
men. 

Columbus, Ohio, fire department houses are re- 
ceiving more attention from the council in the 
way of new equipment than usually is the case. 
The council has appropriated $24,000 for equip- 
ment for the new wholesale district engine house 
and $7,000 for miscellaneous equipment for sev- 
eral other engine houses where it was badly 
needed. 

The board of public works of Aurora, IIl., 
has purchased 7,000 feet of water pipe and_ will 
lay mains in Charles street from May to High- 
land avenue, May from Charles to Spruce, 
Jalma from Fifth avenue 550 feet south, and 
400 feet north, Kingsbury avenue west 300 from 
fifth street, Edwar from High to Sheridan, 
Evans avenue from Lincoln avenue to Concord 
street. 

The Richmond, Ind., Commercial club is work- 
ing to secure better fire eg for the city, 
both in additional fire fighting apparatus and in 
additions to the present system of the Richmond 
city waterworks. special committee has been 
appointed to have charge of the endeavors and 
the sole idea in view is the bringing of the fire 
protection of the city up to the crc of 
the Dean schedule as near as possible. 


GASOLINE LIGHTING SYSTEMS 











Agents Should Know Characteristics of 
Different Classes and Those Sys- 
tems Which Are Approved 





Agents when called upon by insured 
for information as to the safest gaso- 
line lighting device to install should 
not fail to be posted in this regard and 
be prepared to suggest the least dan- 
gerous arrangement. These gasoline 
lighting systems are divided into five 
clases—A, B, C, D and E. Under 
Class A are the gasoline machines hav- 
ing outside carbureters. These ma- 
chines, which do not introduce liquid 
gasoline into the building, are regard- 
ed from an insurance viewpoint as con- 
stituting the least dangerous type of 
gasoline gas machine. 

Class B machines are the same as 
those of Class A, except that the car- 
bureter is inside the building, hence 
they are regarded as more dangerous 
owing to the fact that they introduce 
gasoline in liquid form and manufac- 
ture gas inside the building. 

Class C is the system having outside 
tanks and inside flame heated genera- 
tors and is considered more dangerous 
than the systems in Classes A and B. 

Class D is the gasoline vapor lamp, 
even more dangerous than the systems 
above mentioned, and, finally, Class E 
1s recognized as especially hazardous, 
as machines having gasoline tanks are 
inside the building. Gasoline vapor 
gas lighting machines or systems hav- 
ing gasoline tanks inside the building 
introduce especially dangerous features, 
which cannot be measured by any ob- 
tainable rate. 

Agents are serving well both their 
companies and their patrons when they 
ting about the installation of the least 
hazardous device. If they have no in- 
oOrmation as to the manner in which 
these should be installed, they can se- 
cure it from their companies, together 
with a list of the machines that have 
fen examined and approved by the 

nderwriters’ Laboratories, or can se- 
cure the necessary information by writ- 


ing direct to the laboratories, 282 Ohio 
Street, Chicago. 





Ohio Business Improving 
Special agents in Ohio report an im- 
Provement in business for the first two 
months of the year. Their premium re- 
hts have not only shown an increase, 
- they say that there is a better feel- 
tat in every way and the agents are 
ing better care of their balances. 
> business is believed to be im- 
chy from labor reports which have 
Pr Published of late, and a greater 
mber of men are being employed in 
a various manufacturing towns. Ag- 
ultural sections have been good all 


plain. The trouble was “catching,” it 
seems. ' 





MISCELLANEOUS NOTES 


The Queeen City Fire has reinsured its Pacific 
coast business in the Globe & Rutgers. 


F. O. Affeld, United States manager of the 


Hamburg-Bremen, was in Chicago Tuesday on 
his way home from the Pacific coast. 


POINTERS wt 


FOR LOGAL AGENTS. 

















Question—What do you consider the 
value of the words below last item in 
form, “Other concurrent insurance per- 
mitted on stock?” You will note the 
form reads, “$15,000 being a prorata 
part of the specific amounts named be- 
low.” These specific amounts total $15,- 
100, while, if the assured should carry 
$16,000 or $17,000 the overrun being on 
stock either of grain or hardware, im- 
plements, etc., what would the effect 
be in case of loss toward the overin- 
surance? If said form is not proper 
would you kindly state just how it 
should appear, in order to permit addi- 
tional insurance. Would the clause, 
“Other insurance permitted on stock” 
hold the policy valid as to the in- 
crease above the specific amounts on 
items, providing, in the form covering 
same, they were properly described 
singly. 

Answer—The form you enclose is all 
right as far as it goes. Additional in- 
surance on stock would not affect the 
other items. In our opinion the form 
could be improved by making it read, 
“Other concurrent insurance permit- 
ted,” without limiting it to stock. 


Question—Mr. Doe, on Jan. 1, 1909, 
took out a policy covering on tobacco, 
using the subjoined form for one year. 
On March 1 he sold the tobacco, deliv- 
ered same, but did not remove it from 
warehouse. He now agrees to keep the 
tobacco insured for the present owner 
for the amount of policy up to date of 
expiration. Can this be done, without 
endorsement or assignment of policy? 
The form reads: 
$1,000. On leaf tobacco, packed and 

in process of packing and sorting, 
in cases and in bulk, including to- 
bacco cases and lumber for same, 
his own or held by him in trust or 
on commission or cosignment, or 
on joint account, or sold but not 
removed or delivered, and for which 
he may be liable, all while con- 
tained in a 2-story brick with stone 
basement, shingle roof building 
known as warehouse No. 2 situated, 
etc., etc. 

Answer—If Mr. Doe is liable as a 
warehouseman the sale does not invali- 
date the policy, as it reads on property 
“sold but not removed or delivered, and 
for which he may be liable.” This form 
is used where a dealer sells to a cus- 
tomer and the goods are not taken out 
and for which he is liable. His policy 
covers his liability the same as if the 
goods were not sold. 

Question—A manufacturing plant is 
erected and equipped at a cost of $50,- 
000 and after several years of operation 


and the plant is finally sold at a price 
of $25,000. The new owner wishes to 
carry the 80 percent coinsurance clause 
on his policies. In your opinion, which 
is the correct valuation on which the 
80 percent clause is to be based, the 
original cost of the plant, viz., $50,000, 
or $25,000, the actual money paid for 
the property? 

Answer—Under your standard policy 
(Wisconsin), losses are adjusted on the 
actual cash value of property which in 
the language of your standard policy 
“shall in no event exceed what it would 
cost the insured to repair or replace, 
etc.” The actual cash value means the 
commercial value limited by the re- 
placement provision. Therefore, the 
price paid for the building fixes its ac- 
tual value for the time being. 


Question—John Doe has a policy of 
$5,000, rate $3.25, premium $162.50, ex- 
piring Dec. 8, 1908. The same is can- 
celed Nov. 28, 1908, and return premium 
of $1.07 allowed, being short rate on a 
basis of the policy having been 356 days 
in force. Owing, however, to increased 
fire protection, the rate was reduced on 
Nov. 1, 1908, to $2.44. Will you kindly 
advise the amount of additional refund 
now due the assured, and give us the 
working out of same? Please note that 
when rate was reduced, it was under- 
stood that all existing policies were to 
be rebated pro rata. 

Answer—In the case you cite, will 
say that the premium for the year is 
$162.50. If the rate for the year had 
been $2.44 the premium would have 
been $122. The difference in premium 
for twelve months is $40.50. The rate 
was reduced Nov. 1 and the difference 
for the thirty-eight days is 38/365ths of 
$40.50 or $4.22. The policy was can- 
celed Nov. 28. The basis for cancella- 
tion is the premium of $122 at the $2.44 
rate, which would make the return pre- 
mium 81 cents, which, added to the re- 
bate, gives $5.03. You have already al- 
lowed $1.07, so there is $3.96 still due 
the assured. 





Question—Can you give us the names 
of any companies writing excess float- 
ing insurance on merchandise? 

Answer—We presume you mean a 
floater covering merchandise in differ- 
ent locations where a concern owns 
stores in various cities or a policy cov- 
ering merchandise in factories and 
stores in different locations, the specific 
insurance to be exhausted before the 
floater takes effect. We know of but 
one company that writes this form of 
excess floater, it being the Globe & 
Rutgers, 76 William street, New York. 
This policy does not cover theft, but 
does cover fire and loss from collision 
or derailment while merchandise is in 
transit. 








Want Column 








Two dollars per insertion of five lines: 
Additional lines, 40 cents 
each per insertion. 


a 


WANTED—Sole agency of strong nonunion 
fire insurance company \« prosperous agency 
at Omaha, Neb. an offer $3,000 to $5,000 in 
premiums first year. E-22, 
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ESTERN UNDER 
announcement alone will be suffici 
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RITER for several gears past. 
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of this book at once, for you will know its great worth to you. Several hundred nts 
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__ *THE WESTERN UNDERWRITER COMPANY 
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Members of the Chicago Underwriters Assoctation 


RED. S. JAMES & CO. 


171 La Salle Strect, Chicago 


for the Conn-cticut. Phenix, Mechanics & 
Trekers, Mation! of bs sized, British America, Ger~ 


Surety Co. and Comatey Co. of America. 
Lines, umexc 

mpany (Ltd.) of Engla 
ereral Insurance Co. o 

Londo- — loyds---Special Exclusive Binding Contract. 


RITCHELL : MILLER 
WHITNEY & BARBOUR 
136 La Salle Street, Chicago 





ic 
Insurarcce 





Spring Garden; Security, Ct.; County, 4 
Gumndons Teutonia, y Pelican; Westera Re 
serve; Commercial Union; Commonwealth. 


CHAS. A. NEWTON & CO. 
159 La Salle St., Chicago 


Agents for 
Newark Fire, Newark, N. J. 
Capital Fire, Concord, N. H. 
State Fire, (Ltd.,) Liverpool, Eng. 
Williamsburgh City Fire, New York 


Leading Agents and Brokers. 
HASSE GRRE RE AGED Sto 
=m 6 no ig. dey Low 


ierce Bidg., 2 
Correspondence soligited. Co 

agents bro Long distance 

ing Norwich Union, Hamburg-Bremen, | Under- 

writers, Fidelity, Orient, Delaware, Austin, lort, N. ¥, 

Plate Glass, Columbia, and U. 8. Fidelity and uaranty of Md. 


CHURCHILL WHITTEMORB GO. 
s Successors to Wall & Whittemore 
118-120 North Fourth Street - - 8ST. LOUIS 


Commission allowed non-resident agents 
on insurance on 8t. Louis properties. 




















ETTIBONE & KROUSE, 
General Agents 
325 Walnut Street, Philadelphia 


Representing Queen City Fire Insur- 
ance Co., Ohio, Penna., N. J. & West Va. 
and Hawkeye Ins.Co. Ohioand West Va. 


Actuarial. 
J H. NITCHIE, 














ACTUARY, 
153 La Salle Sireet, 
919 Association Building 


CHICAGO 





TELEPHONES: Central 739. Autamatip 
REDERICK A. DRAPER 
ACTUARY 


Valuations, Examinations, Policy Forms, 
Premium Rates. 


Accounting Systems for Life Companies 
92 La Salle St., Room 32, CHICAGO, ILL, 


Insurance Attorneys. 


Hartwell Cabell. 
"cea & KOHL, 














J. Louis Kobi, 


Attorneys at Law, 
810 First Nat’! Bank Bidg., Cincinnati, O. 


Special attention given to insurance cases. 








POLICY FILES 


Designed for the use of agents having 
customers who carry more than ons 
policy. Equi with covered elastics 
— poms & 06 Se ee com- 
pactly. nice present to 

customers and it keeps thelr policies 
out of sight and together whens thay 
can find eS a 
for a sample file and ask foe 

giving description and prices. 
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ILLINOIS LIFE 


INSURANCE COMPANY :; CHICAGO 


JAMES W. STEVENS, President 


inducements to reliable and whe 
Offers exceptional to » selishlo oni fe mar a are experienced in or who would like 












The Fidelity and Casualty Company 


97 to 103 Cedar Street, New York City 


This Company grants insurance as follows: Bonds ef Suretyship for ns in posi 
tions of trust, Fidelity Bonds, | a lary, Plate Glass, Steam Boiler, Fly Wheel, Employers 
Public, Teams, Workmen’s ve, Elevator and General Liability Personal Accident 
Health, Physician’s Liability ay Bonded Attorneys’ List, 


Assets Capital and Surplus Losses Paid to Dec. 31, 1908 


$8,649,885.66 $3,01 1,834.00 $29, 195,835.85 


GEO. F, SEWARD, President; ROBT. J. HILLAS, Vice-President, Sec’y and Treas, 
HENRY CROSSLEY, Assistant ore 
FRANK E. LAW, 24 Assistant Secretary; GEO. W. ALLEN, 34 Assistant Secretary 
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Just Published A New Work ona New Subject 


Causes of Disability 


As Applied Under Accident and Health Insurance Policies By C. H. HARBAUGH, M. D- 


An instructive work for managers, adjusters, medical directors, lawyers and examiners connected with life 
health and accident insurance companies, showing how condition of St yp ey ae 
accident, also treating of death through post-mortem appearances. 


which ret dba. 8 ee eee prognosis, treating of accidents, illnesses and poisons 
CAUSES OF DISABILITY dunigien of gh cutie, Gan end pdms with on cme t 
alice hea Teeter 22-932 _ 


@ CAUSES OF DISABILITY contains a number of chapters in connection with accident and health insurance on 
subjects which have never before been considered. 


@ CAUSES OF DISABILITY consists of seven hundred pages, profusely illustrated with half-tones and plates, 
cuasty of Geo giutes Gulag te eins, Cound tenteandy In cute 
and lawyer. 


@ CAUSES OF DISABILITY is a treatise on health and accident adjustments valuable alike to ph 
Price per Copy $6.00 Ten Copies for $50.00 
Address all orders to the Sole Selling Agents for the Insurance World 


THE SPECTATOR COMPANY 
135 WILLIAM STREET NEW YORK 


EASTERN FIRE INSURANCE CO. 


ATLANTIC CITY, N. J. 

















Total Assets $498,913.88 Capital $200,000 
Net Surplus $22,517.50 
SURPLUS LINES 


For Local A ved ak only after the regular channels have been exhausted. We can furnish you a policy 
e appro risks covering up to ,000 in a ——_ of London Lloyds Underwriters that accept 

Amesiean fire business only through our office. mediate binders given. 10% commission ris to 
agents and brokers except in the States of Illinois and New York. We also write AUTOMOBIL insur- 
ance covering against fire and theft anywhere in the United States, Europe or Canada. Commission, 10% 


WE INVITE YOUR PATRONAGE AND PROMISE CAREFUL ATTENTION TO 
YOUR INTERESTS. 


MARSH & McLENNAN 


ryan Office: 
159 LA SALLE STREET 





New York Office: London Office: 
54 WILLIAM STREET 123 BISHOPSGATE STREET 





ORGANIZED 1870 


THE CONCORDIA FIRE 


INSURANCE COMPANY 


OF MILWAUKEE, WIS. 


Gash Capital............cceeeeeeee ee ceeees $ 300,000.08 


Reineurance Reserve..................0055 867,550.81 
Reserve for all other Liabilities........... 136,991.14 
ncn sccccctcetctececcessocecsees 161,078.62 

his léhastehsceacsdbensnceniiee 1,487,620.57 





GEORGE BRUMDER, President 

GUSTAV WOLLAEGER, Jr., Vice President 
H. AUG. LUEDKE, Vice President 
FRANK DAMKOEHLER, Secretary 

W. C. HUGHES, Supt. of Agencies 


Of Liverpool, England 


CHARLES E. DOX, Manager 
BIERCE & SAGE, General Agents for Mi 
and Ohio, Whitney Opera House Block, 
troit, Michigan. Western Department 
— forte: a pIREWOOD, eve 
SEDGWICK. Ishpeming Michigan’ "- ™*| §7% La Salle St., Chicago, Iii. 








American Liability Company 


(Organizing) 
Cincinnati, Ohio 


CAPITAL STOCK 
STOCK SALESMEN 
$300,000.00 WANTED 





SECOND NATIONAL BANK BUILDING 


THE Empire STATE SuRETY Co, 


84 William St., New York 
WM. M. TOMLINS, JR., President 


Reserves and Surplus to Policyholders Exceed $1,300,000 


Fidelity, Court and Contract Bonds, Accident, Health, Plate Glass, Burglary, Elevator, 
Steam Boiler, Sprinkler Leakage, Employers’ Liability, Automobile, 
Physicians’ and Dentists’ Liability Insurance. 
Hajing & Anderson, General Agents, 319 Williamson Bldg., Cleveland, Ohio. 
ls & is & Johansing, G General Agents, lst National Bank jidg.., Cincinnati, Ohio. 
= eral Agent, Lemcke Bl Indiana Ind. 


dg., 
Burtenshaw & Sibley, General Agents, Penobscot Bldg., Side Detroit, Mich. 
Redmond & Fara Ly Managers, American Trust Bldg. Chicago, Ill. ? 
‘August Rebhan & Co., General Agents, 303 Mitchell Bldg., Milwaukee, Wis. 
Howes & othe General : oo Security Bank Bldg., Minneapolis, Minn 
. i ay - 3, 


eb. 
paneiete Bank £ Bide. Kansas City, Mo. 
t. Louis, M 
Agents, Perse, N.D. 


UNITED SURETY COMPANY 


BALTIMORE.MD. 





eral A; 
A. Janis, General Agent, Pisece I Bidg.. St 
Hatcher Bros. Corporation, Gene 





JOHN MCGILLEN & CO., 
eee _ AGENTS F 
BORLAND BLDG., 181 La SA “cst NGnicaco, HL. 
Whoveaan CEnTmat 4287. 
THE PUETONER Co., THE ELDRED AGENCY, 
GENERAL AGENTS, 
10 Mrrcuect Bive. 
Mitwaukee, Wis. 


a". ANAGERS, 
Bank oF Commence Bioe., 
MINNEAPOLIS, Minn. 





[AGENTS, ATTENTION! 


THE AMERICAN LIVE STOCK 
INSURANCE COMPANY 


INDIANAPOLIS, IND. 


STERLING R. HOLT, President H. C. NAYLOR, Secretary 
Paid up Cash Capital $100,000 Net Surplus $25,000 


Insures Horses, Mules and Cattle Against Death From Any 
Cause Anywhere in the United States or Canada 


Liberal Contracts to Agents 


For Territory Apply to Home Office 








CAPITAL FULLY PAID, $1,000,000 
The American Credit-Indemnity Co. 
of New York 
Credit Insurance Only 


S. M. PHELAN, President 








E. M. TREAT, Vice-Pres. & Sec’y 





Insures Manufacturers and Wholesalers against Excessive Annual Loss through 
Insolvency of Customers. e can always use a few high-class solicitors. 
Pierce Building, ST. -LOUm, BD MO. 302 Broadway, NEW YORE 

in All Principal Cities 
J. F. HALLWEGEN, General Agent, 1140 Marquette Bldg., CHICAGO 
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petitive contest among life agents 

nearly passed? By this is meant 
the stiff competition on a single risk 
where agents of various companies sub- 
mitted all kinds of figures and briefs 
as well as spent hours in personal 
argument. 

This question was asked the general 
agent of a company whose agents but a 
few years ago were noted for this form 
of competition. Nothing seemed more 
desirable to them than to have a half 
dozen or more agents of other com- 
panies pitted against them in a contest 
for an applicatien. The general agent 
replied that his men seldom engaged 
now in an effort of this kind. 

“Such a case,” said he, “involves 
much time and energy. It means a 
vast amount of work to direct a bat- 
tery against six or seven companies. 
In my opinion it does not pay to be- 
come involved in such a contest. It 
is a personal victory to win, of course, 
but use the same time and effort on 
cases where no such competition pre- 
vails, and agents will find they are able 
to close more cases.” 


H AS the day of the old time com- 





What agents can do above the ordi- 
nary when under some degree of pres- 
sure is seen in the work of the repre- 
sentatives of the United States Annuity 
& Life in Wisconsin, when they were 
told its license in that state would not 
be renewed. Knowing that there 
would be but a short time to work in 
the state they wrote three times as 
much business as usual. The condi- 
tions so far as the prospects were con- 
cerned were the same as ever, but the 
agency conditions were changed. The 
men felt the need for action, effective 
and strong. They went out determined 
to close business and did it. The agents 
were aroused and it drew out all their 
latent energies. 

_It is the same old story of men get- 
ting into the tedious humdrum_ and 
sticking to that narrow path. It is 
men with initiative and push that over- 
come the natural inertia and go for- 
ward with increasing momentum. 
There is always the stimulus that ac- 
companies the achievement of great 
ends. Lassitude goes with dead ambi- 
tion. It pays a man financially, physic- 
ally, intellectually and morally to keep 
burning the fire of enthusiasm and de- 
termination. 





This new movement on in the east 
to enact laws permitting labor organi- 
zations, employes of one employer, 
lodges and other aggregations of not 
less than a hundred men to buy life 
Msurance collectively at less than reg- 
ular rates is interesting. 

When Massachusetts a couple of 
years ago started savings bank indus- 
trial insurance the idea was to furnish 
istrance at a lower cost than the com- 
Panies do, in the belief that the people 
would apply for it voluntarily. This 
new plan appears to be based on similar 
ee It is said to be backed by the 
etropolitan Life. It presents ques- 
tions of great interest. 

The fraternal, like the poor, we have 
‘ver with us. Notwithstanding the 
ecades of work by thousands of old 
in gieeents, these concerns have grown 

size and increased in numbers. Their 
cheapness appealed to the people. 
tad there is great agitation for sys- 
old of workingmen’s insurance and 
th age pensions on lines similar to 
- of Europe. Several state legis- 

tes have considered laws on these 





matters this winter, but, in some in- 
stances at least, have wisely deferred 
action until the subject could be given 
the investigation its importance war- 
rants. But it is coming. Plans are 
going to be devised by which the work- 
ingman will be enabled to protect his 
own old age and the members of his 
family at a lower cost than under pres- 
ent methods. In other words, so much 
of the insurance fund will not be ab- 
sorbed in the collection and distribution 
of the fund. 

The question arises whether this 
work shall be done by the state or by 
private corporations. Those of social- 
istic tendencies will favor the state’s 
doing it. Those who are opposed to 
paternalism and who know that private 
corporations surpass the state in effi- 
ciency and economy in nearly every- 





established, will presumably be admin- 
istered with about the same degree of 
inefficiency as characterizes most of its 
departments. 

But no regular company can do 
these things if it is burdened with 
present agency and collection expenses. 
The question, then, is whether a com- 
pany shall arrange to get rid of these 
expenses where men insure in groups, 
and become an active competitor for 
this great mass of low-expense busi- 
ness that is to be written, or, standing 
pat on its present system, see this busi- 
ness continue to go to fraternals, as it 
has been doing, or go to the state, as 
it is likely to do in future. 





One of the company officials writes 
this paper to the effect that many in- 
surance publications send out blanks to 





NORTHWESTERN NATIONAL 


Lire Insurance Company 
MINNEAPOLIS, MINN. 





Leonard KH. Thompson, President 





Established 1885 





RECORD FOR 1908 





Total Income o=_ 


Paid Policyholders ... 
Increase in Surplus . — 


Excess of Income over oY 


JANUARY 1, 1909 


$1.491,494.01 

471,989.90 
a 713,502.33 
a a ee 52,984.88 





Admitted Assets . . . 
Total Paid Policyholders . 
Insurance in Force ia. sel 
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$5.681.953.23 
7,.333,527.25 
23,901,654.00 
203,805.57 














Desirable Agencies Open to Men of 
Ability and Reliability. 





thing they undertake, will favor cor- 
porations. Unless the corporations 
make their best showing of low cost, 
the advocates of the state, backed in 
many cases by public favor, will have 
the better of the argument. If the 
Metropolitan really is behind these 
proposed new laws, it apparently is 
showing again that shrewdness and 
farsightedness which has ever charac- 
terized its management. It can sell 
life insurance of any kind about as 
cheaply as any company in the world 
can. Relieved of the payment of 
agents’ commissions and the cost of 
collecting individual premiums, it can 
furnish members of fraternals good in- 
surance at a lower cost than their own 
insurance departments can do it. It 
can furnish workingmen protection 
more cheaply than the state can do 
it, considering that the Metropolitan 
has an almost perfect organization, if 





the companies to be filled with figures 
from annual statements for the use in 
preparing charts and getting up tables. 
He states that all the blanks are differ- 
ent and it takes much valuable time to 
comply with the wishes. He suggests 
that the insurance publishers should 
agree on some uniform blank. 


It is worthy of note that Charles D. 
Norton, the new assistant secretary of 
the treasury of the United States, could 
retire from the active management of 
the Chicago general agency of the 
Northwestern Mutual Life with scarce- 
ly a jar in the agency. For some 
years Mr. Norton has been organizing 
his agency with a view to having it 
go forward without a halt in case any 
contingency or business exigency 
should cause his retirement. He has 
been —s assistants and adding to 
their duties for this purpose. 





There are many large, fine agencies 
—and some companies—where the 
death or resignation of one man would 
cause a serious disorganization. One 
of the best examples of this class was 
the Central Accident, decidedly a “one 
man company’, which was retired al- 
most as soon as Manager Ralph Butler 
died, because he had not permitted any- 
body to be trained to take his place. 

This is a subject to which general 
agents, and even local agents, should 
give serious thought. The general 
agent who is without a competent 
understudy is on thin ice. He may be- 
come disabled for a long period or 
permanently and have to witness the 
disintegration of the institution he has 
spent years to build up; or he may die 
and leave his family a property much 
less valuable than it would have been 
if others had been trained to take his 
place. 





It is probable that the Ohio depart- 

ment will induce the attorney-general’s 
office to employ special counsel in the 
Union Central stock dividend case. 
which will soon come up for trial, and 
that a lawyer of large experience and a 
knowledge of life insurance will be 
chosen. The department feels that this 
is the most important case which is 
now before it and that issues of the 
greatest consequence are involved which 
will require special study and investi- 
gation. 
_ Superintendent Lemert feels that it 
is necessary that the case be thoroughly 
threshed out in the courts and that a 
decision be secured which shall estab- 
lish the exact status of the company 
and the rights of the stockholders be- 
fore the law, as it exists at present. 
He believes that the capital and the 
profits to stockholders in a participating 
company should be limited by law, and 
if this principle is not established in 
the Union Central case the decision 
should at least furnish a basis for future 
legislation. 

It is interesting in this connection 
to note that in Ohio it is absolutely im- 
possible to organize a legal reserve life 
company on the purely mutual basis 
and without capital stock. When the 
Midland Mutual was being organized it 
was the wish of Dr. Thompson. the 
president. who is also president of Ohio 
State University, as well as of Colonel 
James Kilbourne and a number of his 
other associates, to establish a purely 
mutual policyholders’ company, in 
which there would be no element of 
stockholders’ profit, but it was impos- 
sible to do this, and as the next best 
thing provision was made in the char- 
ter for retiring the capital stock at any 
time when the directors should see fit 
by paying the stockholders two for one. 
Dr. Thompson and Colonel Kilbourne 
refused to take part in the management 
unless this proviso should be inserted. 

Towa and Indiana both have laws 
which make it easy to organize mutual 
companies. It is believed by many that 
while it may not be advisable to make 
the organization of mutual companies 
in Ohio too easy there should at least 
be provided a legal method by which 
companies writing participating busi- 
ness may mutualize by making the 
stockholders a liberal return on their 
investment after the company has at- 
tained a certain size. 





While for a short time promoters 
appeared to be turning their attention 
to casualty insurance and neglecting 
life insurance, the organization of new 
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life companies is now on again in full 
blast. It appears useless to warn the 

ublic of going into these ventures 
blindly. There are some of them that 
will become useful institutions. There 
are others that will be sources of ex- 
treme disappointment to those whose 
money is invested in them. Probably 
nobody could pick the winners in ad- 
vance, and certainly the average busi- 
ness man who knows but little of the 
peculiarities of the life insurance busi- 
ness, can be expected to do so. It is a 
safe prediction that most investors in 
new companies are going to be dis- 
appointed, because their hopes, based 
on the representations of stock sales- 
men, are entirely too high. They will 
in most cases see the value of their 
stock decline for several years while 
the volume of business is small and the 
agency plant is being built up. They 
will see stock dividends passed year 
after year. In some cases they will 
find the organizers utterly unfit to man- 
age a life company and will be obliged 
to throw them out of office after they 
have lost money for the company. 

hey will see various brilliant 
“schemes” fall into disrepute or be 
legislated out of existence. After all 
or part of these trials, stockholders will 
in some cases find themselves owners 
of profitable institutions and in others 
possessors of what is left after a re- 
insurance or of the dividends a re- 
receiver doles out to them. 


FOUR LEADING WRITERS TELL 
OF THEIR METHODS OF WORK 


ee 


The four March leaders of the Lin- 
coln National Life tell something of 
their methods of work. Inasmuch as 
Mr. Bishop, the first on the list, has 
secured seventy-six applications for 
$120,000 since Jan. 1 and Mr. Pipes 
wrote twenty-six applications for $102,- 
000 in the sixty working days since he 
went with the company, the following 
comments are of interest: 

I have made it a fixed rule to talk in- 
surance to at least ten people a day. 
By talking insurance I mean getting 
right down to “brass tacks” with my 
prospect and trying for his signature on 
the dotted line as hard as I know how. 
—wW. C. Bishop. 





* 

Beginning with every month, I prom- 
ise myself faithfully not to let up in 
my work for the month until I have se- 
cured an average, at least $1,000 a day. 
Sometimes I have to work until ten or 
eleven o’clock at night to keep true to 
my promise, but for the past five years 
I have managed to make good.—W. W. 
Pipes. 

. * * 

I never have a big list of prospects 
at any one time. I believe in cleaning 
up my business as I go along. When 
aman gives me a chance to talk insur- 
ance to him, I stick to him and get his 
application then and there. It seldom 
has paid me to go back to a man. I 
put my best efforts into the first inter- 
view because I realize that it is my best 
chance. I have written forty-five ap- 
plications for $83,850 since Jan. 1 and 
practically all of this business was 
closed up at the first interview.—George 
B. Hall. 

. . 

You ask, To what do I attribute my 
success? I answer, To an intelligent 
understanding of my work. This em- 
braces several lines of thought and ac- 
tion: 

1st. To a knowledge of the needs 
and possibilities of my prospect, and 
absolute candor in dealing with him. 

To a good understanding of the 
worth and provisions of my company’s 
policies. 

3d. To an acknowledgment of the 
ee of other good companies, 
and, 

4th. To an abiding and abounding 
assurance that every man is a better 
man and citizen if he is well insured. 
Therefore he needs me and I need him. 

Of course all these conditions must 
be based on the plain every day fact 





that success is the result of hard work, 
persistently followed. I know of no 
other way that brings satisfactory re- 
sults without good hard work, and 
plenty of it. 

To know, however, that you have 
been the agency through which a home 
or a business has been the better pro- 
tected is in itself some compensation 
for the work given, and the nice com- 
mission that goes with this effort sweet- 
ens the labor, as well as helps to pay 
for the baby’s shoes. 

I believe a certain measure of suc- 
cess will come to any good man sup- 
plied with rate book, sample policy, 
checks, notes, etc., if he works along 
om lines I have named.—W. H. Ing- 

am. 





WANT THE STRAIGHT GOODS 


The Fidelity Mutual has been compil- 
ing some statistics as to terminations 
and finds that the business that sticks 
is the simplest form of policy that is 
readily understood. Its largest percent- 
age of lapses is found on policies with 
special features. Such policies require 
more or less explanation. They are not 
comprehended. The company gives it 
as its opinion that agents not fully in- 
formed as to the phases and working of 
special policies should sell only the 
straight policies. It would seem that 
the days of frills and fancies in life in- 
surance are on the wane. Policies with 
high sounding names may appeal to a 
few who are attracted to nomenclature 
rather than substance. The great ma- 
jority of people prefer to buy life in- 
surance on its merits and for purposes 
for which it was ordained. 


ANYTHING ELSE LIKE IT? 


In purchasing life insurance you are 
buying something on the easiest of 
terms. No such bargain is known in 
anything else in all the business world. 
In taking regular life insurance you 
buy property usually on the partial 
payment plan. After you have made a 


The Indianapolis Life 


Insurance Company 
WANTS FIELD MEN IN INDIANA 








single payment, if you chance to die, all 
the remaining installments are at once 
cancelled and your designated heirs, re- 
ceive the property, which in this case 
is ready cash, without another dollar 
to be paid by them. Is there any other 
such trade in existence? 

If you live, as it is earnestly hoped 
you may, you can in time receive the 
agreed amount of your policy yourself 
if you so arrange in advance; or it can 
stand for your family’s use and protec- 
tion after your death. But in any 
event you will have to live to a very 
good old age to pay in altogether as 
much as you will be returned to your- 
self or your beneficiaries. Remember 
again, that you do not have to pay for 
your policy outright, but only in easy 
installments, every three, six or twelve 
months, or other periods adapted to 
your circumstances. 

Then there is the little matter of 
security as to the fulfillment of the 
contract at maturity. Well, you can 
have the word and bond for that of 
companies possessing about $4,000,000 
each, and the equally reliable word and 
bond of those controlling may be only 
a beggarly $20,000,000, $50,000,000, 
$80,000,000 or $100,000,000 or more each. 
Wouldn’t most national banks consider 
themselves well fixed at owning as 
much? This money is yours and that 
of your fellow members, and is security 
for the meeting of every claim as fast 
as it matures. 





Course of Insurance 
Education 
Department for Fur- 


nishing Prospects 
New “Model Policy” 


Will plough the field and assure 
the harvest for good agents. 


Phenix Mutual Life Insurance Co. 


HARTFORD, CONN. 
Write Home Office. 


OUR 


If there is anything else under heaven 
that a man and his family needs as 
much, and can buy on as fair terms 
with such remarkable security behind 
it, won’t somebody please stand up and 
tell what it is?p—Omaha Bee. 


FAMILY’S CHIEF ASSET 

What are your family’s chief assets? 
Your lands, your securities or yourself? 
Your other assets, such as _ stocks, 
bonds, real estate heldings and cash, 
you protect from loss by keeping un- 
der lock and key. You can make rea- 
sonably sure that they will not be 
robbed from you. But your chief item 
of assets, yourself, upon which your 
family depends for a living, how can 
you make sure it will not be taken? 
You cannot keep yourself so carefully 
protected that Death, the great robber, 








may not take you at any moment, but 
you can make provision for the loss of 
this your family’s chief item of assets, 
which sooner or later is bound to oc- 
cur. How? Ask a life agent—Mutual 
Interests. 





Kindness counts more than cunning 
in dealing with men. 








Good 
General Agency 
Contracts 


can be secured from 


ational 


Lite Insurance Zo. 
Montpelier, Ut. 




















THE GREAT AMERICAN’S LIFE BOND AGENT’S CONTRACT 


WITH MONTHLY SALARY 


Something entirely NEW in the agency line, securing the agents work as a 
Permanent Life Investment 


For Particulars Apply to 


THE GREAT AMERICAN LIFE INSURANCE COMPANY 
ST. LOUIS, MO. 











of Milwaukee 
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history of the Company. 











The Northwestern 
Mutual Life Insurance Co. 


GEO. C. MARKHAM, President 
A. S. HATHAWAY, Secretary 


New Business Paid-For 


$ 90,334,038 


Each year larger than any in the previous 


Commenced Business 1858 


ee cee 


IMPORTANT 


1905 
1906 
1907 
1908 


93,563,452 
102,233,634 
109,773,709 








NSURANCE MEN will note the significant in- 
crease in The Northwestern’s new business dur- 
ing the past four years. 


are shown by the following percentages: 
Expenses 


It is capable of easy demonstration that The North- 
western is the best Company to insure in. 

See The Northwestern’s policy contract with its 
Dividend Options, Paid-up and Endowment Options, 
Options of Settlement and the Premium Lean feature. 

Issues Partnership and Corporation Insurance. 

For further information or an Agency, address 


——— 


FACTS relating to this business 


Mortality 
67 
59 
58 
59 


Interest 
4.73 
4.72 
4.76 
4.84 


12.15 
11.76 
11.81 
10.76 


H. F. NORRIS, 
Superintendent of Agencies. 
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HOW TO MEET SOME OF THE 
STEREOTYPED OBJECTIONS 


The Lincoln National Life presents 
in concise form some answers to the 
chief objections a prospect offers to 
taking out insurance. It says: 

“To be successful in writing life in- 
surance, you must be successful in 
meeting the many objections and ex- 
cuses that are offered by people when 
you approach them on the subject. 
Your reply to any objection raised must 
come quickly, it must meet the objec- 
tion squarely and fully, it must be 
forcible and _ positive. Your reply 
should be made in a quiet manner. It 
should be brief and it should be made 
so that it does not antagonize. 

“Below I give you a few suggestions 
how to meet some of the stock excuses 
and objections that you hear almost 
every day. No claim is made for 
originality. Some of the arguments, no 
doubt, are as old as the business of 
life insurance, but one or the other of 
them may be new to you, and if you 
polish up on some familiar arguments, 
it will do you no harm. 

“Tt costs too much.’.—You can not 
speak of cost in connection with an in- 
surance premium any more than you 
speak of cost when you deposit money 
ina bank. Since organization, insurance 
companies have returned to policyhold- 
ers, or their beneficiaries, many millions 
more than they have paid. Where can 
you put $25 or $50 and have $1,000 paid 
immediately to your family if you 
should die any time during the next 
twelve months? If we want to speak 
of cost we will have to say that the cost 
sinks into insignificance in comparison 
with the returns which it gives. 

“T can not afford it’—Less than 
forty-three cents a week will insure the 
life of a man thirty-five years of age 
for $1,000. Less than sixty cents a week 
will give him a policy for $1,000 of 
insurance fully paid up in twenty years. 
You spend more than that upon un- 
necessary things. Will you not sacri- 
fice one of them to secure your family 
from want in the event of your sudden 
death? 

“‘T want to pay my debts and get a 
home first.’—Do you know that you 
will live to accomplish it? A policy 
will guarantee to do both in the event 
of your death. 

‘I can carry my own insurance.’— 
You might as well say, ‘I will carry 
my own mail from New York to San 
Francisco.’ The government can carry 
your letters across the continent for 
two cents because it carries tens of 
thousands of letters daily. It would 
cost you hundreds of dollars to carry 
your own mail. Life insurance compa- 
mes can carry your insurance in con- 
sideration of a small annual payment 

cause there are thousands of people 
making these payments annually. You 
would have to lay aside at once a sum 
equal to the full amount of the insur- 
ance you want to carry if you wish to 
assume the risk yourself, for you may 
be dead tomorrow, and the only way 
that you can carry the risk yourself is 








therefore to lay all the money aside 
today. 

“*T need no one to take care of my 
money.’—Theoretically, everybody is 
able to take care of his money. It is 
easy enough to lay aside a certain sum 
from your yearly earnings, but experi- 
ence proves that few people will do this 
unless they have incurred an obligation 
which they feel compelled to discharge. 

“‘T have enough property to leave 
my family well provided for.’—Riches 
have wings. Investments good today 
may be worthless tomorrow. But a 
policy protected by the deposit of its 
full cash value with the auditor of the 
state of Indiana is always secure and 
safe as the government itself. Aside 
from that, a little ready money will 
greatly facilitate settlement of your 
estate. 

“It keeps me hustling to take care of 
my family without adding further ob- 
ligations.’—If it is hard for you to make 
both ends meet, how much harder will 
it be for your family without you? You 
can not afford to leave your family un- 
protected. Better pinch yourself a lit- 
tle now to pay a premium, than to have 
them feel the pangs of hunger when 
you are gone. 

“‘T am too poor.—If you are too 
poor to insure your life, you are too 
poor to die and leave your family pen- 
niless and subject to bitter charity. 

“‘T can invest my money to better 
advantage for the benefit of my family.’ 
—Be not so sure of that. The pay- 
ment of a premium on a life insurance 
policy secures at once the payment of 
a very much larger sum in case of 
death, than the same amount invested 
in any other manner. Besides, secur- 
ing a life insurance policy is only a pre- 
cautionary measure and it will not in- 
terfere with your plans for accumulat- 
ing a fortune. 

“*T will take chances for a while.’— 
You can not take chances. It is your 
family that will be the loser when your 
income is cut off. The slight incon- 
venience you may experience by paying 
an annual premium is nothing compared 
to the inconvenience and loss your fam- 
ily would sustain in the event of your 
death. 

“‘T had nothing left to me. I had to 
hustle; let my children do the same.’— 
That is what you say, but not what you 


/mean. If you were left without a penny 


to help you get a start in life, then you 
know enough to do all you can to save 
your children from a similar experience. 
And the many sleepless nights your 
mother may have spent worrying about 
tomorrow, and how she might keep you, 
and perhaps your sisters and brothers. 
Oh, no! You would not have your 
family run the risk of those same hard 
years you had to go through. Aside 
from that, it takes more today to get 
along and make a start in life than it 
did when you were young. 

“‘T have no one to care for.—Who 
then will care for you in your old age? 
Do not lose time, take out an endow- 
ment policy now. It will make a com- 
fortable provision for your old age. 

““My wife objects.—Do you always 
ask your wife before you make her a 





The Midland Mutual Life Insurance Company 


of Columbus, Ohio 


Income 1908...... ihe 
Disbursements 1908 


cecccccvccescces $122,267.53 


cana, 6 saw chnsecendenenessevenbacsencs . aT 
Gross Assets, Company’s Standard.......seseecseesseseees 268,406.17 
Surplus to Policyholders........ssseesscesecesecesteres wes 226,812.34 
Insurance Written 1908....... jndaas dvdadakete cis caled ..--2,164 600.00 
Insurance in Force to December 31, 1908...... aeeebabe «+ ++3,063,450.00 


Splendid Territory open for active producers 


DOCTOR W. o. THOMPSON, President 


B. F. REINMUND, Secretary 


LOT H. BROWN, Superintendent of Agents 





OUCH! 


That New York decision gave 1,000 agents an awful jolt. 
Cheer up! Start over with a conservative, young, middle-west 
Company with the most advanced policy contract on the market. 
Stockholders worth $150,000,000. Capital $600,000. 


Get a State if you have ability to handle it. 
Write for particulars. 


W. C. CULKINS, Vice-Pres. & Gen. Mgr. 
The Columbia Life Insurance Company, Cincinnati, O. 


Write Life, Health and Accident 








“See that man there? 
million dollars!” 

It used to be only the vulgar and un- 
educated who noisily rattled the silver in 
their pockets. Now 

Probably the most democratic insurance 
organization in the field is that of the 
Western and Southern J.ife, Cincinnati. 


He’s worth ten 

















WANTED-HIGH CLASS SALESMEN 





TO SELL 


MONTHLY INCOME POLICY 


Che Cleveland Life Insurance 
-- COMPANY... 


Rockefeller Buliding Cleveland, Ohio 


“ATTENTION” 


Special Contract man and Stock Salesman. A liberal contract 
will be made to men who can place insurance stock of an Ohio 
Old Line Legal Reserve Life Insurance Company. Plenty of 


territory for the right men. Kindly send references with 
application to 


NEW... . 
GUARANTEED 


Home Office: 





The Cincinnati Life Insurance Company 
Cincinnati, Ohio 
Say, Mr. Agent! You’ve looked for the square deal 


company for many moons—it’s here— 


Ghe 


MODERN LIFE INSURANCE COMPANY 


of INDIANA 














Liberal Commissions and non-forfeitable renewals. 
The best policy contract extant. Honest Individual Accounting. 
Modern in every respect. Ask to be shown. 


Hnme Office: SOUTH BEND, INDIANA 
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present if she will consent? A wife | QW TO INVEST FIFTY OR A 
may object—a widow never will. HUNDRED DOLLARS A YEAR 


“‘T do not want to leave money for 
some other husband to enjoy.—Few : 
women would marry a second time if One of the companies asks what a 
their husbands had provided for them | man can do who has from $50 to $100 
and the children, so they need not look | @ year to invest. It isn’t very much, 
for some one to support them. (Most | it is true, but there should be some 
women have enough with one experi- | avenue for it. There are but few de- 
ence). sirable mediums for investing that 
“Tt never heard of your company. If | Small sum. Because of it rh people 
I insure, I want my policy in a company enable small savings. is 18 un- 
I know all about.—Pardon me, but : : ‘ 
what does the public know about any It can oe yas oe hy my hing: _ 
company excepting what it gathers | S4*" Peg seorme - pth - ak 
from the advertisements and circulars eel enn ope rahe | ts ont 
issued by the company? You-will know ee z* . Me ft in the bank y 
more about my company in a five- = — on - i ae se och. say an 
minute talk with me than you can know PP Bon A pre hs sander ilies invest- 
about any company by studying its | ment is desired. At once an estate is 
literature and statements, and you can | created. It is absolutely safe. One of 
ask me questions about any particular | the companies in commenting on this, 
point and I can call your attention to says: 
facts in connection with insurance that “From the standpoint of investing 
are of importance and that you might | your $100 somewhere, I don’t believe 
not find in any casual reading of litera- | if you raked the world over with a 
ture or advertisements. fine-tooth comb you could find a more 
“‘T prefer an older company, because | stable investment as to security and 
of its greater experience. —The experi- | profit. Your payments are made cer- 
ence of older companies is most valu- | tain to you against loss. If you dis- 
able and important, but it is of no par- 


continue them in future years, you re- 
ticular advantage to the old companies, | ceive full value for as many payments 
ag against the young companies. Every | as you have made. If, as the years 
wide-awake young company benefits by | roll on, you wish to use some of the 
the experience of the older companies. | money you have paid in, in building a 
The old companies have paid mitlions | house, in whatever business you may be 
of dollars to gain the experience which | engaged, or for any other purpose, all 
a young company now has for its guid- | YOU have to do it to notify the company 
ance by merely referring to the records | 2nd you can draw a stipulated sum of 
of the old companies. money (at 5 percent interest) on ac- 
“‘An older company is safer.’—Old count of what you have paid in. Mean- 
companies are regulated and supervised | “™° after the first year, = page He 
by no better laws than the young com- aa = — a your snare 
panies. The management of old com- barr ng - Ps Enns yl ttiusd 
panies must necessarily change as death a $106 interest in the Bante of Mantand 
removes one or the other of the of-|j,, the First National Bank of ten 
ficers. Within the past three years the | york in one of our great railroads 
management of some of the biggest | i, any one of our great mercantile 
seedless isa idee tase oo houses ,on the terms of the original in- 
adicé cn ’ ave a 


é vestors, would you not snap at it in a 
signed or been removed by death, and | moment? Yes, you would. And yet 
new men are filling their places. There | jf you could get such an interest in any 
has been no change in the officers of | such concern you would have only 
our company since organization. your $100 interest in it in case of your 

“See me in sixty days.—Why do] death, whereas a life company, the 
you want to insure in sixty days from | moment you turn over the $100, offers 
now? Is it not because you realize that | to create an estate for you.” 


life is uncertain and that you should 

make a provision to offset the loss of } REDUCED TO PER DIEM COST 

your earnings _ should you be taken Many agents find that the premium 

away? Your life is just as uncertain | quoted ona yearly basis frightens some 

today as in sixty days. people. To the man who counts pen- 
nies, to pay out $40 or so on something 


“Insure now! Do not let your fam- 

Hy _ ” . . . . 

ily take chances for another day! which does not bring immediate returns 
staggers him. 


NOTICE THE DIFFERENCE It does not appear so expensive to get 


In any community it is the thrifty, | the premium reduced to a certain num- 
thoughtful men who are carrying insur- | ber of cents a day. When a salesman 
ance. Line up those who see the busi- | talks 10, 20 or 30 cents a day it leaves 
ness necessity and advantage of life |a different impression than mentioning 
insurance and on the other those who] the annual premium. For instance, at 
do not. On the one side will be the | age 35, a man can get an ordinary life 
successful, solid, provident, leading | policy for $1,000 at a cost of 8 cents a 
men of a town. The banks will recom- | day or less. He could pay for a $1,000 
mend them. They pay their bills. On | 20-payment life by laying aside 10 or 11 
the other side will be the cranks, the | cents a day and a 20-year endowment 
improvident, the down-and-outs, the | can be purchased for 14 cents a day. 
careless, the unsuccessful, those who Small economies each day will there- 
cafe little for their dependents. fore purchase a $1,000 policy. Talking 

The two lines are a living argument | daily payments ofttimes is impressive 
for agents. and can be used effectively. 

















Over $100,000.00 deposited with the State of Illinois 








Our Representatives are Making Money 
Secure an Agency NOW 


Claims paid, . - « 
Insurance in force, - - . 








$6,624,991,50 
8,282,774.00 


WESTERN LIFE INDEMNITY COMPANY, 
Home Office: MASONIC TEMPLE, CHICAGO. 


GEO. M. MOULTON, W. B. MUSSELMAN, 
President Supt. of Agencies 


American Central Life 
Insurance Company 


INDIANAPOLIS; INDIANA 





Assets a = ~ 7 7 s * $ 2,118,200 
Surplus Security to Policy-Holders = 327,005 
msuranceinforce - - * * - 24,521,000 


Deposits with the State of Indiana, as required by law, non-speculative securities 
in an ampunt exceeding entire reserve liability to policy-holders. 


Energetic agents desiring liberal contracts for exclusive territory should write to- 
day direct to the Company. 


NATIONAL LIFE INSURANCE COMPANY 
of the United States of America 
Cc H ICAGO 


ESTABLISHED 1868 





ALBERT M. JOHNSON, President 
; ROBERT E. SACKETT, Vice-President 
_ ROBERT D. LAY, Secretary 

















Increase in Surplus Funds - - - - $ 495,980.03 

RECORD Increase in Yearly Income - - = = 1,167,464.28 
SIX YEARS} Increase in Assets - a . - 5,848,855.77 
Increase in Insurance in Force - - 23,968,070.00 


EXCEPTIONAL OPPORTUNITIES FOR MEN OF ABILITY _ 


The Minnesota Mutual 
Life znsurance Company 


ST. PAUL, MINN. 











E. W. RANDALL, President 


If you are honest, and employ successful business methods in 
writing life insurance, investigate THE Minnesota Mutval. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear investigation, do not waste time or postage. 











RELIANCE LIFE 
Pittsburgh. 


Policies that can’t be beat. 
Assets over two and one-half millions. 
Exceptional opportunities for General Agents in: 


Pennsylvania, Ohio, Iowa and Alabama. 























THE FORTY MILLION DOLLAR 
SOUTHERN COMPANY 


An epoch in the development of that rich section of the United States 
wn as outh is marked by the accomplishment of the State 
Mutual Life Insurance Company of Georgia. 


Forty Million Dollars of Insurance have been laced on the books 
of this Company the first two years of its life as a f al reserve insti- 
tution. Over a million and a quarter of assets have been accumulate 
in this period and the Companys income in 1907 was $1,600,000. 
Its contracts are readily saleable in the hands of reputable in- 


surance solicitors. 


State Mutual Life Insurance Company of Georgia 
C. R. PORTER, President HOME OFFICE, ROME, GA. 
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As Seen by the Onlooker 


One live general agent at least is sat- 
isfied with the present Armstrong com- 
missions. He thinks they are high 
enough and does not want the renewal 
period extended. In fact, if the law per- 
mitted longer renewals he doubts 
whether the old companies would care 
to depart from the present scale. 

“Suppose the law were made more 
liberal,” said he, “there would be a 
greater attraction for more men to en- 
ter the business. We would be up 
against the undesirables again. If a 
man does his full duty he will be able 
to write a fine business and his com- 
pensation will be sufficient. With the 
grade of men who will stay in the work 
at the present commissions, life insur- 
ance will be written on a cleaner basis, 
companies will pay larger dividends and 
there will be a satisfied body of policy- 
holders.” 











With the younger men in the saddle 
of the New England Mutual Life, there 
will be no doubt a more progressive 
policy as to new business. In some of 
the larger cities, independent general 
agencies have been established. In some 
cases the general agent is well along in 
years and has a big renewal income. 
The tendency for him to rest on his 
oars. In such instances an independent 
general agent is needed to keep the pro- 
duction not only steady, but on the in- 
crease, 





I happened to be in the office of an 
agent the other day and he had just 
called up a prominent man on the tel- 
ephone. His method of securing an 
interview was unique. He said to the 
gentleman over the telephone: 

“Our company has gotten out a prop- 
osition that personally I believe to be 
excellent. However, as an interested 
party, I may be somewhat biased. I 
would like the candid opinion of a half 
dozen thoughtful men. If not asking 
too much I should feel deeply obliged 
if I could explain the matter to you 
and get your opinion. You may view 
it at a different angle and a sort of 
consensus of opinion from a few think- 
ing men is desired.” 

“There,” said he, “that opens the way 
for me to explain the policy and I may 
interest him in it.” 





One of the actuaries of an old east- 
etn company had an interesting experi- 
ence recently. He was visiting some of 
his agents in the south, and when rid- 
ing in the smoker of his Pullman was 
accosted by another man, his only fel- 
low traveler. This man asked him to 
have a drink, and when he refused, his 
acquaintance consumed the two drinks 
he ordered. He had evidently had some 
others previously. 

The acquaintance then became quite 
friendly and confidential. He told this 
actuary that he had the grandest 
scheme on record for getting rich. He 
Was selling the stock of a new life com- 
pany. He had already sold large 
amounts of stock for two or three oth- 
‘rs, and was starting a new one. He 
showed a chart on which the stock of 
Various old companies was shown as 
Worth handsome prices. Among these 
happened to be the stock of the 
company by which the actuary was 
employed, figured at a price six or 
tight times what the stock was really 
Worth. The actuary pointed to this, 
saying, “Is not this wrong? My 
wel has some of that stock, and he 
id not pay anything like that for it.” 

-€ retort came quickly: “That 
ter is right. Take the surplus and 
Wide it by the amount of stock, and 
you get the value per share. If the 
oe were wound up tomorrow, all 

€ surplus would belong to the stock- 
“ ders; that is what each shall pay 
ut. It is the grandest business in the 


World; I want you i 
new stock you to have some of this 


The broke 


iad v6 rear or promoter tried very 


the other’s name and the 





hotel to which he was going, with the 
view of calling and selling him a large 
lot of the stock. The actuary was 
greatly amused, but had not the nerve 
to give the man his card, which might 
have led to an interesting scene. 





It is interesting at times to note how 
competition turns out. Agent 
thought he had almost a sure thing on 
writing a certain man for a large pol- 
icy, when to his surprise and disap- 
pointment the prospect told him he had 
given his application to the agent of 
the B company. Agent A expressed 
his regret, but told the prospect he 
had made a good choice as B company 
was all right, but he would like to know 
what had induced him to change his 
mind. The prospect showed him a 
letter written by a former business man 
of the city who carried insurance in 
both A and B companies, telling why 
he had cashed in a policy in A com- 
pany because he counted it inferior to 
that of B company on account of its 
smaller cash values. Agent A _ bor- 
rowed the letter, took it to the office 
and looked the case up and wrote the 
prospect somewhat as follows: 

“First, he sold his stock in a con- 
cern with which he was connected and 
very shortly after he retired it in- 
creased its earnings about 90 percent. 

“Second, he made a mistake in cash- 
ing any of his policies as he died a few 
months after getting the cash value. 

“Third, he made a mistake in taking 
the cash value on our policy instead of 
a paid-up policy, for while the cash 
value was smaller than that of B com- 
pany, the paid-up value was much 
larger.” 

A few days later a friend of the pros- 
pect came to Agent A to tell him he 
better see the prospect again, as he had 
written company B that he would not 
be examined. He did not care to fol- 
low the advice of a man who makes so 
many mistakes. 





President Wise of the Commercial 
Life of Chicago is a believer in com- 
pact organization near at home for a 
new company. For that reason most of 
the Commercial’s business is being 
written in its home city. It has some 
agents out in Illinois and will develop 
the home state gradually. President 
Wise gives his personal attention to the 
agency work of the Commercial as 
well as the executive duties, thus sav- 
ing the expense of an agency superin- 
tendent. He is at the head of the local 
agency in Chicago and keeps in touch 
with the agents. 

“Weare not top heavy with officers,” 
remarked President Wise. “The secre- 
tary and I are the only two officials that 
draw a salary. We do all the work usu- 
ally allotted to a full executive staff.” 





Orison Swett Marden, in Success, 
says: “Give me the man who can hold 
on when others let go; who pushes 
ahead when others turn back; who stiff- 
ens up when others weaken; who ad- 
vances when others retreat; who knows 
no such word as ‘can’t’ or ‘give up’; 
and I will show you a man who will 
win in the end, no matter what opposes 
him, no matter what obstacles confront 
him.” 


The Northern Life 


Insurance Company 
OF ILLINOIS 
HOPE THOMPSON, President 





Our Motto: 
Publicity and Accountability 


It has no schemes to interest agents 
or mislead the public. 


Good renewal manager contracts for 
a few competent insurance men. 


Home Office : 
ROCK ISLAND, ILL. 


MORE MONEY 


THAN ANY INSURANCE PROPOSITION 
CAN GIVE YOU. 


LIVE AGENTS Write for Particulars. 


The Central Agency, 


Ist Floor Wieting Block, SYRACUSE, N. Y. 








THE MUTUAL LIFE 


Insurance Company of New York 
OLDEST IN AMERICA STRONGEST IN THE WORLD 





Largest Margin of Assets in Excess of Legal Liabilities. 
No Company More Economically Managed to-day. 


The only company which has increased its dividend 
scale four years in succession—1906, 1907, 1908, 1909. 





For terms to producing agents address: 


GEORGE T. DEXTER, 2nd Vice President 
34 Nassau Street, New York, N. Y. 














The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 





PROOF OF PUBLIC CONFIDENCE 


This Company has more premium-paying business in force in the United States 
than any other Company, and for {each of the last fifteen years has had more new 
insurance accepted and issued than any other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1908 


441 per day in Number of Claims Paid. 6,343 per day in Number of Policies 
Placed and Paid for. 


$1,202,352.87 per day in New Insurance Placed and Paid for. $166,633.89 


per day in a to Policyholders and addition to Reserve. $126,996.37 per day 
in Increase of Assets. 


THE EQUITABLE LIFE OF IOWA 


offers, as helps to selling its policies, (which are liberal 
and up to date) 


Moderate Premiums, Highest Interest Earnings and 
Low Mortality Experience, resulting in 


LOWEST NET COST 


See Official reports or other publications 


A history of Conservative and Economical Management for more than Forty 
Years; Deposit of Full Reserve to Secure Policies, etc. 











These are effective helps with intelligent prospects. 


Separate Territories to Agents ax««mLONG CONTRACTS «umm FAIR TERMS 


Union Central 


Life Insurance Co. 
Of Cincinnati, Ohio. 


JESSE. R. CLARK, President 
ALLAN WATERS, Sup’t of Agents 








ONLY THE MAN 


with a Columbian National License may sell 


Massachusetts Non-Participating Life, 
Massachusetts Accident, 
Health and Disability 


Liberal Policies backed by a large Surplus 


We want —General A . 
City gece Bear Renan 
Save time by writing fully. 


Well-informed insurance men need not be reminded 
of The Union Central’s reputation for large divi- 
dends to policy-holders. It is the company for the 
alert, intelligent agent who wants to win in com- 


petition. New and up-to-date 1909 policies. T he Columbian National 
Assets, $67,933,245.40 Life Insurance Co. 
Liabilities, 65,244.114.30 Heme Office, 186 Federal St., Bosten 














Established 1867. 


ins, in Force $269,000,000 
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MAKE THE POLICYHOLDER 
A FRIEND AND ACENT 


(By Morris Weil, New York Life, Chicago.) 


You must be so crammed full of hon- 
est belief in your company and its pol- 
icy contract that your argument will be 
intense up to the point of almost 
bordering on hypnotism. In that way, 
and in that way only, will you succeed 
in securing signatures on the dotted 
line. 

You must be perfectly honest and 
frank in all of your dealings with your 
company. Your word must be as good 
as your bond. In your anxiety and zeal 
to do business you must never get 
away from facts or the truth in order 
to secure favorable action on any ap- 
plication you send in, I have found that 
I have always had the very best results 
in my dealings with the medical de- 
partment and with the officers of the 
company, because I have never know- 
ingly misstated a case, and I believe 
they feel they are safe in taking at its 
face value any statement I make with 
regard to my business. 

The agent who believes he has been 
clever because he has railroaded a case 
through by withholding some informa- 
tion the company should have had, is 
very shortsighted. He will at some 
time or other be caught, and once con- 
fidence in that agent is shaken, he will 
never again have the same standing 
with his company, and he will have 
more difficulty in getting favorable ac- 
tion on future cases than he would have 
had if he had been perfectly honest 
with the company. 

* * * 


Just as a physician and a lawyer will 
build up a large and lucrative practice 
because their clients believe in their 
ability and honesty, and that honest 
advice and treatment will be received, 
just so must an agent, in order to be 
successful, build up a clientele by being 
honest with every man he insures, Your 
prospect looks up to you in much the 
same way as he looks up to his lawyer 
or his physician. He expects you to 
diagnose his case properly and to apply 
the proper remedy. You are not apply- 
ing the proper remedy if you give him 
a policy on the wrong plan, or if you 
make a single misstatement in selling 
that contract. . 





* * 


Misrepresentation, above everything, 
is bound to result in failure. 

What I want to drive home to you 
with all the force at my command is 
that you be honest in representing your 
company; that you do not make a sin- 
gle statement that is not absolutely true 
in order to sell your policy. 

I do well remember that years ago 
when we were selling tontine insurance 
we gave out estimates of results which 
in the light of subsequent events proved 
to be wide of the mark. This practice 
was common among all companies. The 
estimates were based upon the then 
rate of interest earned and a lapse rate 
much higher than the lapse rate which 
actually took place. Subsequently in- 
terest rates began to dwindle, and, inas- 
much as these policies had no value in 
cash or paid-up insurance in case of for- 
feiture, the policyholders were very 
persistent in keeping up their premium 
payments. While the actual results of 
these policies were lower than the esti- 
mated figures, it is true nevertheless 
that the actual settlements made were 
very good in comparison with the pre- 
miums paid. In making settlements 
with my policyholders, however, I was 
fortunate in being able to show them 
the book of estimates from which I 
quoted the probable results under their 
policies. I could prove to them that the 
figures I gave were those furnished to 
me by the company, so that I could 
show clean hands in the transaction. 
After explaining to them why such re- 
sults could not be realized, for reasons 
already given, I had no difficulty in re- 
taining the good opinion and friendship 
of my policyholders. They knew that I 


was absolutely honest in every state- 
ment I had made to them, with the re- 
sult that in almost every instance where 
the policyholder was not beyond the 
age limit, or where his health was not 
impaired, in making settlement under 
the old policy I wrote him for new in- 
surance, and generally for a larger 
amount than the maturing policy. 

The point that I want to make is 
that you must be able to show the man 
whom you have insured that you have 
at all times and under all circumstances 
been fair and honest in your dealings 
with him. 

& aa 

Now, in conclusion, let me call your 
attention to the one mistake so often 
made by the agent, and which I be- 
lieve causes more of them to fail in our 
business than anything else, and that is 
their indifference to the lapsing of poli- 
cies. A lapsed policy is to me a night- 
mare. After you have insured your 
man honestly, see to it that he carries 
that policy to maturity. If, for one rea- 
son or other, he decides to lapse his 
insurance, go farther out of your way 
than you would to write new insurance 
to keep him from lapsing. 

An agent who looks only after those 
cases in which he is directly interested 
in the matter of a renewal commission 
makes a mistake. I will work just as 
hard, and, if anything, harder, to keep 
in line a man who knows that I have no 
further pecuniary interest in his policy. 
I want to show that man that I am 
safeguarding his interests, even if there 
is not a penny in it for me. I believe in 
the theory of making every one of your 
policyholders your friend; you cannot 
keep him as your friend if you ever 
allow him to lapse a policy he placed 
with you. In the lapsing of that policy 
he has made a distinct money loss, 
and he will look upon you as the one 
through whom he made that loss; so 
that if you allow him to lapse, instead 
of keeping him as your friend who will 
influence others to insure with you, 
you have put a barrier between you 
and him, and he will moét likely go out 
of his way to keep his friends from in- 
suring with you, claiming that he did 
not receive proper treatment at your 
hands. 

* * * 

Be sure, therefore, to insure your 
man right; give him the contract that is 
suitable to his condition; explain to 
him everything about that contract; do 
not make a single misstatement; see to 
it that he carries that contract through 
to maturity. In every such case you 
not only will make for yourself a warm 
and lasting friend, but you will also 
make of him indirectly an agent, one 





A Life Company, organized 
under the laws of Illinois, located 
in the wealthiest section of the 
Central West, desires to corre- 
spond with high grade men rel- 
ative to State, General and 
Special Agency contracts. Some 
of its special points are: 


Low Mortality, 
High Interest Rates, 
Best Policy Contract, 


Economical Management, 


A Square Deal. 


Address C-33, care of West- 





ern Underwriter. 





GROWING 


Splendid Opportunities and Top Notch Con- 
tracts to Producers Able to Show 
Clear Records. 











Territory open in Indiana, Ohio, Michigan and Pennsylvania. 


Lincoln National Life Insurance Co. 
FORT WAYNE, INDIANA 




















WANTED—SUPERVISORS. 


We are paying for better than $1,000,000 per month. 


e are operating in 


KANSAS MISSOURI OKLAHOMA 
TEXAS ARKANSAS FLORIDA 
GEORGIA ALABAMA SO. CAROLINA 
TENNESSEE KENTUCKY INDIANA 
ILLINOIS MICHIGAN OHIO 


PENNSYLVANIA VIRGINIA WEST VIRGINIA 


We want to double our production, and are placing Home Office Supervisors in 
direct charge of the pen in each State. We pay Supervisors a splendid salary. 


nly aggressive men with good records and plenty of ambition need apply. 
Address in confidence, W. O. Johnson, President, Security Life Insurance 
1 or j. B. Sells, Assistant to the President, 
The Rookery, Chicago, Ills. 
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Company of America, 











PROGRESSION SECURITY 
POLICIES CONTAIN ABSOLUTE GUARANTEES 
NO ESTIMATES 


Commenced business with Capital Stock of One Hundred Thousand Dollars 
subscribed. 


July 12th, 1908. 


October 12th, 1908. Held first meeting of stockholders, having secured charter with $1,506,000 


applications upon which $43,256.88 premiums were all paid in cash. 

November 20th, 1908. Business written $1,763,500, Premiums, $51,346.07. Now with an Agency 
Force in Wisconsin of 54 insurance men—with both Policy and Agency Con- 
tracts that meet every requirement, the Wisconsin National Life is the 
Company you want. 


For an Agency Appointment address the Home Office 


ATTENTION !! 


The new MONTHLY PENSION POLICY issued by the 
OLD COLONY LIFE is a sure enough winner. 
It is the ideal family man’s policy. When the head of a family'dies 
there occurs a triple death, viz: the HUSBAND dies; the FATHER dies, 
and his INCOME dies. 
The Old Colony Life contracts to pay the family on the first of each 
month for a period of twenty years, a pension of $25.00 or $50.00. _ 
The premium rate is the lowest ever devised, and the policy provides or 
all of the modern nonforfeiture features. 
WRITE FOR COMMISSION RATES AT ONCE 


This policy is the best seller that has ever been put on the market 
OLD COLONY LIFE INSURANCE COMPANY, Old Colony Building, CHICAGO 


United States Annuity and Life Insurance Co. 


WILLIAM T. SMITH, Secretary 
Home Office: Heyworth Bulliding, Chicago 








Issugs Poxicigs THat Satu Becauss OF; 
Annual Dividends. 


Management e limited by policy contract. 
Reserve d ted with State of Illinois. 


Annual additiens on Twenty Payment Life and Endowment. 
Maturity when reserve and accumulations are sufficient. 


For attractive contract and territery, address 
ZENO M. HOST, Director of Agencies 
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who will talk for you and work for you; 
and after you have built up a clientele 
along those lines you have at the same 
time built up a reputation for honesty 
and integrity in your community, which 
is after all the most valuable asset one 
can have. 


OBJECT LESSON ON FOLLY 
OF SELLING TERM POLICIES 


In a recent agency bulletin, the Lin- 
coln National Life presents a good ob- 
ject lesson of the folly of writing a 
prospect for term insurance if he can be 
induced to take any other kind. An 
agent of that company sold a business 
man in moderate circumstances a $2,000 
10-year term policy. He wanted the 
man to buy a 15-payment life policy; 
but the prospect wanted protection 
only, so the agent did not push the 
higher priced proposition very strong- 
ly, but satisfied himself with getting 
his man interested, intending to cover 
the policy later. 

The brother of the assured went 
wrong financially and to save the family 
reputation, the assured had to raise all 
the money he could to meet his short- 
age. He let about $25,000 of life in- 
surance go on the term extension and 
wanted to do so with his term policy. 
When it was explained to him that it 
had no extended insurance value, he 
was “sore” on the agent that sold it to 
him and said the agent had no business 
to present such a contract to him and 
that if he had explained both policies 
he would have taken the 15-payment 
life. The Lincoln National says to its 
agents: 

“Are you mistreating your clients in 
the same manner? 

“Do you tell the man who wants term 
insurance— 

“That it makes no provision what- 

ever for old age, 

“That it makes no provision whatever 
for loan values, 

“That it makes no provision what- 
ever for automatic extended insur- 
ance in case of failure to pay pre- 

miums? 

“If you don’t tell him these truths, if 
you don’t show him the greater bene- 
fits of the life policy, you fail to do 
your duty. 

“The agent who sells much term in- 
surance is weak. The company is not 
highly pleased to issue the business on 
the term plan, the policyholder in nine 
out of ten cases will be dissatisfied 
sooner or later—and you, the agent, 
make an exceedingly small commis- 
sion and build no future for yourself. 
Except In rare cases you are mistreat- 
ing your clients, yourself and your com- 
pany when you sell term insurance.” 











MAKES A MAN OF HIM 


The first and uppermost thought in 
the mind of the average young man is— 
ow can I make a lot of money? The 
only way for a young man to lay the 
oundation for a fortune is by saving 
every superfluous dollar. The trouble 
Is, however, that unless there is some 
compelling force, such saving is spas- 
modic and uncertain. Just here life in- 
surance comes in as an assistant of 
Supreme importance. It compels a man 
to Save a certain portion of his income, 
and this teaches him early in life the 
value of thrift and economy. 
x avid R. Forgan, president of the 
ational City Bank of Chicago, in a 
recent address on “Character in Busi- 
_ among other things advised 
peed young man to begin creating an 
. ae however small it may be. He 
rc it stiffened a man, made him better, 
able to look his fellows in the eye and 
_ him to carry his head higher. 

t would be difficult to find a man of 
— habits who can not lay aside 
tt ugh to pay for a $1,000 life policy. 
voll om the way for men of small 
~ ns and income to build up a pos- 

Ssion.—Carroll H. Perkins. 


“To disagree disagreeably is disagreeable.” 








AMPLIFICATION IN LIFE 
INSURANCE ACENCY WORK 


(By J. T. Henderson, Agency Manager, Illinois 
ife, Michigan and Northwestern Ohio.) 





Do you ever try to enlarge upon your 
field of endeavor? Are you satisfied 
with the same old routine of daily 
rounds? “Variety is the spice of life.” 
Monotony saps the vitality of expan- 
sion. 

Each day’s work should be an am- 
plification of the preceding day. Try 
‘this experiment for one week. Start 
‘out on Monday morning with the pur- 
pose of increasing the amount for which 
you solicit your prospect at least one 
thousand each day. Use caution in 
selecting each day’s prospects, being 
sure that each prospect is financially 
able to pay for the amount to be solic- 
ited that day. This plan will require 
good judgment in arranging each day’s 
work as well as an accurate knowledge 
of your prospect’s condition, and 
above all systematic planning at least 
one week in advance. 

Under such a system one’s growth 
can not be but beneficial. We are too 
apt to get into a rut in life’s work. 
Too apt to become parrots. To repeat 
set phrases to each prospect regardless 
of his business and environment. 

Many a man has been written for a 
smaller policy than he wanted and would 
have purchased had he been. given the 
opportunity. How few of us ever tax 
ourselves to the fullest capacity. How 
often has this fact been demonstrated 
by the occurrence of something very 
unusual in the course of our career 
which calls for the exertion of that pre- 
viously undiscovered strength, physical 
and mental, which really caused us to 
find ourselves. 

Last week I had occasion to visit a 
shingle and saw mill in order to inter- 
view the manager. While waiting for 
the interview, I stopped at the door of 
the mill. Just inside stood several men 
at work. Two were feeding blocks to 
the shingle saws, others were edging 
shingles, and still others were weav- 
ing or packing shingles. I could not 
but stand in silent admiration as I 
watched these men perfectly oblivious 
of my presence, so busily was each en- 
gaged in doing his part of that work. 
Each acted with the same precision and 
accuracy as did the machinery he at- 
tended. Never a stroke of the machin- 
ery or a revolution of the saw was made 
in vain. Seemingly man and machine 
were measuring strength of endurance 
and accuracy of movement. As I gazed 
I wondered at the intense application 
of these men, who seemingly from 
choice, were lost to all the world but 
that especial task. 

While I continued to gaze in wonder- 
ment, my party came and I inquired if 
mere wages for labor performed was 
the sole incentive for such concentra- 
tion of energy and effort. He informed 
me that each day these expert men en- 
deavored to outdo the previous day’s 
work and that the men at the saws had 
won the reputation of being the cham- 
pions of that lumbering district. 

This magnificent object lesson of 
earnest, diligent effort still lingers in 
my memory. Such large, robust, 
healthy men, entirely lost to the world 
for ten hours each day with every en- 
ergy bent upon the outdoing of yester- 
day’s achievements. What a forceful 
example of amplification. 

If each solicito? took himself to his 
work each morning bent as earnestly 
upon the same mission and would put 
forth the same diligent effort as these 
saw mill men, what results he would 
accomplish as compared with the aver- 
age day’s returns. 





“A friend in need is a friend indeed.” 
This is how the widow regards the life 
insurance company when she receives 
its prompt check for her late husband’s 
insurance. 





STATE MUTUAL LIFE ASSURANCE CO. 
1844 OF WORCESTER 190 
THE STATE MUTUAL LEADS. 

Our claim, * Best Ever,” is substan- 
tiated by an impartial judge: Webb's ‘“‘Com- 
parisons Simplified,” 1909-1910. This is one 
of the most reliable life assurance statistical 

works and analyses published. 

The State Mutual receives the greatest num- 
ber of credit points, 10,485 out of a possible 
11,600, based upon eighty policy conditions 
and the guaranteed surrender values to total 
net cost (exclusive of dividends) at the end of 
the ist, 2d, 3d, 4th, 5th, 10th, 15th and 20th 
years, Ordinary Life, 20-Payment Life and 20- 
Year Endowment, age 35. The company near- 
est approaching this record receives 9,820 
credit points. The number of points cred- 
ited to the last company is 5,255. Thus we 
lead the nearest competitor by 665 points and 
the lowest by 5,230. 

If you are a live wire, investigate. 

A. G. BULLOCK, President. 
B. H. WRIGHT, Secretary. 
EDGAR C. FOWLER, Supt. of Agencies 


*|THAT NEW POLICY 


AND THOSE NEW RATES AND VALUES 


turn prospectives into policyholders. + 
ly liberal policy and values, extremely low 
premium rates, notable annual dividend 

record 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 
SPRINGFIELD, MASS. Inc. 1851 


Chi Agency: L. Brackett Bisnor, Manager 
516 erchants Loan & Trust Building. 








Columbus Agency: 1003 Outlook Building. 





THE 


Provident Life and Trust Company 


OF PHILADELPHIA. 


Insurance in Force, $201,185,435 


Assets, $67,324,334.35 


The NEW POLICIES of the Provident are me ape for conciseness and simplicity of form and for 
em! 


adaptability and wy | in all essentials. The 
are still further reduced by large annual dividends. 


um rates of the Provident are exceedingly low and 


CORRESPONDENCE WITH AGENTS SOLICITED 


YERGER & ELLIS, General Agents, Western Ohio 
S. S. SAFFOLD, General Agent, Eastern Ohio - 
. W. CROOK, General Agent — 2 e. * 
ANNEY & PICKERING. General Agents, - - 
ASSETT & REESE, General Agents inte 


$12 Union Trust Building, Cincinnati, Ohio 
- = 706-710 Garfield Building, Cleveland, Ohio 
- = 720 Spitzer Building, Toledo, Ohio 
325 Marquette eeeng, Cee, Il. 
1218-20 Ford Building, Detroit, Mich. 





1860 49th 


YEAR 1909 


Home LIFE INSURANCE COMPANY 


OF NEW YORK 
GEORGE E. IDE, President 


ASSETS,  - - §$21,708,901.70 

LIABILITIES, - 20,471,723.76 
_ ,, (Including Deferred Dividend Fund) 

Dividend-Endowment 


THE RECORD FOR 1908 SHOWS THE 
FOLLOWING GAINS: 


- $2,174,947.00 
° 1,704,048.00 


Insurance in Force, 
Assets 


: ja ‘ 
Fund, e “ - $1,970,463.00 Deferred Dividend 
Deferred Dividends) 1, ‘ Reserve, * - - 175,443.00 
Net Surplus, - -  1,237,177.94 Contingency Reserve 
Insurance in Force, - 88,368,244.00 (Surplus) : - - 467,742.51 








Do You Recall 


the last time you asked for an increase 
of salary ? Do you remember how you 
felt about it ? 


The Prudential 
Life Insurance 
Agent never has 
to ask anybody 
for an increase. 
He makes his own 
increases. He 
stands on his own 
feet,and the great 
Prudential is be- 
hind him. 


THE PRVREATIAL INSURANCE COMPANY 
OF AMERICA 





Incorporated as a Stock Company by the e 
of Mew Jersey 


JOHN P. DRYDEN, Home Office, 
President. NEWARK, &. J. 
Write for Agency. 











WHY is it easy to write insurance for 
THE MANHATTAN LIFE INSURANCE CO. ? 
BECAUS Its premium rates are low; 

its annual dividends are 
large; The recent exam- 
ination by the New York 
Insurance Department 
shows the Company to be 
absolutely sound, and that 
it makes no discrimina- 
tion between policy- 
holders. 


Direct contracts with exclusive territory 
will be made with good producers. 


Address: W. B. LANE, Vice-President, 


The Manhattan Life Ins. Co. 
66 Broadway, New York City. 








A PENN MUTUAL PREMIUM, less a PENN MU- 
TUAL DIVIDEND, purchasing a PENN MUTUAL 
POLICY, containing PENN MUTUAL VALUES 
makes an INSURANCE PROPOSITION which in the 
sum of ALL ITS BENEFITS is unsurpassed for net 
low cost and care of interests of all members. 








THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 








On January 1, 1909, rates were reduced 
and values increased to full 3 per cent 
reserve. 








Many Good Places Are 
Waiting for the RightMen 


Much desirable territory is unoccupied, ready 
for men who can demonstrate their capabilities 
Policy plans receatly revised, thoroughly in 
accord with new laws, with reasonable 
premium rates and liberal values and rights. 


| ARE YOU ONE OF THEM? | 


UNION MUTUAL LIFE INSURANCE CO. 
PORTLAND, MAINE 
FRED E, RICHARDS, President 
‘ THORNTON CHASE, Supt., 
Tress 











84 Adams St., Chicago, Il. 
EDSON D. SCOFIELD. Su 


d 
either: vt. ‘ 
180 Broadway, New York City 

















HOW TO SELL ONE POLICY EACH DAY 


This is for Life Insurance Agents 


If you will send us 10 cents in stamps, we will a 


rise you of a 


7 that will lead to your being able to write 365 policies each year. 
t 


is a sure way to close every 


prospect you have immediately. 


ADDRESS BUSINESS MANACER 


THE WESTERN UNDERWRITER COMPANY 
145 LA SALLE STREET, CHIGACO, ILL. 
In answering this advertisement kindly mention THE WESTERN UNDERWRITER. 
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Taken from Bulletins 


When you have succeeded in inter- 
esting your prospect in the contract, 
how do you describe the cost? Do you 
say, “one hundred and fifty-eight dol- 
lars a year,” and scare away his enthusi- 
asm? A great many agents make this 
mistake. They succeed in convincing 
the man that he ought to make provi- 
sion for his family, that the proposition 
presented admirably meets his needs, 
and that after all it involves only a 
little self-denial, but when it comes 
time to say how much it is going to 
cost him, they sum up his - self-denial 
for three hundred and sixty-five days 
and say “one hundred and fifty-eight 
dollars.” Lay a half dollar on the table 
and tell that same man that he can pro- 
vide his wife and children with $5,000 
protection for fifty cents a day, or about 
the cost of his cigars, and his con- 
science won’t let him quibble about the 
price. Give him an object lesson, a 
parallel, but let it be something he can 
grasp. Avoid big figures. To be sure, 
it will cost him $158 a year; so do his 
cigars, his theater, perhaps, and a thou- 
sand and one other luxuries; but he 
doesn’t realize it; he’s not accustomed 
to considering these expenditures in a 
lump sum. We’re talking self-denial 
to him; let’s talk in language he can 
understand. The rate book shows the 
annual premium only for the reason 
that it is most practicable to have pre- 
miums paid annually; this is purely a 
matter of facility. If the space per- 
mitted, it would be a good plan to show 
the daily cost as well. The cost per 
day will bring a man face to face with 
his obligation to his family and go far 
toward breaking down the barrier of 
selfishness, but let him dwell on the 
“annual premium,” and he will begin to 
look upon the whole transaction as a 
burden too great for him to assume.— 
Fidelity Mutual Bulletin. 











Hereafter, when a prospect tells you, 
with a “that-settles-it” expression, that 
he can make better use of his money 
than by depositing it with an insurance 
company, ask him if he considers him- 
self a better financier than the bankers 
of this country. Tell him that nine- 
tenths of all the bankers—men who are 
known to make the most money with 
money—are insured. Then ask him: 
“Why do these shrewd, sharp, money- 
making bankers invariably insure their 
lives?” Very few of your investing 
prospects can get the best of this argu- 
ment.—Security Agent. 





There is no occupation which offers 
greater opportunities for the frittering 
away of valuable time than does life 
insurance soliciting, for the reason that 
the solicitor must work entirely of his 
own volition, and under his own direc- 
tion, it being absolutely impossible 
from the nature of his work for his 
company, no matter how earnestly it 
may desire to do so, to exercise any 
potent control over his movements.— 
Illinois Life Bulletin. 





Lead the conversation as much as 
possible to the subject of insurance, but 
if a prospect wants to put up an argu- 
ment, give him rope. It pleases him 
and makes him receptive. If he has a 
hobby to exploit, by all means humor 
him, and he is liable to take a policy 
out of sheer gratitude. Cultivate pa- 
tience, have your staying qualities right 
with you and never admit discourage- 
ment when there is hope. Have sand— 
exercise the tact and finesse of the fin- 
ished diplomat. But in and through it 
all cling to your good strong common 
sense. It enables you to get at your 
man; you learn whether an appeal as to 
his family, the bolstering of his busi- 
ness and financial standing, his provi- 
sion for possible contingencies, or his 
desire to place more of his money 
where it will be saved, is most 
effective. It gives you quick guidance 
as to what may be the winning or los- 





ing point in your discussion. It de- 
termines your generalship, your best 
and surest moves. It makes a better 
insurance worker out of the man pos- 
sessing it than all the knowledge he 
could acquire without ability to apply 
and utilize it—Michigan State Life En- 
thusiast. 





Let us assume that you have quite a 
few prospects who need insurance, 
ought to have it, and right now. You 
intend to call on Jones Monday morn- 
ing. Jones is a good business man, 
very regular in his habits, and always 
in his office promptly at 8 o’clock every 
morning. That’s nothing to you. Your 
time is your own. What’s the use of 
getting up so early! Turn over and 
take another nap; get up at 7:30; have 
breakfast about 8 or 8:30, and if it’s 
summer time, go out in the garden and 
weed the vegetable patch for an hour 
or so. Pick those string beans, a few 
radishes, a lettuce head, some turnips 
and carrots for the soup. Total, 15 
cents. You like fresh vegetables and 
have devoted about two hours a day 
for the past three months to that vege- 
table patch. Total, 7% days. Amount 
saved in vegetable bills, $4.69. At 9:45 
go to your office, look over the mail, at 
11:10 go over to Jones’ office. Your 
friend, the bookkeeper, will inform you 
that agent “Johnson” of the Flimflam 
Life Insurance Company just left with 
Jones for the medical examiner and 
wrote his application for $20,000, pre- 
mium $805.58, commission $402.79—de- 
duct $4.69; balance, $398.10 in favor of 
agent “Johnson.” Now swear your 
head off; back to the office! Slam your 
desk shut! Go back home and sulk for 
several days! This will bring on a 
peach of the blues. Of course, with 
thoughts of bitterness and disappoint- 
ment surging through your brain you 
are not exactly in condition to present 
a sensible and sound proposition to 
those on whom you may call. After a 
while you get about to see more pros- 
pects, and discover that out of sixteen 
of your best prospects, five have taken 
insurance with other companies. More 
cussing! Somehow or other you are 
lately “off your feed.” Ain’t feeling 
just right anyway. Decide you need a 
vacation. Get back after a while. Ad- 
ditional woeful discovery—three more 
prospects off the list. Now you come 
to the conclusion that you had a rotten 
lot of prospects anyway. Guess you'll 
make some new ones. But you don’t. 
You dilly-dally about, putting off the 
start from day to day, until your in- 
spiration is entirely non est. You've 
forgotten the most essential arguments 
anent life insurance, and eventually de- 
cide that you never were cut out for an 
Sag anyway.—New York Life Bul- 
etin. 





Point out to your prospect that if he 
is fortunate enough to secure the pol- 
icy, it will be because of his Al phys- 
ical condition, and with this as a prece- 
dent to the issuance of the policy, the 
company receives an adequate payment 
for the risk assumed, but that the hard- 
est thing for it to handle is its inability 
to cancel the policy, so long as its con- 
ditions are observed, regardless of his 
physical condition. For example, a fire 
insurance company insures a building. 
If after the policy is issued, inflamma- 
ble material is placed in the building, 
or if for any other reason the company 
considers the risk extra-hazardous, it 
can cancel it. Not so with a life in- 
surance company. It must make good 
under its agreement so long as the 
premiums are paid promptly, and it is 
this option against the company which 
is the hardest thing for it to assume. 
It therefore is business wisdom to take 
advantage of the company’s offer to 
accept this option against itself while 
a man is in good physical condition and 
able to secure the contract.—United 
States Annuity Banner. 





Among tomorrow’s regrets are 
many who could insure today. 





Now is The Time for You to Apply 
———— 


An Aggressive Company with Pro- 
gressive Ideas for an Agency. 


ADDRESS: 


The South Bend Life Insurance Company 


HOME OFFICE - SOUTH BEND, INDIANA 
REPRESENT A WESTERN COMPANY 


The Reserve Loan Life Insurance Co. 
INDIANAPOLIS 
Operates under the Compulsory Deposit Law or inoiana 
Reliable Agents Wanted. Address 


Commercial Life Insurance Company ¢#icaco 


LOUIS M. WISE, President 
Incorporated under the Laws of the State of Illinois 


Writes all leading forms of non-participating policies 
Remunerative Contracts to Live Men 
Good territory open in Illinois and Minnesota 


HAMILTON NATIONAL LIFE INSURANCE COMPANY 
SOUTH BEND, INDIANA 


We have the best proposition ever offered te the insuring and investing public. 
Good Live Insurance and Stock men—Take Notice. 


Address, W. R. SCUDDER, President. 


Indiana Agents—Attention! 


Can you sell life insurance for a company whose management believes in 
Twentieth Century methods? To such we offer a liberal contract. Address 


MAJESTIC LIFE ASSURANCE COMPANY 


Odd Fellowes Building, “Ne Ne INDIANAPOLIS, IND. 
Name Your Own!'The German Mutual Life 


Terms Insurance Company 
An old, reliable company, incorporated 


If you can sell life insurance} 1875, issues all leading forms of policies, 
stock for Company organized non-participating, and is offering first 
and doing business in Ohio | !@ss contracts to first class men. 
only. Need not reply unless | Contracts direct with company. Some 
you are an experienced man in good territory open. Address company 
this line. Address Ohio, care|“°* 

Western Underwriter. 1019 Ashland Block., Chicago, Ill. 


THE COMMERCIAL LIFE INSURANCE COMPANY 


3rd Floor Board of Trade Bidg., Indianapolis, Indiana 





























W ANTE D-Seventy-five good, reliable and successful life insurance men in 
Indiana to sell our new Monthly Income Policy; new and attractive features. No 


rebaters and no advances. Apply to 
viel ALBERT J. HELIKER. 





IF—you could find an old line life company 
larger dividends than its 


- + a | 

Sided, So Py sonal dried rmnesser WITH a nats attest poling bat money and louse 

being first mortgages on farms, WOULD—you want to investigate it? Would you like to work for st? 
Address, OLD LINE BANKERS LIFE INSURANCE COMPANY 


LINCOLN, NEBRASKA = 


PROOF 


of the popularity and salability 
of “Unity protection” is found 
in the fact that we have several 
one hundred thousand dollar a 
month men. A few others 
wanted. Address, 


ORDER OF UNITY, 
Lewis Building, Pittsburgh, Pa. 


f 


















The Fidelity Mutual Life 


INSURANCE COMPANY 
—OF PHILADELPHIA— 


HAS SOME EXCELLENT 


AGENCY POSITIONS 


For Information Apply to 
ALEXANDER McKENIGHT, Vice-President 


—L. G. Fousz, President— 














